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GENERAL AGENTS’ PROTESTS 


OBJECT TO THEIR CONTRACTS 





Ins and Outs Among the Life Insur- 
ance Men and Subjects They 
Are Discussing 





New York, Nov. 18.—(Special Corre- 
spondence)—Somehow or other there 
is a feeling abroad that a number of the 
big general agents of several life com- 
panies doing business in this state, are 
in practically a state of latent rebellion. 
It just needs a spark to explode the 
dynamite. 

I am told that some very plain talk 
and caustic letters have been written 
relative to agency contracts. Many of 
the general agents feel that the terms 
of some company contracts are so am- 
biguous and technical that they are at 
the complete mercy of the principals. 
It can be said that some of the most 
prominent and _ successful general 
agents in the business are very much 
displeased with the attitude of their 
home offices. They declare that there 
has not been a fair and frank discus- 
sion and say the officers have consid- 
ered the agents as men against whom 
the companies had to protect them- 
selves and hence contracts had to be 
drawn so the companies could declare 
them forfeited for almost any cause. 

* * * 


One general agent told me he would 
not attend the meeting of general 
agents of his company, fearing he 
would say something that afterward he 
might regret, because he felt that the 
company had been unjust in drawing 
up its agency contracts. 

There has been a strong undercurrent 
of sentiment among agents of certain 
companies which so far has been con- 
fined to personal conversation or to pri- 
vate expressions to their respective 
home offices. 

* * * 

A number of companies have given 
no instructions to their general agents 
following the ruling made by the New 
York department to the effect that a 
general agent must not pay to his 
agents more than he himself receives. 
This has doubtless been done for a pur- 
pose. The companies themselves have 
not been notified officially of the rul- 
ing. If general agents have paid higher 
commissions than they were receiving 
in the expectation of recouping on re- 
newals, it is a question just how their 
companies would fare if the New York 
department raised the issue. 

he companies that have not reversed 
their former instruction on account of 
the new ruling, perhaps, are relying on 
their general agents to protect them. 
Most general agents have taken steps 
so that their companies will not be in- 
volved. 

Two Massachusetts companies are 
said to be still paying 10 per cent ex- 
cess for brokerage, giving 60 per cent 
for an ordinary life and 55 for a twenty 
pay. Thus they are drawing much of 
the floating brokerage from companies 
that were bidding for it at the same 
commissions previous to the new rul- 
ing. This is causing some feeling on 
the part of general agents who hereto- 

(CONTINUED OW PAGE 17.) 
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L. 0. KOHTZ, Asst. Gen’t Act. 
COOK COUNTY, CHICAGO 


KEELER & GALLAGHER 
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A SATISFIED CUSTOMER WILL BE A PER- 
MANENT CUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 
ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000 
LIABILITIES LESS THAN 


$7,900,000 


SURPLUS TO POLICY- 
HOLDERS OVER 


$9,000,000 











THE GONTINENTAL FIRE INSURANCE CO. 


Principal @ffice, 46 Cedar Street, New York. Western Dept., 280 La Salle Street, Chicago, Ill. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 


JOHN B. KNOX, Secretary 











LOVEJOY # SPEAR, Managers Agencies in all cities and towns. 








GRAND NEST ISORGANIZED 


NEW LINE UP IN BLUE GOOSE 








Delegates Meet in Chicago and Elect 
Supreme Officers—Geo. C. Main 
at Head 





The delegates from the various state 
nests of the Blue Goose met in Chi- 
cago last Saturday to establish the 
grand nest of the order. The Blue 
Goose was hatched on the banks of 
Green Lake, Wis., in June, 1906. Since 
that time a number of state nests have 
been organized until the order has 
about 1,500 members. Owing to its 
rapid growth and unexpected develop- 
ment, the order has been rather crude 
in its machinery. At the recent North- 
western meeting in Chicago steps were 
taken to bring the various nests under 
a supreme body so that all! state nests 
will be represented. 

Delegates That Were Present 


Delegates reporting at the Chicago 
meeting were as follows: 

Wisconsin—Hebgen, Concordia; Basse, Ameri- 
can; Bird, New York Underwriters. 

Minnesota—Stafford, London & 
Main, North America, 
wee Phenix; Redfield, Farmers of 
or! : 

Michigan—Benallack, Michigan F. & M. 


Lancashire; 


lowa—Phelps, North America; Warnshuis, 
Home; Stuart. 
Ohio—Deatrick, Home; Smith, Ohio Farm- 


ers; Barnard, r/o adjuster. 

New York—C. M. Tobin, Commercial Union; 
Frank E. Burke, Home. 

Kentucky—Wheeler, Spring 
Garden; C. F. Snyder, Kentucky State Board. 

H. C, Stockdell of Atlanta, southern manager 
of the Phenix, represented the south. 


Home; Bolling, 


The meeting was opened by A. 
F. Hebgen, of Milwaukee, the and 
gander. By the organization of the 


grand nest the Wisconsin nest is now 
known as the home nest and the grand 
nest will be located wherever the grand 
gander resides. Col. Wheeler of Ken- 
tucky presided over the meeting and 
E. O. Basse of Wisconsin was secre- 
tary. 

The constitution and bylaws were 
amended to suit the new conditions and 
the ritual was changed to some extent. 
The idea seems to prevail that the or- 
der has assumed such large proportions 
that the fun-making can be curtailed 
to a certain extent and other promi- 
nent features injected. 

To Introduce Fraternal Feature 


It is thought that the fraternal so- 
ciety principle can be introduced by the 
payment of $1 a year and at death the 
order can send $250 to the family of 
the deceased. This fraternal insur- 
ance scheme, of course, will have to be 
given more attention and the plans be 
developed more fully. 

A committee was appointed to amend 
the constitution and bylaws, as follows: 

Warnshuis, of Iowa; Main, of Min- 
nesota; Bird, of Wisconsin; Burke, of 
New York; Deatrick and Smith, of 
Ohio. 

The committee on ritual is Stafford, 
of Minnesota; Tobin, of New York; 
Benallack, of Michigan; Redfield, of 
Illinois, and Bolling, of Kentucky. 

Officers That Were Hlected 


Minnesota becomes the grand nest 
under the new regime, and Geo. 
Main, of Minneapolis, state agent of the 


(CONTINUED ON PAGE 9.) 








2 


THE WESTERN 





UNDERWRITER. November 21, 1907. 








MANY FIELD MEN PRESENT 


KANKAKEE LOCALS AT FEAST 


Field and General Agency Talent Ap- 
pear Before the Agents—Third 
Annual Banquet 


The Kankakee, Ill, Local Board of 
Underwriters gave its third annual 
banquet last Friday evening. The 
Kankakee agents are noted for their 
generous hospitality and this year they 
maintained their record and added to 
it. The entertainment committee con- 
sisted of S. E. Moisant, L. E. Fenouille 
and C. L. Tracy. 

F. Taylor Wise Is Toastmaster 

F. Taylor Wise, state agent of the 
Home, acted as toastmaster, and he 
goes down in history as a genius in 
post-prandial manipulation. Owing to 
his success he is good for a ten-cent 
cigar whenever his friends meet him. 

Toastmaster Wise received a loving 
cup at the banquet, a token of “steam” 
from the field. It was in shape of a 
dipper with a long handle. It holds a 
gallon, enough for all of his friends at 
one round. 

“Bill” Bennett Bursts Out in Song 

In his most spirituelle style, the pres- 
entation speech was made by W. 
Lightfoot Bennett, of the Hartford, 
poet of the fireside and farm. Mr. 
Bennett’s poetry of late has breathed 
the tender sentiment so often seen in 
Laura Jean Libby’s books. In ad- 
dressing Mr. Wise, Mr. Bennett said: 

’Tis fine to have a fame like yours, 
A reputation naught can break, 


To know all men will call you Wise, 
No difference what break you make. 


As you are Wise, so wisdom reigns 
Over our festive board tonight, 

And beams upon us like the sun 
And fills us all with much delight. 


So let each fellow take his glass 
And with joy-giver fill it wp ' 
While you, whom all of us call Wise, 
Fill to the brim this loving cup. 


Welcome by D. lL. Durham 


The welcome to the guests was said 
by D. L..Durham, president of the 
local board, and then F. Taylor was 
trotted out to preside. 

Boorn, assistant general agent 
of the Hartford, spoke on “Versatility 
in the Insurance Business.” He re- 
ferred to the number of occupations 
followed by local agents. Then he told 
of the multitude of duties required of 
them in writing business, getting up 
forms, applying proper riders. In 
short, the agent must fit the policy to 
the risk. The special agent, too, must 
be an all-round man with his head full 
of many kinds of knowledge. 

Mr. Boorn told of the requirements 
of the examiner, accountant, manager 
and assistant manager. It was a view 
of the business from the office that 
was most interesting. 

Raseweller Tells of Field Methods 


H. H. Rassweiler, of the North 
America, told of the various types of 
special agent and their method of oper- 
ation. His address was a mirror of 
the way business is gotten by different 
kinds of companies. 

R. M. Bennett, of the New York Un- 
derwriters, spoke on “Cooperative Ed- 
ucation,” holding that under existing 
conditions the responsibility for good 
practices rested largely on the agents. 
He advised local boards to gather into 
their midst any outside agent and make 
cooperation the foundation principle. 

J. Fessenden Joseph, a Prophet 

J. F. Joseph, assistant manager of 
the North British, talked on “Looking 
Forward.” He based his remarks on 
the paper read by Young E. Allison 
before the Northwestern Association, 
and said the views therein expressed 
represented his own. Mr. Joseph as- 
sumed the attitude of a prophet, took 
out his horoscope and could see but 
few commanding figures in the under- 

(CONTINUED ON PAGE 18.) 





May Have Clearing House 
Chicago local agents are consider- 
ing the organization of a clearing house 
board based on the plan followed in 
Milwaukee, where the monthly ex- 
change accounts among the various of- 
fices can be adjusted. 


Still They Come 
Indianapolis, Ind., Nov. 20.—(Spe- 
cial)—The Indiana Industrial Life, of 


Terre Haute, has been incorporated 
with $100,000 capital stock. 








To Fix Up Washington 

New York, Nov. 20.—(Special)—On 
Dec. 2 a joint conference will be held 
between a special Eastern Union com- 
mittee, a nonunion committee and of- 
ficers of the Washington companies re- 
garding conditions in the District of 
Columbia, and a determined effort will 
be made to come together upon a sat- 
isfactory basis. 





Reorganize Today 
New York, Nov. 20.—(Special)—The 
directors of the Provident Savings LIfe 
will meet tomorrow and reorganize the 
affairs of the company. The interests 


of the policyholders will be thoroughly 
conserved. 





Will Report to New York 

Denver, Colo., Nov. 20.—(Special)— 
Dating from Dec. 1 local agencies of 
the Aachen & Munich in Colorado and 
Wyoming will report direct te New 
York instead of San Francisco, as 
heretofore. B. O. Selbach, of Denver, 
will continue in direct charge as field 
representative. 


Barker Takes General Agency 
New York, Nov. 20.—(Special)— 
Joseph Barker, of Omaha, has been ap- 
pointed general agent of the National 
Surety for a large part of Nebraska. 


Bad Conditions in Arkansas 


Agency conditions in Arkansas, ac- 
cording to the executive committee of 
the Arkansas Association of Local Fire 
Insurance Agents, “are going from bad 
to worse,” and an appeal for a better 
cooperation to cure multiple agency 
evils has been made to the companies 
represented in that state. 











Special Agents Named 
. E. Bowers, of Crawfordsville, 
Ind., has been appointed special agent 
of the German of Indiana. 
R. F. Scudder, of Rushville, Ind., has 
been appointed special agent of the 
Michigan Commercial. 





Want No Competitive Rates 


The local agents of Springfield, Ill, 
will meet Monday to canvass the re- 
plies received from companies in answer 
to the request of the agents that no 
competitive rates be granted after Dec. 
1, when the new rates go into effect. 


MISCELLANEOUS NOTES 

The Washington Fire’s loss ratio for 1907 up 
to Nov. 1 was 25.47 per cent; volume of pre- 
miums, net, about $150,000. 

H. M. Coudrey & Co., of St. Louis, have ten- 
dered their resignation as members of the union, 
owii to the retirement of the Star Fire, of 
which they were general agents. 

Prof. Charles W. Bell, of Harrodsburg, has 
been named as insurance commissioner of Ken- 
tucky. Professor Bell has been principal of the 
Harrodsburg graded school for twenty years. 

The Phoenix Assurance has brought suit in 
mandamus at Little Rock to compel the secretary 
of state to grant it a license without payment of 
the fee of $3,091.59, based on its English capi- 
tal of $13,066,468. 


Senator P. W. Ward of Cleveland, although a 





democrat, has started a boom for Superintendent 
of Insurance A. I. Vorys for the United States 
senate, to succeed Senator Foraker. Mr. Ward 
says that, owing to the fact that Mr. Vorys has 


been brought prominently before the nation as 
the Taft manager and because he is a man of 
sterling worth and ability, he is the logical man 
for the senate, and that he would make a most 
excellent official. People who come into contact 
with Superintendent Vorys are always struck 
with the man and feel that he is capable of fill- 
ing oy to which the ~~ might choose 
him. is administration of the insurance depart- 
ment has been one of the best fn the history of 
the business. 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President RB. E. GOOCH, Secretary 


STATEMENT JULY 3}, 1907 


CAPITAL - - - - ~ $200,000.00 
REINSURANCE RESERVE - - 113,350.00 
NET SURPLUS - - - - _517,088.00 

ASSETS _- - - - - $430,438.00 


SPECIAL AGENTS 
A. P. ROSS, 505 Park Bldg., Cleveland, 0.—Ohio, Kentucky, West Virginia 
A. BR. PORTER, 723 E. 45th St., Chicago—Michigan and Wisconsin 
R. H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 











Ze Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


GROSS ASSETS, $717,019.78 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 1792! 
Losses paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - - - ‘ -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus . - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
000, continues to offer to the insuri yublic Indemnity against Loss or 
Damage by Fire of unquestionable relia! . 





Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 


— 


CONFLAGRATION PROOF 


Liverpool & London & Globe 


Insurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 


ou ads, Roce Bac SS gg NEELAM SAE le 


NCE COMPARY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnity 


STATEMENT JANUARY 1, 1907 


























Reserve for Reinsurance - - $1,201,432,15 
Reserve = jeu —- ~ ~ ieeoonop 
Reserve for Contingencies - - ,000. 
Net Cash Surplus - ~ - 505,037.56 
Total Assets - ~ - $1 10.21 


JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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STATE COMMISSIONERS MEET 
Will Discuss What Concessions Can 
Be Made in Statements Owing to 
Market Depression 





Commissioner Folk of Tennessee, 
president of the National Convention of 
Insurance Commissioners, has called a 
meeting of the executive committee in 
New York for Thursday of this week. 
He also invited any other commission- 
ers that desire to attend. The main 
question for discussion will be the 
shrinkage in value of securities, and 
what steps the commissioners can take 
in giving consideration to insurance 
companies in making up their annual 
statements. It is known that a number 
of companies will be impaired if they 
are forced to value their assets accord- 
ing to market quotations of Dec. 31 
next. Many of the commissioners are 
willing to grant some coricession where 
genuine assets are depreciated. ' 

Commissioner Folk said that he did 
not consider the New York stock quo- 
tations as an entirely reliable index of 
the security market because of the 
speculations and manipulations which 
frequently enter into the operations on 
the stock exchange. He said: “When 
the companies buy securities they do 
not base the purchase on the New York 
quotations, but on what those securities 
are worth to them in their interest- 
bearing abilities. The policyholders 
must be protected as well as the insur- 
ance companies themselves. At present 
there is no real market for securities, 
only those being sold which have to be 
sacrificed by the holders to protect their 
credit elsewhere.” ‘ 

The meeting in New York will be 
more of a general conference of com- 
missioners than merely a_ session of 
the executive committee. Superintend- 
ent Potter of Illinois, who was in Chi- 
cago Wednesday, en route to the 
meeting, said: — 

You can say for the Illinois department that 
common sense will rule. Any c y that 
under normal conditions would be solvent will 
remain so as far as our department is con- 
cerned. We want securities valued on a basis 
of actual worth. If a security is really worth 
100 cents on the dollar but would only bring 80 
cents today because of abnormal conditions, we 
will want the 100 cents’ valuation. 

I feel it would be very unwise to apply ab- 
solute standards rigidly and force g com- 
panies to quit. We must protect the public in 
this respect as well as the companies. — I will 
use my influence to secure proper concessions, so 
that departments will work in harmony. 


Gorham-Braden Co. Gets Hawkeye 

The Gorham-Braden Company of 
Minneapolis has been appointed general 
agent of the Hawkeye of Des Moines 
for Minnesota and Wisconsin. It will 
handle the Hawkeye in connection with 
the other companies in the general 
agency. 

C. H. Curley, who was special agent 
of the Hawkeye in Minnesota and Wis- 
consin, goes with the Gorham-Braden 
Company as its Minnesota special 
agent. 








Will Enter Additional States 
The Indianapolis Fire is now being 
examined by the Indiana department 
preparatory to entrance into some ad- 
ditional territory next year. Ohio will 
be the first state applied to after Jan. 1. 





Eagle Placed on the List 
The National Association of Local 
Agents has placed the Eagle Fire in 
the list of cooperating companies, it 
recognizing the principles advocated by 
the agency association. 





The assets of the German of Fr have 
now been turned over to the Royal, for which 
w Bros., managers, have turned over $2,160,- 
600. The Royal is relieved of all liability of 
suits brought against it by reason ‘of the rein- 
surance deal. 





Richard D. Hughes, president of the Majestic 
Life of Indiana, has cuffered several weeks from 
inflammatory rheumatism. Recently he has been 
under treatment at a sanitarium at 

where he is rapidly improving. 





MEETING OF KENTUCKY BOARD 





Nonunion Special Agents Organize a 
League to Cooperate with Board 
in Certain Matters. 





The Kentucky Board of Fire Under- 
writers, which met last week at Louis- 
ville, devoted most of its attention to 
the tobacco situation. President B. 
F. Weitzel made a very full report on 
the subject, which was referred to the 
executive committee. The election of 
officers resuited as follows: 

President—W. H. Wheeler, Home. 

} Snot chewenr OF C. Lucas, Phenix. 

Secretary—Claude F. Snyder. 

New Members of Executive Committee—G. A. 
Curry, German American; Verner Kline, ow 


ara; Walter Gierasch, Commercial Union; 
Bentley, N. B. & M. 


Twenty-one representatives out of a 
total of thirty-three nonunion com- 
panies doing business in Kentucky held 
a meeting in Louisville last week and 
organized the Kentucky League of Fire 
Underwriters. Officers were elected as 
follows: 

President—A. FF. Bolling, Spring Garden, 
Louisville. 


Vice-President—H. G, Hoffman, general agent, 
Mt. Sterling, Ky. 


| a deen B. Rogers, Jr., Louis- 
ville. 


Executive Committee—Gus M. Wise, Agri- 
culture, Indianapolis, Ind.; J. W. Powell, 
Guardian and Southern, Louisville, with the 
president, vice-president and secretary-treasurer 
as ex-officio members. 

Practically all nonunion companies 
doing business in the state are expected 
to instruct their representatives to join 
the league. 

The object of the league is to co- 
operate with the Kentucky Board of 
Fire Underwriters with the idea of 
securing representation in the appoint- 
ment of stamping secretaries and a 
voice in the underwriting legislation of 
that organization. It is not the inten- 
tion of the league to interfere in any 
manner with the rate making machin- 
ery of the Kentucky board. The league 
will issue monthly bulletins to mem- 
bers, and hold regular monthly meet- 
ings in Louisville. 





Queen City Gets Judgment 

The Queen City Fire, of Sioux Falls, 
S. D., has been given a verdict of $1 
and costs against the Denver Post as 
the result of a publication, growing 
out of the San Francisco earthquake 
fire losses. The Post published arti- 
cles listing the insurance companies as 
white, gray and black, according to 
whether they paid their losses in full, 
substantially in full or made big dis- 
counts with a “take it or leave it” 
statement. The Queen City was pub- 
lished in the black list, and sued for 
$50,000 damages. The company claimed 
that it had as a matter of fact paid its 
losses almost in full, except where the 
policyholders discounted their claims 
for cash. The company was, how- 
ever, hard placed financially because of 
losses amounting to $350,000 and made 
partial payment, giving notes for the 
balance, due in sixty and ninety days. 
Officials of the company showed that 
they had made an assessment on the 
stockholders and had increased the 
capital from $200,000 to $400,000, the 
stockholders buying the new stock at 
$175, the premium of $150,000 going 
into the fund to pay the Frisco losses. 
The jury was shown losses in Colorado, 
Nebraska and Iowa as a result of these 
publications, but local prejudice was 
too strong, and the insurance company, 
while given the verdict in substantiation 
of its claim, received but one dollar 
damages. An appeal to the circuit 
court of appeals has been taken. 





H. O. Stork, a newspaper man of Okemah, 
Okla., has been appointed deputy instance 
commissioner of Oklahoma by Commissioner Mc- 

‘omb. 





Bierce & Sage, general agents of the Jefferson, 
say that the company had only $3,500 on grain 
and $1,000 on building, Great Northern elevator 
A, which burned at Superior, Wis. 





AS YIBWED FROM CHICAGO 


———_—_—=__—_=—— 
LICENSING OF BROKERS 


The question has been raised in Chi- 
cago as to whether brokers are re- 
quired to be licensed by the state. As 
is known, they represent no company, 
but place business with whatever office 
they choose. ; 

But few brokers ever seek a license 
from the state insurance department. 
The department seems to overlook the 
practice, and hence the brokers them- 
selves are content to go along without 
being licensed. _ PS 

The law relating to the licensing of 
agents of fire companies of other states, 
in Illinois, section 22, provides as fol- 
lows: 

Nor shall it be lawful for any agent or agents 
to act for any oe or companies referred 
to in this section, ye or indirectly in tak- 
ing risks or transacting the business of fire and 
inland navigation insurance in this state without 
procuring annually from the insurance superin- 
tendent a certificate of authority. stating that 
such company has complied with all the require- 
ments of this act which apply to such companies 
and the name of the attorney appointed to act 
for the company. 

This same section further defines the 
term “agent” as follows: 

The term agent or agents used in this section 
shall include an acknowledged agent, surveyor, 
broker or any other person or persons who shall 
in any manner aid in transacting the insurance 
business of any insurance company not incor- 
porated by the laws of this state. 

The companies referred to in the first 
quotation are companies organized un- 
der the laws of other states or foreign 
countries. E : 

The penalty provided in the statute 
is an amount not exceeding $500 for 
each violation. 

_As to whether brokers have to be 
licensed, Superintendent Potter, of the 
Illinois department, says: 

I beg to say that upon examination of the office 
files I find that Fred H. Rowe, the attorney for 
thé department, rendered an opinion under date 
of Sept. 12, 1903, in which he advised the in- 
surance superintendent as follows: 





“I therefore advise you that a licensed agent’ 


of an insurance company cannot pay commission 
for business brought to him by a person not 
holding a license. The person who, without a 
license, furnishes insurance to a licensed agent, 
would violate the act entitled ‘An act to incor- 
porate and govern fire, marine and inland navi- 
gation insurance companies doing business in the 
state of Illinois’ (in force March 11, 1869), and 
would be liable to a penalty mentioned in said 
section 22 of that act. — 

“The company allowing such violation would 
be liable to have its license revoked in accord- 
ance with the provisions of an act providing a 
penalty for the violation of section 30 of an 
act entitled ‘An act to incorporate and to gov- 
ern fire, marine and inland navigation insurance 
companies doing business in the state of Illinois,’ 
approved and in force March 11, 1869 (approved 
June 22, 1893, in force July 1, 1893.)” 


* * « 
EFFECT ON BALANCES 

Special agents report that the financial 
stringency and the tightening up of the 
banks are causing balances to be held 
back by some agents, especially those who 
are usually delinquent. Even some of the 
most worthy find themselves squeezed be- 
cause collections are backward. 

| ee 
NEW RULE UNPOPULAR 

The new rule recommended by the 
tornado committee of the Western 
Union, requiring short rate of 2 percent 
additional for permission to complete, 
when attached to tornado policies, is 
not meeting with the general approval 
of companies, to say nothing of the ob- 
jection of local agents. The fact that, 
by applying this rule, it would cost an 
assured exactly as much for a thirty- 
day permit to complete a building as 
his entire three-year premium would 
amount to, seems to indicate that the 
intent of the rule is virtually to get rid 
of liability upon unfinished buildings. 
Already it is reported the new rule is 
being ignored and term policies with 
permission to complete are being taken 
in and no questions asked. 

* + * 
WATCHING MORAL HAZARD 

“Look out for moral hazard” is now 
the watchword in general fire offices. 
The present money stringency brings 
the small merchant with a doubtful 





financial status more forcibly to the 
front, and the Dun and Bradstreet re- 
ports are being employed vigorously 
in order to ascertain and smoke out any 
moral hazard. Whenever there is the 
least doubt as to the commercial suc- 
cess of an assured, the companies are 
taking advantage of this doubt and re- 
tiring from the risk. Many an honest 
assured will doubtless be inconve- 
nienced by this careful underwriting, 
yet the companies figure it were bet- 
ter to lose the premiums from a num- 
ber of possibly honest risks than that 
one “firebug” get through the meshes 
of safe scrutiny. After Jan. 1, how- 
ever, there will doubtless be the usual 
loosening up on the part of companies. 


. . * 
HARD LUCK STORIES NUMBEROUS 


Hurry calls for December accounts 
will soon go out to local agents, in or- 
der that a resume of the year’s busi- 
ness may be made without any delay. 
Just now, however, the companies are 
making earnest endeavor to get in the 
premiums already due and delinquent. 
The hard luck stories sent in by agents 
are numerous and in many cases inge- 
nious and amusing. “Tight money” 
tales are in evidence on every hand 
and the companies are compelled to 
heed them, even though not always in 
accord with the facts. A refusal to pay 
a few losses because the premiums have 
not been paid would awaken the agents 
to a realization of the necessity for 
prompt remittances. Such action, while 
rarely resorted to,-is clearly within the 
province of companies, under the policy 
conditions, and present exigencies fully 


warrant this unusual mode of proced- 
ure. 





INVOLVE EARTHQUAKE CLAUSE 
Test Case at Jamaica Results in De- 
cision Against the Scottish Union 
& National 





The Journal of Commerce prints the 
following cablegram telling about a 
decision involving a loss following the 
earthquake in Jamaica: 

Kingston, Jamaica, Nov. 16.—After a 
hearing that occupied seventeen days 
before Judge Charles F. Lumb and a 
special jury, the case of Pawsey & Co., 
one of Jamaica’s largest mercantile 
firms, against the Scottish Union & 
National, was concluded at Mandeville 
today. The jury returned a verdict for 
the plaintiffs, who brought suit for the 
payment of losses which they suffered 
at the time of the earthquake in Janu- 
ary last. This was the first of four test 
cases arising out of the earthquake 
and conflagration at that time. By the 
consent of the parties in the case the 
issue was narrowed down to the fok 
lowing simple question: “Was the fire 
which destroyed the plaintiffs’ goods of 
earthquake origin?” 

The counsel for the defendants, who 
is a son of Charles Dickens, the great 
novelist, presented proof to show that 
the fire originated in a building one 
block away to the eastward, and that 
it broke out after the earthquake had 
occurred. Counsel for the plaintiffs 
brought evidence in rebuttal and pre- 
sented an overwhelming mass of evi- 
dence that a fire had occurred prior to 
the earthquake in the north part of the 
city, and thence by successive fires to 
the plaintiffs’ premises. The plaintiffs’ 
counsel furthermore contended that 
even if the fire was of earthquake 
origin the earthquake clause in the pol- 
icy could only apply to the premises 
in which the fire originated. 





The proposition of Delegate Adams of Grand 
Rapids looking toward state insurance will be 
taken up . 4 by the committee on miscel- 
laneous provisions of the constitutional conven- 
tion now in session at Lansing. 





John J. Mackin has been 
Fe at, “f, oe nee Same Sonme Fue 
ew Yo in proceedin, 

a voluntary dissolution. " is a company P. 
B. Armstrong started two years ago. 
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OHIO AND WEST VIRGINIA 


=e 
IN THE WEST VIRGINIA FIELD 
Chairmen of Important Committees 
in the Local Agents’ Association 
Have Been Appointed 








President C. B. Alexander, of the 
West Virginia Association of Local 
Agents, has appointed Joel A. Shrews- 
bury, of Parkersburg, chairman of the 
grievance committee, and W. E. Pear- 
son, of Bluefield, chairman of the legis- 
lative committee. The chairmen are to 
appoint their associates on the com- 
mittees. 

Following the visit of A. G. Sanderson, 
general agent at the home office of the 
Continental, in Wheeling, the situation 
in that city considerably improved. The 
Continental agent was directed to report 
through the bureau and other agents that 
had been balking, were given similar in- 
structions by their companies. From a 
company standpoint the situation in 
Wheeling is better than it has been for a 
long time as there seems to be determined 
co-operation. The bureau is putting out 
new rates covering a block at a time 
and very little is being heard from the 
agents. 


Although the new rates at Elkins, W. 
Va,. have not been promulgated the 
agents passed resolutions declaring that 
they would not get them. This will force 
the companies to take a hand in the situa- 
tion there. 


There is considerable being said in the 
newspapers about a special session of the 
legislature. The tax laws passed by the 
last legislature have caused all sorts of 
complications and litigation. The talk is 
that there will be a special session to 
remedy the tax laws. It is predicted that 
if a call is made the anti-trust question 
will also come up, as the governor seems 
determined having an anti-trust law of 
a drastic nature put through. 





Concerns Are Shutting Down 

Throughout different sections of Ohio 
industrial concerns are shutting down 
largely on account of the financial and 
business stringency and the uncertain out- 
look for the future. This will not only 
cause a reduction in premiums, but the 
field men will be on the constant alert 
for increased moral hazard. 





Niagara Men Visit Cities 

W. L. Steele, assistant western man- 
ager of the Niagara, who succeeds to 
the managership Jan. 1, is making a trip 
through Ohio this week with State 
Agent J. P. Singleton, who will be- 
come assistant manager. They visited 
Toledo, Cleveland, Columbus and Cin- 
cinnati. It is stated that some of the 
Ohio field material was looked over for 
the state agency when Mr. Singleton 
goes to Chicago to take his new posi- 
tion. 





Alleged Firebugs Arrested 

Dr. Arthur Spence has been arrested 
in Denver on the charge of burning 
his house at Lebanon, Ohio, two years 
ago to get the insurance. Sheriff Pat- 
terson, of Lebanon, State Fire Mar- 
shal Creamer and Deputy Fire Marshal 
Sweeney, of the Cincinnati office, have 
all gone to Denver to make sure he 
does not escape. He is ready to fight 
requisition. 

Joel Greisinger was arrested at 
Springfield, Ohio, last week and taken 
to Columbus on an arson charge. He, 
James Greisinger and Charles Cole are 
accused of burning a house about 
twenty miles from Waverly to conceal 
a robbery. Cole has confessed. 

On account of his prominence and 
former good name, the trial of Law- 
rence E. Eckelberry at Ottawa on the 
charge of procuring Thomas Elsea to 





burn his barn, attracted considerable 
attention. Elsea denied the truth of 
some of his former statements, said to 
have been made before the grand jury, 
and the case became a doubtful one. In 
the end the jury brought in a verdict 
of acquittal. 


Agency Change at Millersburg 

B. F. McCoy, who represents non- 
union companies at Millersburg, Ohio, 
has taken in A. A. Uhl, former county 
recorder, as a partner, and they have 
purchased the union agency of John 
A. McDowell and will take charge as 
soon as the transfer can be made. 
What will be done with the nonunion 
companies now with Mr. McCoy is not 
known. .~ 

This transaction will make one less 
agency in town unless the nonunion 
companies with Mr. McCoy go into 
new hands. Duer’s agency is the oldest 
in town and is nonunion. 


FIELD MEN WORK IN HARMONY 








Some Comments on Underwriting Con- 
ditions in Ohio—Some Newcom- 
ers Still Make Trouble 





Cleveland, Ohio, Nov. 19.—(Special 
Correspondence.)—The two field organ- 
izations, the Ohio Field Club and the 
Ohio League, have now been working 
for a year or more in perfect unison 
so far as the purposes and results of 
their endeavors are concerned. On all 
matters in which both are interested 
they have been able to agree, and, in 
some cases, cooperate for the mutual 
good of themselves and the companies. 
As organizations they have both ac- 
complished much in the few years they 
have been in operation, aside from 
bringing the field men into closer as- 
sociation and informing them upon con- 
ditions throughout their field. 

As will be recalled, an attempt was 
made in the beginning to form a sin- 
gle organization of all the special 
agents in the state, but this was blocked 
in short order by the vigorous objec- 
tions of some of the men who are a 
little radical both on the union and 
nonunion sides. Since then a number 
of them have changed faith, and the 
mere fact that there are two classes of 
companies does not signify so much 
when it comes to a matter of mutual 
interest. 

Some time ago complaint was made 
that certain companies were endeavor- 
ing to build up their business by pay- 
ing large commissions and taking risks 
that are usually difficult to place. But 
with this business they also took some 
of the better business away from the 
companies which have been operating 
in Ohio for years. The complaints for 
the most part were against independent 
companies which have entered the state 
within the past year or two, although it 
is said that both union and nonunion 
companies are said to have entered 
competition with them at certain points. 
This, field men say, still continues and 
there is not much outlook for improve- 
ment. 

The newly entered companies are 
perhaps thinking now only of volume, 
but, as a good proportion of the writ- 


ing is term business, it is predicted they 


will begin to feel the effects within the 
next year or two, especially those 
which have taken it at cut rates as well 
as paid heavy commissions for it. 


Report on Ohio Millers Mutual 

The Ohio department has just fin- 
ished an examination of the Ohio Mill- 
ers Mutual Fire, of Canton. The fol- 
lowing financial statement was pre- 
pared, showing the financial transac- 
tions of the company during 1907 and 
the condition of the company on Sept. 
30: Total income, $161,013, of which 
$141,534 was received from assessments; 
total disbursements, $117,531, of which 
$86,955 was paid for losses; ledger as- 
sets, $492,223; premium notes, $1,569,- 
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908; gross assets, $2,072,039; liabilities, 
losses adjusted and unpaid, $21,422; in 


‘process of adjustment, $25; cash depos- 


its, $104,719; total liabilities, $126,791; 
net surplus (cash), $373,330. 





Clayton Becomes Chairman 

C. L. Hecox, chairman of the execu- 
tive committee of the Ohio Fire Pre- 
vention Association, has resigned on 
account of his early removal to Chi- 
cago. H. W. Clayton, of the Germania, 
has been elected in his place. C. G. 
McCray, of the German American, was 
chosen to fill the vacancy on the ex- 
ecutive committee. 





Get Sole Agency at Cleveland 
The Indemnity Fire, of New York, 
which reinsured its business in the 
Norwich Union some time ago and 
ceased active operations, has not had 
its licenses in the various states taken 
up, but will not renew them next year. 

For special reasons the company has 
just appointed Geason & Stone of 
Cleveland sole agents for Cuyahoga 
county. It is understood that no busi- 
ness will be written. 





Ohio Agency Appointments 


- Caledonian—E. C. Norris, Newark. 
mden—H. J. Call, Bluffton; Jennings & 
Reifsnider, Urbana; Jno. Oldham, Sidney. 

Cosmopolitan—Frank Elliott, arren. 
oy of N. Y.—W. B. Thomas, Zanesville. 
_ aware, Del.—Osborne, Greer & Wright, To- 
ledo. 

Federal—W. Scott Clark’s Ins. Agency, Chil- 
licothe. 

Fidelity—H. M. Darling, Hudson. 

Glens Falls—Thos. Wynne, Wellsville; Roy 
Goddard, Orwell. 

Ger. Amer., N. Y.—J. R. Elder, Walhalding. 

Home—E. D. Moriarity, New Vienna; A. G. 
Smith, Bucyrus; J. T. Bower, Rushsylvania. 

Nat’l Union—Wellston Ins. Agency, Wellston; 
Beatty & Hays, St. Clairsville. 

National, Pa.—Wm. Heinrich & Son, Wa- 
pakoneta; Hamilton Bros., Bellefontaine; Lane 
& Barnett, Zanesville; O. C. Volkmor, Missil- 
lon; A. G, Reed, Marietta. 

Newark—Stephen Wolf & Son, Fremont; O. 
D. Wagner, Tiffin. 

N. B. & M., N. Y.—Wm. Glass, Dayton. 


OHIO NOTES 


The Atlas has transferred from Burt M. Wyeth 
to F. C. McElroy at Columbus, Ohio. 

The Ashtabula Water Company has large 
forces of men laying new and better water 
mains. 

It now ogpeare settled that J. S. Elliott, the 
prominent _ local agent, is to be ap- 
ae to the board of public safety of tha 
city. 

Henry J. Farmer of Portsmouth, Ohio, has 
sold his fire business to Eugene E, Knox, until 
recently manager of the local telephone com- 
pany. Mr. Farmer will continue in the acci- 
dent, liability and surety lines, representing the 
Casualty Company of America and the National 
Surety. They will occupy Mr. Farmer’s present 
office together. 

After deliberating two days the jury in the 
case of the Palatine Insurance Company against 
Mrs. Polly Coffin Foster at Akron Tiengrecd. 
Mrs. Foster was accused of causing the fire 
which destroyed her millinery establishment in 
Akron some time since. The company had paid 
its portion of the loss and was attempting to re- 
cover on the grounds stated. 








Michigan Commercial on Coast 

Secretary A. D. Baker, of the Michi- 
gan Commercial, has returned from the 
Pacific coast, where he completed ar- 
rangements for the establishment of a 
department for the company to cover 
the usual territory, viz., the coast states 
and those adjacent thereto. 

It will be under the management of 
T. J. A. Tiedemann, who for the past 
six years has been Pacific coast man- 
ager for the Scottish Union & Na- 
tional. The Scottish is now handling 
it from Hartford, which left Mr. Tied- 
emann open for this connection. 

In establishing this department the 
Michigan Commercial is seeking the 

usiness outside of San Francisco rath- 
er than that in it, and it will write very 
sparingly in that city, confining its ac- 
ceptances almost wholly to the fire- 
proof buildings. 





The Wisconsin insurance department has is- 
sued 23,734 licenses to agents so far this year, 
which is a large increase over that issued during 
a similar period in previous years. As the fee 
for these licenses averag@s $2 apiece, the state’s 
income from this source so far this year is nearl 
$60,000, or twice the annual cost of maintainify 

insurance department. 














MICHIGAN AND INDIANA 


CRISIS REACHED AT DETROIT 


Agents Disband Club and Then Recon- 
sider Action—Unless Companies 
Act Rate War Is Imminent 








The regular meeting of the Detroit 
Underwriters’ Club held Tuesday was 
one of the most important this club has 
held for years. Matters in Detroit are 
going from bad to worse and agents, 
who are interested in the betterment of 
matters, have at last become discour- 
aged. Companies are lending no help, 
but are appointing agents from every 
line of business. A recent move by a 
prominent company was the last drop 
in the bucket. The calling of the meet- 
ing and a notice that something was 
going to be done called out the largest 
number of club members this year. 

The question of having solictors 
licensed was discussed and Commis- 
sioner Barry’s opinion was read. The 
point that agents do not seem to un- 
derstand is, can an agent having a line 
larger than his office can care for, 
broker the surplus business without 
having a commission from the com- 
panies he brokers the business with? 
This question will be put to the com- 
missioner and when he replies the 
agents will act. In the meantime 
agents will send the names of their 
solicitors to their companies nad ask 
for commissions. This matter being 
settled, the following resolution was 
introduced: 

On account of the apparent disregard certain 
members of the Detroit Underwriters Club pay 
to the rules governing the club, and inasmuch 
as other members deem their word and obligation 
sacred and do comply, thereby losing business, 
and, whereas, there is no evidence that these 
conditions will change, be it resolved, that all 
members be and are hereby absolved from_re- 
specting any article or rule, express or implied, 
governing their membership. And, further, that 
the club meeting when adjourned this day be 
adjourned indefinitely. 

After a long and serious discussion 
the resolution was adopted, the vote 
standing 56 to 7. For a time the mem- 
bers were at sea, many old and faithful 
agents who had resorted to all hon- 
orable means in order to maintain 
the integrity of the organization and 
did not want to see the club suspend, 
opened the matter again. A long discus- 
sion then ensued. The question was 
again taken up and a motion to recon- 
sider was made. While the majority 
thought the resolution was proper and 
should be carried, in the common inter- 
est it might be well to reconsider and if, 
during the next thirty days, matters 
were not bettered, then there could be 
decisive action taken. This proposition 
seemed to strike the members favor- 
ably. The motion was reconsidered. 

This does not settle matters and it 
is said if, during the next thirty days, 
something is not done by the compa- 
nies, Detroit will be in the midst of a 
rate war. There is no doubt that the 
better element of the club deplores the 
apparent necessity of any move in this 
direction; but, when the best compa- 
nies will not assist in straightening out 
matters, the best agents will take a 
hand though they may suffer. It is 
hoped something can be done. What 
can be must be quick or trouble is 
ahead. 





Gable Takes New Position 

Jesse O. Gable of Indianapolis, state 
agent of the Spring Garden, has been 
appointed to act in the same capacity 
for the Aachen & Munich, and will 
take service with the latter company 
Jan. 1, traveling in Indiana and the 
southern peninsula of Michigan. Mr. 
Gable is well known as one of the able 
field men of the west. He formerly 
resided at Peoria, Ill. 





Preston Made General Agent 
The Southern National of Austin, 
Texas, has been admitted to do business 
in Michigan and announces the appoint- 
ment of Charles M. Preston of Detroit 
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as general agent for the state. Agen- 
cies will be established in the leading 
cities and towns. Mr. Preston has been 
in the local business in Detroit for some 
years and represents a number of the 
leading nonunion companies. 


WANT STANDARD FARM FORM 








Field Men of Michigan Meet at Detroit 
and Endeavor to Cure Confusion 
Now Existing 





A meeting of special and state agents 
ef companies writing farm business in 
Michigan was held in Detroit last week. 
The question of a standard form for 
farm property was discussed and a com- 
mittee appointed consisting of Charles 
A. Reekie, of the Detroit Fire and Ma- 
rine; George Armstrong, of the Aetna, 
and W. B. Bierce, of the Bierce & Sage 
general agency, to draft such a form, 
to be considered at a later meeting. 
At present there is no Michigan stand- 
ard farm form, and it is no uncommon 
thing to find where two or more com- 
panies are interested in a farm loss that 
the forms were entirely different and 
the policies therefore not concurrent. 
This has led to much trouble and con- 
fusion in the past. 

The question of commissions on farm 
business was also discussed, but no defi- 
nite action taken. Old field men are 
watching the outcome of the question 
ef commissions with great interest, but 
are very skeptical as to any possibility 
ef definite results along this line. 





Disconnects Bad Wiring 

John S. Mann, 135 East Washington 
street, Indianapolis, was warned by 
Building Inspector Winterrowd, that 
the wiring of his livery stable was 
faulty and not in accordance with the 
building ordinance. He did not take 
heed of the warning and Monday night, 
found his place in darkness. The city 
officials had cut the wires. The build- 
ing inspector has other places on the 
list. 





Who Will Succeed Goodloe? 
There is much talk in Indianapolis 
and in Indiana as to the successor of T. 


M. Goodloe, manager of the Indianapo- ! 


lis Bureau. It is understood here that 
there are plenty of applicants, including 
a large percent of all the inspectors in 
the state and Illinois. Some men, said 
to be applicants, have a large stock of 
tact and diplomacy and little technical 
knowledge and others are long on the 
latter and short of the former. The 
relative importance of these qualifica- 
tions is much discussed. Some men are 
mentioned who would be ideal in the 
diplomatic emergencies of the office, 
but who would have to depend largely 
en those under them for the technical 
part of the week. 





Indianapolis Agency Changes 

The Indianapolis agency of the Dixie 
gees to Gregory & Appel from A. 
Wolfe & Co. and B. M. Ralston. The 
Queen City goes from Wolfe & Co. to 
Brinkley-Hartman Company. The 
Northwestern F. & M. goes from F. F. 
James to George E. Brewer. W. T. 
Patten has sold his agency (North- 
western Underwriters) to Calderhead 
Brethers. 





Fort Wayne Is Enjoined 

Of interest to insurance companies 
is the controversy, at Fort Wayne, Ind., 
between the Home Telephone Company 
and that city. The telephone company 
has obtained an injunction against the 
city preventing the stringing of the 
electric light wires on cross-arms of 
the company’s poles. The city asserts 
the right to the use of the poles under 
the company’s franchise, which says 
the city may use the top cross-arms 
fer “fire and police wires and for other 
purpeses.” The company contends that 





the high-tension wires would seriously 
damage its service and would be dan- 
gerous to patrons and employes. The 
city, however, has let the contracts for 
a municipal electric light plant on the 
theory that it could use the cross-arms 
and thus save the heavy expense of 
poles in hundreds of cases. The case 
will go to the supreme court. 





Gross Goes to Michigan 

_ George G. Gross has been appointed 
special agent of the Northwestern Na- 
tional in Michigan, with headquarters at 
Detroit, succeeding H. M. Beck, who 
resigned to take the general sales 
agency for a computing machine at 
New York City. Mr. Gross for two or 
three years past has been with the Na- 
tional Inspection Company of Chicago, 
and previous to that time was with the 
National of Hartford. 





WITH DETROIT LOCAL AGENTS 





Rates Seem to Be Going to Smash in 
the City of the Straits at 
Present 





Detroit, Mich., Nov. 18—(Special 
Correspondence.)—Three years ago the 
Guthard agency wrote a policy on a 
certain property in Detroit, premium 
$119.48, giving, so the assured states, 
a commission of 25 per cent besides 
making other valuable concessions. The 
policy expired and they rewrote the 
same amount on the same building for 
five years for a premium of $107.58. 
This fact was presented to the company 
writing the business without effect. In 
the meantime the policy was taken to 
the Guthard office and they were asked 
why they wrote the business at this 
rate or where they got the rate, and 
were told that if they did not change 
the rate the policy would be cancelled 
and rewritten at the same rate in the 
office of the company who had it. They 
said they made their rates and would 
not change, so the policy was left at 
their office and written by the agent 
who should have the business at the 
rate named. Under what ruling can a 
policy, written three years ago for 
$7,500 for three years for $119.48, be 
written today for the same amount for 
five years for a premium of $107.58? 

In a recent issue of THE WESTERN 
UnperwritTer, I presented a mathemati- 
cal problem. I am able now to give 
the solution. Mr. A. is the special 
agent of an insurance company doing 
business in Detroit. Mr. B. is a builder. 
Mr. A. and Mr. B. belong to the same 
church. Mr. B. wanted to favor Mr. A. 
and, as he has just completed a flat 
building, wanted to place $8,000 insur- 
ance on it and give Mr. A. the busi- 
ness for a premium of $168, Mr. A. 
paying him a commission of 20 percent. 
In course of time Mr. B. sells the 
building to C., C. paying B. $76 for 
the policy. C. sells to D., but does not 
sell the insurance. D., however, wants 
to place $12,000 insurance, and by the 
advice of C. places it through another 
agency than A.’s. Now A. cannot un- 
derstand why the policy he had was 
cancelled and placed in this office. This 
is the solution: 
policy for $76 and by cancelling it 
short gets $102, making $26 by the can- 
cellation. Of course the last agent 
puts C. next, but in order that A. may 
not be a party to the transaction or 
that no insurance agent might be asso- 
ciated with it, C. has a cancellation slip 
made out and attached to the policy, 
sending it to the company’s office direct, 
with draft for the amount attached. 
The company does not understand why 
the policy is cancelled, and allows the 
draft and policy to go back, referring 
the whole matter to A. A. doesn’t like 
the deal, cannot see how C. can afford 
to cancel and buy other insurance un- 
less the last agent gave a large rebate, 
hence kicks. He did not know that C. 





C. buys from B. the. 





SUN INSURANCE OFFICE 


Of London 


(97th YEAR OF 
ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 Pine STace;r,New Yoru 
J.J. GUILE, Manacer 


PaciFric COAST DEPARTMENT, OAKLAND, Cat. 
FO ° 
OLOEST IN THE WORLO Cc. A. HENRY & CO., Genenat Aeenrs 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER P. T. KELSEY, ASSISTANT MANAGER 
Agents Wanted in cities and towns where not represented 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 

Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 


Shawnee Fire 


Insurance Zo. 
Copeka, Kansas 














Cash Capital - - - - -= = $ 200,000.00 
Assets, June 30, 1907 - = = = 1,332,285.81 
Losses Paid to January 1, 1907, - = 2,017,225.18 


FIRE AND TORNADO INSURANCE—AGENTS EVERYWHERE 




















MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 
COMPANIES GENERAL AGENTS 
CONCORDIA FIRE IMS. co. Detroit, Mich. 
NORTH RIVER HIRE INS. CO. SPECIAL AGENTS 
ew York City F. M. SAGE, We write a general Class of 
GERMAN FIRE TRANCE CO. MICHIGAN, utnepand dues aicmedetinn 
COLONIAL ASSURANCE CO. F. A. in every Town, Village and City in 
ow tort = aaa the above States. We have the 
NASSAU FIRE oat A CE CO. r+) o AND KENTUCKY, | United States and any agent repre- 
DIXIE - x. o - senting ene er more of eur com- 
Zine BORACE Co. OHO. 3 SEDOWICK penis o and wth ell ope 
NATIONAL LUMBER INS. CO. Bor 356 Milwaukee, Wisconsin. ity of our Office. 
BEN FRANKLIN INSURANCE CO. [Minneapei . WRITE US. 
Allegheny, Pa. , J at Ae 



























MM Nee 
\ INSURANCE COMPANY, 


OF AIX-LACHAPELLE ,GERMANY. 



























November 21, 1907. 


THE WESTERN 


UNDERWRITER. 








bought the policy for $76 and by selling 
it back to the company at short rate 
could make $26 or that the property 
had gone into the hands of D. When 
the matter is explained he is satisfied 
and gives a check for the amount. The 
agent who put C. next gets the $12,000 
insurance from D. at regular rates and 
also makes a good deal for C. So when 
you get down to the facts it is all right, 
excepting the giving of a commission 
of 20 percent to B. I understand, how- 
ever, this is a common practice among 
some agents. 


The question of having solicitors 
licensed is now being agitated. The 
attorney-general has made a ruling, but 
it is not understood by the agents. The 
point that is not understood is this: If 
an agency represents ten companies and 
has two solicitors, must the solicitors, 
in order to comply with the law, have 
a license from each of the companies 
the same as an agent, or will one 
license as solicitor for an agency do? 


L. H. Fox, one of the oldest fire in- 
surance agents in Detroit, died Friday 
night. Mr. Fox has not been active for 
three or four years, but continued do- 
ing business through the Goodrich 
agency up to the time of his last sick- 
ness. “The old men are passing away 
and with them the old way of doing 
business. Otp Detroiter. 


MICHIGAN NOTES 
The city of Owosso, Mich., now has a paid 
fire department. 
The Grand Rapids local agents’ banquet has 
been postponed until Nov. 30. 
The Shawnee Fire has transferred from A. R. 


Moore to Charles M. Thatcher at Escanaba, 
Mich. 


Improvements at the city waterworks plant at 
Hillsdale, Mich., costing $40,000, are nearly 
cempleted. 


George Barstow has entered the business at 
Stephenson, Mich., with the Shawnee Fire as his 
first company. 


‘1..e Challenge Refrigerator Company of Grand 
Haven, Mich., will install -a standard sprinkler 
system throughout its plant. 

The Shawnee has appointed Wm. J. Miller at 
Ramu River, Mich., W. T. Menge at L’Anse 
and John D. West at Ishpeming. 

The Knight-Brinkerhoff Piano Company ot 
Charlotte, Mich., has connected up its new 
sprinkler system at the factory with the city 
waterworks, 


Serious rate-cutting is reported at Kalamazoo, 
Mich., much of it being charged against one of 
the mewer agents, who is said to be using this 
method te get some business on his books. 

The volunteer fire department at South Range, 
upper peninsula, is being supplied with the nec- 
essary apparatus. The two hose carts are stored 
at livery stables, so that little time is lost in se- 
curing horses to draw them in case of fire. It 
is planned to build a fire hall later. 


The W. H. Butler agency at Ann Arbor re- 
cently wrote a policy for $32,000 covering all the 
buildings en the Brook-Walter farm in Webster 
towmship. The farm is owned by Professor 
Mumferd ef the University of Illinois, and the 


policy is ene of the largest ever issued at Ann 
Arber. 


Preliminary steps have been taken toward or- 
ganizing a dwelling house mutual fire insurance 
company, umder state act of 1873, and the notice 
of intention filed with the commissioner of in- 
suramee is signed by forty-seven well-known citi- 
zens of Kalamazoo, Niles, Dowagiac, Benton 
rae, St. Joseph, Buchanan, Cassopolis and 

jen. 





INDIANA NOTES 

At Lebanen, Ind., C. F. S. Neal unionizes, the 
Okie Farmers going to Cobb & Staton. 

Jeseph W. Biliman succeeds the firm of E. B. 
Thompson & Co. at Shelbyville, Ind. He was 
jJumier member of the firm. 

At Elweed, Ind., John Nearon & Co. have 
purchased the agency of G. M. McRoberts, who 
— ang Gary, Ind., to engage in the insurance 


E. Claypeel Vajen has opened an office in the 
Knights ef Pythias building, Indianapolis, where 
ke will eperate under the name of the City Real 
Estate & Fire Insurance Agency. 

All is mew serene at Bluffton, Ind. The local 
agents have succumbed to the inevitable and ex- 
Pressed a willimgness to abide by the new tariff 
and hereafter maintain proper practices. 





W. L. Pettibeme & Co. of New York have 
bone appeimted eastern general agents for the 
3lebe Fire Underwriters of Little Rock, Ark., 
yaaee Piscine are guaranteed by the American 
-_ e Little Reck, Capital of Little Rock and 

Ya =. Litt ? a Fl mw _— 
assets and the combined sg 
te pelicy 3 is $96,790. aaa 





The entire business of the Columbia Fire of 
} eee BD. C., has been reinsured by the 





IN ILLINOIS AND WISCONSIN 


WITH WISCONSIN INSPECTORS 
New Official at Green Bay Effecting 
Improvements Notwithstanding His 
Want of Experience 








At Green Bay, Wis., the chief of the 
fire department, ex-officio electrical in- 
spector, has been in office but a short 
time. He has had very little practical 
experience as a wireman, but is anxious 
to learn and is even now obtaining a 
better grade of wiring than his prede- 
cessor, with good prospects of further 
improvement. With a few minor ex- 
ceptions the knob and tube work now 
being installed is in full compliance 
with code requirements, but the ex- 
posed wiring such as used in the fac- 
tories is not quite as competently super- 
vised. 

A number of old and defective equip- 
ments have been overhauled and placed 
in good condition. Outside wiring has 
been considerably improved. Many of 
the telephone wires have been placed 
underground and much of the light- 
ing company’s feeder system has been 
rebuilt. The high voltage system which 
dangerously exposes other wires has 
not been provided with the necessary 
guard equipment and a protest will be 
filed with the city authorities on the 
subject. 

At Marinette the ordinance regulat- 
ing the installation and maintenance of 
electrical wiring is being rigidly en- 
forced. The wiring now going in is 
practically standard and shows consid- 
erable improvement over that examined 
two years ago. Old and defective 
equipments are receiving attention as 
rapidly as possible. No extensions are 
permitted to be made in old work un- 
less all of it is overhauled and placed in 
safe condition. Any dangerous wiring 
which comes to the notice of the in- 
spector is condemned and the necessary 
changes ordered. 


At Little Chute, Wis., an effort is be- 
ing made by the underwriters to per- 
suade the village to adopt an ordinance 
regulating electrical wiring. It is said 
this work can be carried on at a small 
cost by the Kaukauna city inspector, 
who spends considerable time in this 
territory and who could afford to carry 
on this work at a nominal figure. Pro- 
tests made concerning wiring methods 
in vogue one year ago have apparently 
resulted in a better grade of work being 
done by the lighting service company 
which takes care of most of the installa- 
tion work. The management has as- 
sured the bureau inspector that it is the 
intention of the company to comply 
strictly with code requirements in the 
future. 





Grain Was Overinsured 

It turned out that the grain in the Great 
Northern elevator at Superior, Wis., 
which recently burned, was considerably 
over insured and the loss will only be 50 
per cent. There were a number of poli- 
cies that would have expired a few days 
after the fire but the assured allowed 
them to remain on as there would have 
been no return premiums. Hanover and 
Hartford policies amounting to quite a 
little were received at the western de- 
partments the Monday after the fire, and 
hence escaped being caught on these poli- 
cies. There was some talk of one of the 
big mills not being insured, but the local 
agents seem to think that it was carried 
in London Lloyds. 





Membership Is Increasing 
President S. D. Sexton, of the IIli- 
nois Association of Local Agents, says 
as to the progress of the movement to 
increase the membership: 
“The association is progressing very 
nicely and our secretary, W. A. Wit- 
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tick, of Peoria, advises we have now 
quite a membership, but we are still 
trying to increase it. I have sent quite 
a number of letters out over the state 
asking the agents to become members 
and am sure at our next convention we 
will have a very large association and 
one that Illinois will be proud of.” 





Conditions at St. Francisville 

Rates at St. Francisville, Ill., have 
been off for some time and considerable 
rebating is reported. An agreement 
has been drawn up for the local agents 
to sign whereby they will maintain 
tariff rates and there shall be no re- 
bating. Thus far three agents have 
signed, they being W. S. Willhite, C. 
W. Parkinson and C. E. Young. L. 
W. Jackman, a union agent, refused to 
sign, but will send his reports through 
the stamping secretary if the other 
agents will do the same. A number of 
complaints are reported against him. 
Mr. Willhite is a new man in the busi- 
ness, having three nonunion companies, 
and says he does not believe in ate 
cutting. The town seems to be a grow- 
ing one, and it is thought that if the 
companies will take a hand, rate cut- 
ting can be stopped. 





Wisconsin Agency Appointments 


Allemannia—C. W. Hitchcock, Berlin; G. G. 
Barlow, Neenah; Wettengel & Wettengel, Apple- 
ton; W. A. Clark, Menomonie. | 

American—T. H. Barber, Curtiss; B .R. Cul- 
ver, Junction City; J. E. Jackson, Rochester; 3. 
F. Koech, St. Nazianz; Val Fischer, Schliesing- 
erville. 

Amer. Cent.—George Crawford, Gillett; A, E. 
Lawrence, Wabeno; W. A. Westcott, Crandon; 
|. L. Hallenbeck, Dunbar; Andrew Oecttinger, 
aona, 

Colonial—Con, W. Lloyd, Ashland. | 

Connecticut—W., 5 mupaprie; S. M. 
Warren, Sharon; F. E. wson, worth. 

Continental—J. F. Nelson, Madison; D. M. 
Loveland, Monticello; Belle Ady, Sparta. 

Germania—W. J. Schend, Kenosha. d 

L. & L. & G—Frank Humphrey, Mondovi; T. 
A. Williams, Waterloo; W. S. Davis, Granton. 

Mich. Coml.—W. S. Wadleigh, Galesville. 

Northern, N. H. P, Favell, Chippewa 
Falls; P. N. Swenson, Menomonee. 

Phenix—A. W. Hofer, Cochrane; A. J. Ed- 
minster, Holcombe; Leroy Abrahamson, _New 
Auburn; Belle Ady, Sparta; J. C uimby, 


Symco; H. W. Timmer, Waldo; F. J. Murphy, 
Welcome; J. A. Dvorak, Beechwood; C. J. An- 
derson, Clayton; W. F. Webster, Heineman; 
Knut Johnson, Nelson. 

Queen City—Simon_ Strouss, Orfordville; 
Stephens ‘ ee, Superior; Tilton & Firth, 
Chippewa Falls. 

Reliance—H. T. Sackett, Fond du Lac; John 
Thiel, Schleisingerville. 

Shawnee—Kenosha Realty Company, Kenosha; 
Brazeau & Pelkey, Oconto; T. F. Reynolds, 
Oconto Falls. 

Security, Ct.—Rice & Roberts, Sparta. 

St. Paul—King & Loomer, Whitewater; P. R. 
McKee, Sullivan; Richard Kiel, Kiel; W. E. 
Bristol, Oakfield; F. J. Gebhart, Rosendale. 

Westchester—A. M. Anderson, Dodgeville; T. 
A. Williams, Waterloo. 





ILLINOIS NOTES 


At Mt. Pulaski, Ill., the Commercial Union has 
transferred from W. J. Lincoln to G. F. Schafer. 

The insurance men at Rockford, Ill, are dis- 
cussing the establishment of a fire patrol for 
that ay. 

Frank C, Haselton, state agent of the Northern 
of England, has been laid up for some time with 
typhoid fever, but is now on the road to re- 
covery. 





WISCONSIN NOTES 


The St. Louis Fire has transferred its sole 
agency in Milwaukee to Edward Schroeder. 


The Delaware and Reliance have transferred 
from B. F. Huntington to Loveland & Doscher 
at Platteville, Wis. 

The Fidelity Trust Company of Milwaul 
has turned over its local fire insurance business 
to R. H. Norris. 

The Hawkeye of Des Moines has transferred 
from Hilbert, Baerwald & Dawe Company to 
Bogk & Pfleger at Milwaukee. 

As a result of a trial before the police and 
fire board on several charges, Fire Chief Gross 
ef Beloit, Wis., was reprimanded this week. 

Fire Marshal Purtell of Wisconsin reports that 
the property owners of that state have suffered 
a loss yon the last sixty days of $42,512 due 
to poor construction or improper care of flues 
and stovepipes. Qut of 320 fires reported in 
this time sixty-three, or an average of over one 
a day, have originated from this source. 

The Wisconsin department has again sent out 
a revised model form for the typewriter le 
of fire insurance policies. The law provides that 
the form shall be not less than nine inches wide, 
with heavy —— for violations, but a few 
weeks ago t department sent to the compa- 
nies as a model for them to follow a print 
sample form which was nearly an inch narrower 
than its own law required. his has now been 
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Agents’ Agreement Being Worked Out 
with Great Care That There May 
Be No Misunderstanding 





St. Paul, Minn., Nov. 20.—(Special.) 
—While the settlement of the differ- 
ences between the St. Paul local fire 
agents is not yet an accomplished fact, 
the negotiations are proceeding very 
satisfactorily and will be completed 
within two weeks. This is the feeling 
of those directly connected with the 
work. The terms of the agreement are 
being gone over thoroughly so that 
there will be a complete understanding 
and none of the details will be omit- 
ted. 

Many unsuccessful attempts have 
been made in the past by the St. Paul 
agents to effect such an agreement, 
and they are taking no chances this 
time. The sentiment is favorable to an 
agreement at the present time and the 
agents are proceeding carefully so that 
when completed the agreement will be 
satisfactory to all concerned. Both 
sides are making some concessions and 
proceeding with a spirit of fairness 
which is making for permanent har- 
mony among the agents. 

The various terms of the agreement are 
being carefully considered by the com- 
panies as well as the agents, together 
with George W. La Brande, manager 
of the St. Paul Fire Underwriters In- 
spection Bureau; and it is believed that 
the agreement will be perfected and be 
put in operation some time this month. 





North America’s Appointments 
The Insurance Company of North 
America and Philadelphia Underwrit- 
ers has appointed W. D. Perry as state 

agent for Kansas to succeed C. 
Hardy, who resigned to go with the 
Hartford. Mr. Perry was special agent 
of the North America in Kansas and 
Oklahoma. The field is now divided, 
Mr. Perry taking Kansas alone with 
headquarters in Topeka. Henry Lud- 
low, special agent of the Columbia’ of 
Omaha .in Oklahoma, becomes state 
agent of the North America and Phil- 
adelphia Underwriters for Oklahoma 

with headquarters in Oklahoma City. 





May Not Write Sprinkler Leakage 

Commissioner Hartigan of Minnesota 
is in receipt of an opimon of the attor- 
ney-general’s office to the effect that 
companies doing a fire insurance busi- 
ness cannot issue automatic sprinkler 
leakage policies in that state. The rea- 
son is that the statutes expressly pro- 
hibit companies doing a fire, lightning 
and hail, or marine and life business 
from issuing other kinds of policies. 
The question came up on the applica- 
tion of the Rhode Island Insurance 
Company for license to write, in addi- 
tion to fire insurance policies, auto- 
matic sprinkler leakage policies. 





Takes Over Planters Business 

The business of the Planters of Little 
Rock in Oklahoma, amounting to $36,- 
000, has been ceded to the Western 
National of Oklahoma City by the 
South-West Underwriters Company, 
the general agents. This general agency 
company has secured the Commerce 
Trust Company for bond business in 
~_ old Indian Territory part of Okla- 
oma. \ 





Iowa Mutual Men Meet 

Over 150 agents attended the twenty- 
seventh annual convention of the Iowa 
Mutual Insurance Association at the 
Wellington Hotel, Des Moines, on 
Nov. 20 and 21. A large number of 
prominent insurance men of the state 
are in the city for the conference. The 
chief feature of the programme was the 


address of Auditor Carroll on “The 
Benefits of Mutual Insurance, as Indi- 
cated by the Reports of the County 
Mutuals to the Auditor of State.” 





Lumber and Hardware Company 

The Lumber & Hardware Merchants 
Insurance Company of Oklahoma City 
has been organized with Nels S. Dar- 
ling, president of the Oklahoma Sash 
& Door Company, as president of the 
company. It will make a specialty of 
lumber and hardware and implement 
dealers’ risks, throughout the United 
States. A number of lumber men and 
hardware dealers will be interested. It 
is a matter that has been in contem- 
plation for a number of years with the 
Lumber & Hardware Dealers’ Associa- 
tion of Oklahoma and Indian Terri- 
tory. 





NORTH DAKOTA’S FIRE LOSSES 





Ten Years’ Record Given for Compa- 
nies Writing $20,000 Premiums and 
More Annually 





The loss ratio in North Dakota this 
year is such that but few companies 
can pull out with profit. Fires have 
been general with no apparent unusual 
cause. Lightning has played havoc with 
elevators. Mercantile and special haz- 
ard losses have all been strong. The 
following table shows the premiums, 
losses and loss ratio of companies writ- 
ing annually $20,000 or over in the state, 
the period covered being ten years: 





ss 
Premiums. Losses. Ratio. 

Ph) OM wsaceaeus $1,528,356 $683,196 -46 
Baer 731,279 420,443 57 
BED cceccccccece 470,409 254,838 52 
L. & 7 424,583 248,081 -58 
Springfield ....... 392,392 170,731 44 
Ger.-American .... 336,921 200,586 -60 
N, WwW. F. & M.... 326,010 95,120 .29 
Fire Assn. ....... 317,098 229,505 -72 
Phenix steeecsere 314,180 156,940 49 
Commercial Union. 302,597 146,936 49 
ee 80,766 235,635 83 
Aetna eocecoccecece 274,904 149,287 -54 
Continental geeees 205,521 93,214 45 
Norwich Union... 193,696 141,096 -73 
Connecticut ...... 191,038 83,981 44 
jueen — 82,323 46 
Firemans Fund.... 176,096 74,780 42 
Pennsylvania ..... 173,150 110,829 63 
Hanover ......... 154,482 99,859 -65 
National, ee 152,521 73,734 .48 
Phoenix, Ct....... 126,879 90,393 -71 





Conditions in Minneapolis. 

The engineers of the National Board 
found conditions at Minneapolis rather 
serious as favoring bad fires in the 
congested district. Regarding the con- 
flagration hazard they say: 

_Throughout the congested value district con- 
ditions are favorable to serious fires, due to nu- 
merous structural weaknesses, excessive areas, 
serious mutual exposures, lack of protection to 
openings, many centers of high combustibility, 
overhead wires in block interiors and high 
winds; in the milling section, particularly at the 
east end, these conditions are further increased 
by bad congestion, narrow streets, lack of good 
accessibility on three sides and hazardous elec- 
tric wiring. While these conditions may result 
in serious local fires involving parts of one or 
more blocks, there is little or no probability of 
a general conflagration developing and sweeping 
the entire district, as two wide streets and two 
railroad yards would act as partial fire barriers, 
giving the efficient and fairly powerful fire de- 
partment a chance to prevent its spreading. In 
addition the water supply is good, many blocks 
are only partly built up and numerous fireproof 





and sprinklered risks are scattered thro 
the district. Other important districts would not 
be subject to a general conflagration, but large 
local fires are probable, especially in the saw mill 
and lumber district. 


NOW WAITING FOR THE MONEY 








If Pennsylvania Fire Does Not Pay 
$500 Fine Soon, Minnesota Attor- 
ney-General Will Act 





The fact that Commissioner Ritten- 
house has decided not to suspend the 
Colorado license of the Pennsylvania 
Fire has no effect on the status of the 
controversy between that company and 
the Minnesota department. Commis- 
sioner Hartigan, of Minnesota, still in- 
sists that the company must pay a fine 
of $500 for making what he regards as 
a false report in its annual statement. 
Unless the money is forthcoming in a 
reasonable time the matter will be 
turned over to the attorney-general for 
such action as he may deem proper in 
order to secure the payment of the fine. 

The commissioner is of the opinion 
that if that $390,000 odd item was car- 
ried as an asset it should have been 
offset by a similar amount in the lia- 
bilities and that the failure to do so is 
inexcusable. In view of the reliance 
placed on the annual reports he insists 
that the companies should be made to 
understand that the reports must reveal 
the exact condition of the company‘s 
finances, and he will insist on the pay- 
ment of the fine. 

Commissioner Hartigan also gave the 
Union of Philadelphia ten days’ notice 
of his intention to revoke its license 
and, although this time has now ex- 
pired, no action will be taken at pres- 
ent. The company has notified him 
that the Massachusetts and Pennsyl- 
vania departments are to make an ex- 
amination and he has consented to al- 
low the matter to rest until the result 
of that examination is announced. The 
company has assured him that if the 
examination does not disclose a satis- 
factory condition the directors will 
make such changes as he may desire. 





Trouble in Hail Company 

Some farmers of Clay county, Neb., 
are much worked up because the Mu- 
tual Hail Insurance Society of Lincoln 
wants to assess them for losses incurred 
during the present year. These farmers 
are represented by W. B. Price, who 
advised them to pay the 1906 assess- 
ment, but refuse to pay that of 1907, as 
they had given notice of their refusal of 
membership at the beginning of the 
year. 

Mr. Price stated to the insurance dep- 
uty that he understood that many of 
the claims against the society had not 
been paid, although the report to the 
insurance department indicated that all 
were paid in full. 





Holds Company Liable 
An important point regarding the 
liability of fire companies is established 
in the case of Lola M. Hunt, of Omaha, 
from Dakota county, Neb., which the 
Nebraska supreme court has decided 
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against the State Fire. The plaintiff 
secured a judgment for fire loss on a 
policy issued by a local agent. The 
company appealed on the ground that 
the plaintiff had continued to make 
payment on the policy to the agent 
after his certificate of authority had 
expired. The syllabus of the court de- 
cides the controversy in the following 
words: 

A local agent of the defendant insurance com- 
pany procured a certificate of authority from 
the state auditor and was holding such certificate 
at the time the policy was issued, but failed to 
secure a renewal of such authority in subsequent 
ears. He continued to act as agent of the de- 
endant company and the company recognized 
him as its agent, accepting all business which 
came through his agency and never cancelling 
his contract. : 4 

Held, that the company is bound by his acts 
and conduct in dealing with policyholders. 





Minnesota Agency Appointments 
Aetna—W. D. McDonald, Annandale. 

Amer. Cent.—G. A. Whitman, Eveleth. 
Calumet—J. H. a? Moorhead. 
Continental—T. H. Murray, Forada; J. W. 
g, Aurora. * 
idelity—Signor & Schallern, Little Falls; J. 
Jopkins, Biwabik; C. R. Knapp, Winona. 

ire Assn—A. C. Miller, Redwood Falls; 
Littleton & Alexander, Owatonna. 

Franklin—Dean & Palmer, Fairmont. 

Ger.-Amer., N. Y.—A. Gullord, Iona. 

Globe Mut., S. D.—Ed Syverson, Ulen. 

Hawkeye—W. C. Barnard, Northfield. 

Home—S. M. Serkland, Renville; U. G. Ar- 
getsinger, Mapleton; D. L. Evans, Vernon Cen- 
ter. 

L. & L. & G—Ove N. Hoel, Walters. 

Lon. & Lan.—O. C. Ronken, Kasson. 

Milwaukee—G. W. Smithson, Madelia. 

Milw. German—W. A. Morse, Sauk Centre; 
ne ad P. Gausewitz, St. Paul; F. R. Poppe, St. 
Paul. 

National, Pa.—Cook-Patton-Jones Company, 


Minneapolis. 
N. z. & M.—Littleton & Alexander, Owa- 
tonna; Northwestern Trust Co., St. Paul. 
Old Colony—O. E. Overgaard, Detroit. 
Royal—R. E. Shephard, Spring Valley. 
Springfield—S. F. Donaldson, Faribault; An- 
nie Gerber, Perham; A. C. Miller, Redwood 
; J. H. Lingren, Finlayson; C. M. Holm, 
Watkins. 
Sun, Eng.—A. C. Miller, Redwood Falls. 
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Missouri Agency Appointments 

Amer. Cent.—Aubrey O’Neal, Blackwater; F. 
P. Baird, Sedalia; S. A. Pence, Jr., Kearney. 

Atlas—Bartlett & Miller, St. Louis. 

Austin—Mathew McBride, Chillicothe; R. V. 
Young, Trenton; G. B. Parsons, Sikeston; J. F. 
Wood, Stanberry. 

Boston—Reigel & Reigel, Moberly. 

Continental—J. P. Stephens, Warsaw; H. A. 
Harrell, Gerald; R. S. Martin, Troy. 

Dixie—A. F. Willis, Fayette. 

Eagle—C. F. Taylor, Rockport. 

Fidelity—L. D. Cabanne, St. Louis. 

Firemens—Wm. A. Pierson, Kansas City. 

Ger.-Amer., N. Y.—Wm. C. Amerman, Kos- 
konong; Miss Lena Buehrmann and H. P. Wyatt, 
St. Louis. 

Girard—F. E. Fowler & Co., St. Louis. 

Hanover—Harper & Gibbs, East Prairie; Bar- 
rows & Cabanne, St. Louis; Andrews & Kelly, 
St. Joseph. 

Home—H. P. Dawes, Willow Springs; Brown, 
Smith & Co., Milan; max, Princeton; 
R. B. Zieber, Livonia; H. E. Dingley, Mt. Leon- 
ard; W. C. Ammerman, Koshkonong; J. K. Bul- 
ger, Birch Tree. : 

- B. & M.—J. L. Spillers & Co., Boonville; 
Charles Kroff, Brownington. 





MISSOURI NOTES 


The Hanover and Home have transferred from 
John S. Reger to Brownlee & Hotaling at Brook- 
field, Mo. 

The Detroit Fire & Marine transferred its 
agency at St. Louis from William H. Taylor to 
F. D. Hirschberg & Co. 


Inventory of the estate of the late Howard 
- Blossom of St. Louis, the well-known local 
agent, shows that he left an estate of about 
$2,000,000. 





GENERAL WESTERN NOTES 


N. L. Oaks has purchased an interest in the 
agency of P. I. Neister & Co. at Sioux Falls, 


Owing to good fire protection and a recent 
general cleaning up of the city, rates at inde- 
pendence, Kans., have been reduced by the in- 
spection bureau, 


.There are thirteen field men now located at 
Sioux Falls, S he latest accessions of the 
ranks are P. B. Churchill, of the Security, and 
W. E. Stevens, of the Springfield. 

Evidences of arson were seen in the recent 
fire at Tolly, N. D. It started in a pool room 
and everything about the loss shows that arrange- 
ments had been made to burn the place, 

Secretary Fisher of the Minnesota & North 
Dakota Fire Underwriters has advised com- 
Panies that the town of Rugby, N. D., has been 
Provided with a system of waterworks, hence the 
three-fourths value, iron safe and invento 
clauses are no longer required in connection wi 
mercantile stocks. 

Joseph H. Cline, assistant attorney-general of 
Oklahoma, has filed a petition in the district 
court asking that a receiver be appointed for 
the Farmers Mutual Fire, alleging mismanage- 
ment of the company’s affairs, liabilities far in 





excess of assets and the affairs generally to be 
in a bad condition. 


“Spontaneous combustion” was Fire Marshal 
Siegel’s verdict of the cause of the fire that de- 
stroyed the two-story building of the Musgrave 
Paper Company at s Moines last week. This 
concern makes a business of collecting scrap pa- 
per ana rags, and this waste was many feet thick 
on the first floor at the time the fire occurred. 


GRAND NEST IS ORGANIZED 
(CONTINUED FROM PAGE 1.) 


North America, and the most loyal 
gander of the Minnesota nest, was 
elected most loyal grand gander. Other 
officers elected are: 

His ~~ Supervisor of the Flock—A. F. 
Bolling, Kentucky Spring Garden. 

Grand Wielder of the Goose Quill—C. H. 
Silkworth, Wisconsin, Springfield F. & M . 

Grand Keeper of the Gdiden Goose Egg—C. 
M. Tobin, Rochester, N. Y., Commercial Union. 

Grand Custodian of the Goslings—C. T. Deat- 
rick, Ohio, Home of New York. 

Grand Guardian of the Nest—W. T. Benallack, 
Michigan, Michigan F. & M. 

Grand Guards—H. C. Stockdell, Georgia, Phe- 
nix; J. W. Warnshuis, Iowa, Home of N. Y.; 


James Marshall, Nebraska, Fireman’s Fund; F. 
C. Haselton, Illinois, Northern of England; W. 
P. Folger, Washington, Northern; T. L. Mon- 
agan, Texas, Phoenix of England. 


Great Interest in Distant Sections 


The greatest enthusiasm seems to 
exist among the nests that are farther 
removed from the original rice fields. 
The New York delegates stated that 
the men in that state were very much 
interested in the future of the Blue 
Goose. H. C. Stockdell, southern man- 
ager of the Phenix, came up from At- 
lanta and expressed himself to the 
effect that the Blue Goose is to be the 
force in the south that will save the 
day. It has already accomplished great 
good, he said, by bringing men of va- 
rious classes of companies together. 
In the Blue Goose, he declared, men 
consider each other as friends, and 
their word is given on the altar of 
personal honor. He feels that no or- 
ganization with set rules can bind men 
so closely together as does the Blue 
Goose. Mr. Stockdell stated that he 
would return to the south and intended 
to get all managers in his section to 
join the order. He is going to be a 
missionary to carry the Blue Goose 
gospel all through the south and to get 
the various states organized as soon as 
possible. 

Has a New Line Up 


With the new line up in the order, 
possessing as it does a constitution and 
bylaws that in no way conflict with 
state laws, the feeling in certain quar- 
ters against it should subside. The 
Blue Goose is placed on a strictly social 
and fraternal basis. 

It seems fitting that Minnesota 
should have the grand headquarters, 
as its nest was the second organized. 

Under the new order of things, it is 
thought that the Iowa nest, one of the 
former strong ones, can now be gotten 
back on a more substantial basis. 


— 


Ohio Blue Goose Meeting 


At the last meeting of the Ohio Blue 
Goose, C. L. Hecox resigned as most 
loyal gander, as he will soon remove to 
Chicago. The ganders would not ac- 
cept his resignation, and so he - will 
remain as the chief bird in the pond. 
The following goslings were initiated: 

W. H. Clemons, Phenix; C. B. Corry, Liver- 
pool & London & Globe; L. F. Creamer, Teu- 
tonia of Ohio; J. H. Higgins, Columbia of 
Ohio; R. C. Iddings, Springfield Underwriters 
Mutual; F. M. Jones, Sun; Ross, Western 
Reserve; Geo. Velten Steeb, Continental; Geo. 
T. Wilson, German of Pennsylvania; Thos, H. 
Smith, Ohio German; Edmund Gardner, inde- 
pendent adjuster, Cincinnati; Chas. Knecht, in 
dependent adjuster, Dayton; Geo. W. Cleveland, 
manager, Cincinnati Fire Prevention Bureau. 

On accoynt of a previous engage- 
ment, Superintendent Vorys was un- 
able to be present, but assured the gan- 
ders that he would be ready the next 
time. 





Kentucky Nest Booms 


A large number of new members 
were admitted to the Order of the Blue 
Goose at the meetings of the Kentucky 
nest held Wednesday and Thursday 
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nights of last week. The list of those 
who had their pin feathers plucked was 
as follows: 


_ Bennett B. Bean, rater, Kentucky board; Da- 
vid Caldwell, North America; P. S. Campbell, 
independent adjuster; Herbert H. Chittendon, 
Hopkinsville, Ky., inspector; og E, Chitten- 
don, Louisville, rater Kentucky board; Holmes 
Cummins, _o—> Va., secretary Southern 
Fire; Curry arrodsburg, Ky.; German- 
American; Milton Dargan, Atlanta, Ga., manager, 
Royal; J. E. Davies, Nashville, Tenn., independ- 
ent adjuster; I. H. Davis, Union City, Tenn., 
Georgia Home; C. F. Frizzell, Nashville, Tenn., 
Royal; Walter S. Gierasch, Commercial Union; 
Henry W. > Hartford, Conn., secretary, 
Orient; Robert P. Hare, Jr., Lexington, Ky., in- 
spector; H. A. Haskell, Ashland, Ky., inspector; 
H, G. Hoffman, Mt. Sterling, Ky., general agent, 
Dixie; R. E. Michaels, Richmond, Va., British- 
America; U. F. Moss, National of Hartford; 
George B. Snyder, Nashville, Tenn., adjuster, 
Nelson general agency; M. R. Smith, Owensboro, 
Ky., inspector. 








By direction of Judge Van Fleet, the jury in 
the United States circuit court at San Soon 
cisco last week gave judgment against the Wil- 
liamsburg City Fire for $2,500 and interest, 
under one of its policies. containing the earth- 
quake clause. The company has about twenty 
such suits pending. 
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BUSINESS MORALITY 

REcENTLY the name of an honored in- 
stitution has been dragged into un- 
pleasant notoriety because of a transac- 
tion about whose propriety a wide dif- 
ference of opinion exists. The presi- 
dent of the corporation contends that 
the transaction was perfectly legiti- 
mate; a prominent state official con- 
tends with equal earnestness that it 
was not, while at the same time he 
gives precedence to nobody in his 
high regard for the man with whom 
he disagrees, but whom he felt obliged 
to call to account. 

The question involved was one on 
which good men might honestly differ. 
Certain of an insurance company’s as- 
sets, which some states would not ad- 
mit, were sold to a bank just previous 
to annual statement time; the proceeds 
of the sale were left in the bank and 
entered in the statement as “cash de- 
posited in banks,” and shortly after the 
statement was made the assets were 
repurchased from the bank and inter- 
est for twelve days on the money in- 
volved. The company regarded the 
assets as good but of a character not 
permissible to be listed in some states. 
They had, in a sense, been forced upon 
the company in an emergency. To list 
them among assets would be to publish 
to the world that another company 
with an honorable career was in trou- 
ble. The officers of the company made 
moO money by the transaction, their 
stockholders lost nothing, there was 
not the faintest taint of graft in the 
transaction. It looked like a good busi- 
ness move. It was almost exactly in 
line with what a prominent surety com- 
pany had done to get credit for salvage 
assets, and for which it was much less 
criticised by the examiners than was 
the law which made it necessary for the 
company to resort to subterfuge in 
order to get credit for its assets. 

The transaction involved in this case 
is not of great moment; the principle 
involved is. Of still graver import is it 
that the men at the head of splendid, 
honorable companies should view these 
matters from the proper angle and act 
only in accordance with the highest 
conceptions of their duty. The real 
question is, shall the great companies 
transact their affairs with perfect frank- 
ness or shall they, when convenient, 
resort to tactics which, to say the least, 
suggest subterfuge? 

The average man draws no fine dis- 
tinction between pawning a watch and 
selling it under an agreement to re- 
purchase at a certain time and pay 
interest on the purchase money. “To 
sell” sounds better than “to soak,” but 
they mean the same in this case. 


. If one company of undoubted stand- 
ing can transmute part of its assets 








into good money for a few days at a 
convenient season, where shall the line 
be drawn? Who shall condemn the 
hard-pressed company of doubtful 
standing if it “sells” its office furniture 
and fixtures, its agency balances over 
three months due or even the good will 
in its agency plant to some accommo- 
dating stockholder who has the cash 
or good securities it needs and for a 
few days is willing to transfer them to 
it? If these things can be done, how 
may not assets be stuffed, and of how 
much worth is any company’s annual 
statement? 

The position that these acts which 
are not quite above question should be 
permitted is untenable. In the past 
few years even the best of men unwit- 
tingly have fallen under the influence 
of high finance methods and have come 
to regard with complacency what at a 
former time they would have looked 
upon with disgust. An awakening of 
the business conscience is being felt. 
Higher standards are being demanded, 
The men of high personal integrity, 
heads of corporations whose long his- 
tories have been without serious blem- 
ish, must not only respond to this call, 
they must be the leaders in the eleva- 
tion of popular sentiment. They owe 


it to themselves, to their companies and 
to the public. 


CHICKENS COME HOME 

Superior, Wis., has always been a very 
profitable city from a fire insurance stand- 
point. Some companies have been aver- 
aging as low as 10 percent in their loss 
ratios. Well might the premium payers 
point with pride to the record of the city. 
We presume that some of them have 
claimed that Superior was entitled to 
greatly reduced rates because of its very 
favorable experience. We frequently hear 
such demands where the fire demon has 
kept aloof. 

But the evil day came to Superior and 
its losses in the recent fire there were 
$1,500,000. Its splendid record is marred. 
It all goes to show that rates can not 
be based on the record of one city, even 
if it is a gilt-edged one running over a 
number of years. 

It would be a harsh act now to de- 
mand that Superior alone should meet its 
loss by increased rates. The whole coun- 
try must contribute. 

The other day Superintendent Vanopt- 
ver of the Missouri department, in the 
antitrust inquisition in that+state, seemed 
to be petulant because he had been paying 
fire premiums all his life and never had a 
loss. Hence his logic would cause rating 
associations to materially reduce the rate 
on his property. 

Rates can not be based on the experi- 
ence of an individual, nor a town, nor 
county or state. The record of the entire 
country; not for one year or two years, 
but for a reasonable length of time, must 
be taken. Fire insurance is an extensive 
co-operation scheme where the losses of 
the unfortunate are pooled with the pre- 
miums of those whose property escapes 
the fire fiend. 

Citizens of a particular town which has 
suffered but little loss are very prone to 
condemn the companies because their com- 
munity does not get lower rates com- 
mensurate with the loss. These very peo- 
ple are narrow in their viewpoint and fail 
to grasp the principles on which the fire 


insurance system is founded and perpetu- 
ated. 











Personal Side of the 
Insurance Business 


At the regular November meeting of 
the Yale Corporation the following lec- 
turers on insurance in the college were 
appointed: John B. Lunger, vice-presi- 
dent of the Travelers; John M. Hol- 
combe, president of the Phoenix Mutual 
Life, and Richard M. Bissell, vice-presi- 
dent of the Hartford Fire. Edward K. 
Root was appointed lecturer on life in- 
surance examinations in the medical 
school. 





Edwin W. Poe, formerly secretary of 
the American Bonding Company, has 
moved to Chicago and entered the ad- 
vertising business as manager of the 
local branch of Byron G. Collier, of 
New York. While in the business Mr. 
Poe was one of the high grade bonding 
men and he has many friends among 
surety underwriters. 

F. C. Moore, one of the older and 
prominent local agents of Ashtabula, 
Ohio, died very suddenly on Tuesday, 
Nov. 19, of heart trouble. He was an 
ex-mayor of Ashtabula, a prominent 
Elk, and highly respected by all. Mr. 
Moore had a mixed agency which will 
probably be disposed of by the widow. 


Nebraska City, Neb., is not a very large 
town insurancewise considered from a 
business standpoint; but as the alma 
mater of men who have become prominent 
in the insurance world, this little town on 
the Big Muddy takes a position among 
the leaders. N. S. Harding, who is still 
hale and hearty though nearly 80 years 
young, began business here and wrote 
the first policy of insurance in the then 
Territory of Nebraska in July, 1857—for 
the Aetna. He has been directly con- 
nected with the agency ever since—though 
in 1866 he sold out his interest to A. J. 
Harding—who ran the agency till 1876 
when he went to Chicago. Then N. S. 
Harding once more became the active 
head of the firm and was also state agent 
for the Phenix. 

The firm is now Harding & Hochstetler. 
Though Mr. Hochstetler is dead, Mr. 
Harding still retains the old firm name. 

This agency in its half century of busi- 
ness has been the starting point for the 
following well known insurance men: 
A. J. Harding, western manager Spring- 
field F. & M.; M. M. Hamlin, general 
adjuster—at Omaha—for the Phenix of 
New York; Wm. Fulton, general adjuster 
for the Phenix at Kansas City; Ed Ful- 
ton, for sixteen years state agent of the 
Springfield in Missouri, now a local agent 
at Kansas City, and C. E. Hochstetler, 
for a long time general agent of the 
Travelers at Kansas City. 


A special agent was telling a little ex- 
perience he had with an agent he ap- 
pointed out west. His standing in his 
community was good and he had been 
congratulated on his appointment. The 
company wrote him after his agent nad 
been in business for six months that 
he better make a trip out that way and 
get some money. However, he did aot 
have time to make the trip. At last 
the company ordered him to go and 
get a settlement and take up the agency. 
He started, found the agent doing busi- 
ness and awfully glad to see him. The 
agent said, “What kept you so long? 
I have been scared to death.” He 
opened his safe, which was a small one, 
and took out about fifty envelopes, each 
one having some money in it. The 
envelopes contained the proceeds from 
each policy. He had paid some small 
losses out of receipts but in the end 
showed a clear record. When ques- 
tioned, he said the company had asked 
him to remit but he proposed paying 
the man who appointed him. The spe- 
cial put him straight and today he is 
one of the best agents the company 
has in that section. 





D. A. Stoker, one of the star agents of the 
Pacific Mutual in Chicago, has gone with the 
Prudential’s ordinary agency in that city. 





Solvency or Technical 
Insolvency, Which? 


(By Arthur E. Childs, President, Columbian Na- 
tional Life.) 


Everywhere in insurance circles, at 
the present time, is being discussed 
the difficult problem as to what the 
insurance companies are going to do 
over the first of the year with regard 
to their reserves. : 

The present level of quotations for 
bonds and stocks is so low that at the 
moment many insurance companies, 
both life and fire, are technically in- 
solvent. The valuation of the reserves 
must be faced; it cannot be evaded and, 
inasmuch as the laws existing in many 
states define the actual basis on which 
these reserves must be calculated, there 
seems to be no way of avoiding this 
technical insolvency. . 

Before going further into this sub- 
ject, I must make it clear that the com- 
pany which I represent is not immedi- 
ately concerned in this discussion, 
owing to the fact that its surplus is 
such a large percentage of its reserves 
that there is not the remotest danger 
of its having to meet the condition sug- 
gested above. 

In the case of fire insurance com- 
panies particularly, it would seem that 
the drop in value of securities would 
be another San Francisco disaster when 
put into cold print. 

+ * « 


As an example of the havoc which 
has been wrought in values, let us con- 
sider for a moment the case of a life 
company, whose name shall not be 
mentioned, and in giving figures the ex- 
act figures will not be quoted, but the 
proportions will be approximately cor- 
rect. . 

The company in question has securi- 
ties of the finest and best on the list, 
amounting to approximately $70,000,- 
000, and a general surplus of say $10,- 
000,000. Now in valuing thirty of the 
very best gilt-edged bonds listed on the 
New York exchange, we find that the 
average decline in value from the high 
point of last year is 15 percent approxt- 
mately; in some cases as much as 30 
percent approximately. Applying the 
average percentage to the above com- 
pany, we find that the decrease in value 
of its $70,000,000 amounts to $10,560,- 
000, or, in other words, its general sur- 
plus is wiped out and that the company 
at the present moment is therefore 
technically insolvent. How is this com- 
pany, in the face of this condition, able 
to promise its policyholders big divi- 
dends during the coming year, divi- 
dends amounting to millions of dollars, 
when it has to face the practical prob- 
lem of meeting technical insolvency? 

* * * 


Many examples could be given of the 
effect of the enormous reduction in 
values and the disastrous results which 
must follow if the state governments 
enforce to the strict letter of the law 
the existing statutes. 

If we could believe, or be sure, that 
the level of values would be very much 
higher on the first day of January, 1908, 
the problem would not be difficult to 
solve; but the chances are that the ° 
present level of values will remain for 
many months, owing te the recent se- 
vere and extended liquidation, and in 
view of similar-occurrences in past dec- 
ades, the recovery in values will be 
slow and extended over two, three, or 
even four years. 

7 * 7 

Years ago the reserves of life insur- 
ance companies were based on the fact 
that the securities then owned could 
earn say 4% percent for the companies; 
later the legislatures in various states 
by statute fixed 4 percent as the re- 
quired earning power, and later still 3% 
percent. Now the market price and 
consequent net return of securities can 
be regulated by legislative act about 
as easily as the flight of a bird through 

(CONTINUED ON PAGE 18.) 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








HAT the casualty and surety com- 
¥ panies are in constant need of 

more good men in the field is 
evident to everybody who gives the 
subject much thought. Not only are 
men needed to get the business, but to 
get it in a way that will be profitable 
to the companies and helpful in putting 
these classes of insurance upon the 
proper basis. Most of the casualty lines 
are comparatively young and the men 
who are handling them, both in the 
field and at the home office, have an 
experience limited to a few years. It 
is not surprising, therefore, that both 
the casualty and the surety business 
should have failed to reach as yet that 
state of development and organization 





to which the fire insurance business at- . 


tained years ago, and that they have 
many problems yet unsolved. 

Fire insurance, too, has many vexing 
problems, yet the Sun Insurance Office 
had been writing this class of business 
over 180 years in England before the 
Hartford Fire was organized, and the 
Hartford had been writing it seventy 
years in this country before the Trav- 
elers introduced personal accident in- 
surance into the United States. And 
personal accident business, forty odd 
years old in this country, 1s almost an- 
cient compared to some other lines. 





For the most part the men who 
started the various lines of casualty in- 
surance played safe. They were feel- 
ing their way. They had little to show 
them how much premium they should 
charge for a certain indemnity, so they 
made sure they were charging enough, 
and then, as they learned by experience 
that they could do so safely, they re- 
duced the premium or gave more real 
value for the same premium. As they 
made money others were attracted into 
the field and competition began. The 
newcomers wanted business and they 
attempted to give more for the money 
than the old ones in the field did. At 
the same time they needed men and 
they offered the representatives of the 
older companies more than they were 
receiving. Some of these companies 
remained within the lines of safety and 
are now strong institutions, while 
others went too far and failed or re- 
insured their business and retired. 


Where the margin of profit is large 
enough almost anybody can make 
money, even though his methods be 
crude and his judgment at times poor; 
but when the margin has been nar- 
rowed down almost to the vanishing 
point it requires fine work to come out 
on the right side. The early companies 
in the field worked with a safe margin, 
but competition has wiped so much of 
it out that it now becomes very much 
of a question whether a company will 
show a profit or a loss on some lines 
of casualty and bonding business. 
Therefore the need is.the greater for 
men who can handle the business as it 
should be handled. 





It must be remembered that a large 
part of the underwriting in these lines 
must be done in the field. It used to 
be so in fire insurance. The company 
had certain general rules as to what 
rates should be charged for certain 
classes of risks, but the local or spe- 
cial agent made the rate. As the vol- 
ume of business grew, however, and 
Steater organization and cooperation 
among companies was brought about, 
it became possible to have men who 
gave their entire time to rating and 
made rates, not by classes, but for each 








individual risk after inspection of all 
the features that would influence the 
rate. 

Lines like liability and bonding, how- 
ever, have not reached that point. 
Through the Liability Conference the 
liability companies, or part of them, 
did pool their experiences enough to 
get at the proper rates for classes and 
for some large risks, but the surety 
companies have not gotten together 
sufficiently even to do that. The older 
companies have their own experiences 
and the younger ones have some of the 
advantages through securing men 
trained by the older ones, but cooper- 
ative rating of individual risks is still 
mostly a thing of the future. 





Furthermore, the experience of the 
past is not an entirely safe guide for 
the future. The early experience in 
most of the older miscellaneous lines 
was acquired under conditions very 
different from those of today. The 
growth of the big city with its crowded 
streets and tall buildings, the increase 
in the speed of trains and of passenger 
traffic, the general hurry of the people, 
the changed attitude of courts, the con- 
stantly changing laws, the strained re- 
lations between employer and employe, 
the rise of the ambulance chaser, the 
influx of ignorant foreigners and intro- 
duction of machinery and the mad rush 
of the American people after money all 
have had an influence on the loss ratios 
of accident, liability and bonding com- 
panies. Therefore a rate on a given 
class which might have been right some 
years ago would likely be wrong now, 
— the chances are it would be too 
ow. 





But even if rates for classes are cor- 
rect, it does not follow that the rate is 
correct for each individual risk in the 
class. It really represents the average, 
while most of the individuals are either 
better or worse than the average. To 
know how much better or worse and 
how much the average rate should be 
increased or decreased is what requires 
good underwriting judgment. The man 
with such judgment on the ground can 
better determine that question than one 
with equally good judgment at the 
home office a thousand miles away. It 
is such men who are needed in the field, 
men who can properly rate the business 
where it is and, having decided upon 
the proper rate, can get it. It is not 
enough to get the manual rate in all 
cases. In fact, the man who would do 
that might prove an _ unsatisfactory 
agent, for other agents would get the 
cream of the business below manual 
and leave him to write at the manual 
rate what ought to be written higher. | 








To be able to judge properly what | 
the rate should be on a liability or | 
bonding risk requires experience, but to! 
be able to get that rate in the face of 
cut-rate competition requires something 
more. Yet there are men who can do 
this. Not long ago a liability manager 
in Chicago said of another manager, “I 
suppose his rates average 15 percent 
higher than those of the office that gets 
the next highest rates and 40 percent 
above the average of all the offices. I 
don’t know how he gets them, but he 
does.” It was about the same manager 
that a broker complained that not only 
would he advance a rate at expiration 
when necessary, but he would convince 
the assured that it ought to be ad- 
vanced and make him satisfied to pay 
it. This is fine work. It is such men 
who make money for their companies 








and themselves and who give a tone 
and standing to the business. It is 
such men who are needed to carry 
these younger lines of the business 
through their earlier stages and set 
them firmly upon a solid foundation. 





It is a noticeable fact that as a rule 
the classes of business that companies 
most want are the classes that many 
agents are least inclined to solicit. The 
agent naturally goes after the business 
with big premiums because that means 
big commissions. He seeks large lia- 
bility risks, big contract bonds, syndi- 
cate boiler lines and the like, while the 
personal accident, fidelity, residence 
burglary, householders liability and 
other smaller lines are likely to be 
neglected. 

In following this natural inclination 
the agent does several things to his 
own detriment which he would avoid 
in writing a greater number of smaller 
lines. He gets into all the hot com- 
petition that is going. When he gets 
a big line it is likely to be a target, 
hard to place at the rate he can get 
and likely to go off his books when 


another agent or broker makes a lower | 


rate next year. 

. The loss of such a risk makes a hole 
in an agent’s income which he can ill 
afford unless his income is large. In 
some ways an agent is governed by the 
same laws as a company. A company 
cannot do business with a few large 
risks on its books, but it can go along 
nicely with the same volume of liabil- 
ity and premiums divided among a 
large number of small risks. A small 
company is not safe in writing even one 
very large risk, as the largest possible 
loss that could occur under the policy 
might wreck the company. An agent 
can afford to have one large line on his 
books and is very glad to have it, but 
he is scarcely safe in building plans 
based upon that risk’s remaining with 
him. He may lose it and then his plans 
are up in the air. If he had the same 
volume of premiums from _ several 
small lines, he might expect to lose 
some of them but not all at any one 
time. 

The ideal business is one made up 
of comparatively small lines, most of 
which will renew year after year. It is 
not expected that any agent is going 
to pass a desirable big line that he 
possibly can get, but it is a safe as- 
sertion that if many agents and brokers 
would devote to soliciting small lines the 
time they do give up to trying to cap- 
ture large ones, they would average 
more income in a year and have a busi- 
ness on their books more acceptable 
to their companies and more satisfac- 
tory to themselves. 





One of the surety companies calls 
attention to the fact that systematic 
advertising on the part of the home 
office will not bring the results it should 
unless the agents follow up the work 
personally. Some of the casualty and 
surety companies now have trained ad- 
vertising men who get out striking 
material and send streams of advertis- 
ing matter to lists of persons either fur- 
nished by the agents or secured by the 
company. It is expected that while 
this advertising campaign is being car- 
ried on by the home office that agents 
will follow up the advertising matter 
in an intelligent and energetic way. 

One of the companies, in commenting 
on this question, says that it is found 
that where an agent makes calls on 
persons receiving this advertising mat- 
ter, good results have been secured. 











In other words, the agent must cooper- 
ate with the home office in the same 
systematic way that it has adopted. 
The idea of this advertising campaign 
is to cultivate an unproductive field 
and open the way for new business. 





A general agent, in speaking of the 
work of his subagents, asserts that he 
seldom finds a man who works the 
field well. This agent represents a 
company that writes different classes of 
business. While the agent is writing 
policies of one kind in an establish- 
ment he overlooks other kinds of in- 
surance that may be written. For ex- 
ample, he goes into an establishment 
and writes a man for a targe disability 
contract. The fact that the man can 
afford to carry a large policy of that 
kind indicates that in his home he per- 
haps has a number of valuables that 
should be covered by a burglary policy. 
This general agent says that the agent 
should observe his field well and ascer- 
tain just what lines of insurance the 
man he is soliciting might carry. 


The Maryland Casualty, which for 
some time has been a leader in getting 
up good advertising matter, has now 
arranged to furnish such of its agents 
as desire to advertise with electrotypes 
free of cost. To agents who use local 
newspapers this is a considerable ad- 
vantage, as it reduces the cost of ad- 
vertising and insures advertisements 
well written and set up with good 
typographical effect. Many local in- 
surance agents keep standing cards in 
their home newspapers, but frequently 
they let them stand without change 
month after month and lose much of 
their value. With electrotypes fur- 
nished free, agents of the Maryland 
Casualty will have no excuse for doing 
this. 





AN AGENT’S CREED 
(From the Standard Bulletin.) 


The following is credited to Cornell 
College, but there is no doubt a live 
and level-headed insurance man 
wrote it: : 

“I believe in the stuff I am handing 


‘ out, in the company I am working for, 


and in my ability to get results. 

“T believe that honest stuff can be 
passed out to honest men by honest 
methods. . 

“I believe in working, not weeping; 
in boosting, not knocking, and in the 
pleasure of my job. 

“I believe a man gets what he goes 
after; that one deed done today is 
worth two deeds tomorrow, and that no 
man is down and out until he has lost 
faith in himself. 

“IT believe in today and the work I 
am doing; in tomorrow and the work I 
hope to do, and in the sure reward 
which the future holds. 

“I believe in courtesy, in kindness, im 
generosity, in good cheer, in friendship 
and honest competition. 

“I believe there is something doing 
somewhere for every man ready te 
do it. 

“T believe I am ready right now.” 





The value of money is only relative; 
ten dollars a week to one man means 
more than ten dollars a minute to 
others. To the one it involves the very 
vital question of existence and a place te 
live; to the other it may involve no more 
than the foolish pleasure of piling up 
money that he does not need. 





Salesmanship is the pivot of business 
success. 
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Liability Insurance 


That many business men are “getting 
wise” to the advantages of doing busi- 
ness with certain liability companies, even 
at rates higher than others would charge, 
is shown by some incidents related by a 

eneral agent. Recently he renewed a 
ine calling for $3,400 premium in com- 
petition with eight or ten other com- 
panies whose bids were from $350 to 
$1,200 lower than the successful bid. 

A certain company carried a risk one 
year at a 45 cent rate and played even. 
The next year it carried it at 52 cents 
and lost so much money its agent wanted 
no more to do with the risk. He refused 
to renew the policy. Another company 
took the risk at 58 cents. A few months 
later an officer of the concern went back 
to the first agent and asked him if he 
would take the risk again at $1.30, as 
he was disgusted with the company then 
on. It was neglecting claims, he said, 
and causing dissatisfaction among the 
firm’s employes and the officers wanted a 
change even at twice the rate. 

Recently a general agent in Chicago 
tells that he tried to capture a liability 
line carried by one of the old offices at a 
65 cent rate. Many companies had tried 
to take the line at 40 cents and failed. 
This general agent, relying on his friend- 
ship for the assured, tried to get it at 50 
cents. Nothing doing. He couldn’t touch 
it. “No,” said the assured, “I will not 
change. I like you and your company is 
all right, but Mr. has handled 
this insurance to our perfect satisfaction 
and we will not chance a change.” 














An experienced liability man regards 
elevator insurance in office buildings in 
cities desirable, but shies at department 
store business. He says office building 
elevators are used mostly by men, who 
are accustomed to them and know where 
they want to go. Department store ele- 
vators are used largely by women, who 
do not know where they want to get off. 
and start for the door and draw back 
and generally expose themselves to acci- 
dents. 





Accidents occur sometimes to drivers 
in the employ of building contractors who 
are doing different jobs for which such 
drivers are used. The contractors may be 
covered for one or more such jobs, but 
only at the location of the job or jobs. 
Obviously, the contractor would not be 
covered against accidents to such drivers 
away from the given location or locations. 

It is better to exclude the driver’s 
wages in such cases, and to write for the 
contractor a general team risk.—Fidelity 
& Casualty Bulletin. 





General liability for householders is 
very little known in the west. That is 
where the east is further advanced than 
the west. Recently a western general 
agent was permitted to look over a stack 
of dailies in the office of a general agent 
on the Atlantic coast. Out of a large 
number only three were for premiums 
over $50. A very large part were for $4 
each. That general agent has about $18,- 
000 liability premiums on his books, large- 
ly of this kind. It is fine business for 
companies. 





Two general plans prevail in the 
handling of liability claims. Under one 
the claims department is divorced from 
the producing department, while under the 
other the two are handled in conjunction. 
Many companies follow the former plan. 
They go on the theory that a claim should 
be handled on its own merits, and that 
settlement should not be influenced by 
the possible effect it may have on getting 
new business. This theory probably is 
not adhered to strictly, and ordinarily 
claim men will not unnecessarily disturb 
business by being arbitrary. However, 
the claim man is a company representa- 
tive and not under authority of the gen- 
eral agent. 

The theory underlying the other plan 
is to work for the best interests of the 
cempany generally. In claims where there 





is not fraud it is held to be better policy 
at times to make some concessions in 
order to satisfy the assured and keep 
business on the books. As the general 
agent or his representative handles the 
claims under this plan, it is easy to see 
that an unscrupulous man, working only 
to increase and hold his business, would 
be very dangerous to the company’s in- 
terests, as he would be unduly liberal in 
settlements. In the hands of men of 
the right kind, however, this power re- 
sults in keeping harmonious the relations 
between the company and the assured. 
and while the company may pay more 
claims than under the other plan, it gets 
a compensating advantage in the persist- 
ency of its business and its increase. To 
the agent located away from the general 
agency city; it is a matter of great im- 
portance how claims are handled. If 
the adjuster is a fair, reasonable man, 
under either plan, the friction between 
the company and the agent’s customers 
will be kept down to a minimum. If, 
however, the adjuster’s chief aim is to 
hold down losses regardless of other 
considerations, he is likely to make the 
agent much trouble, which a more 
politic course would have avoided. 





Agents often overlook the small lia- 
bility risks on which there is the least 
competition and on which companies often 
make the best money. Several years ago 
a new liability company entered Pater- 
son, N. J., which is the greatest silk 
manufacturing town in the country. The 
prevailing rate on silk mills was 9 cents. 
The manager of the new company saw 
he could not get the big mills from the 
old companies except by a fight and cut 
rates, so he specialized on the little ones 
and got the minimum premium of $20. 
Many of these had such small payrolls 
that this amounted to a rate of 15 or 20 
cents, about twice the prevailing rate. 





A line of liability insurance that is 
very little worked in most places is drug- 
gists’ liability, which is written by the 
Fidelity & Casualty. In New York the 
company has a good business in this 
line. In Chicago many of the large down- 
town drug stores are covered, but in the 
rest of the city very little of this insur- 
ance is sold. One young man who has 
specialized on the line in various cities 
in the northwest has made a success of it. 
The policy protects the druggist against 
loss sustained through claims for damages 
arising from alleged errors in the com- 
pounding or sale of drugs. The premium 
is $10 a year for $2,500 insurance, or $15 
for $5,000 insurance, covering the store 
and the manager or proprietor. An extra 
premium of from $1 to $3 is charged for 
each extra clerk or pharmacist, accord- 
ing to his grade and the class of work he 

oes. 





There are always good evidences of 
the need of public liability insurance. 
A verdict was given in Chicago against 
an owner of a building for $25,000, one 
of the largest judgments ever given in 
that city in a case of that kind. 

The claimant was sitting in an alley 
next to a building eating his lunch 
when a shutter fell down, hitting the 
man, resulting in injuries that made 
him a cripple for life. 





Agents often overlook the necessity 
of care involved in the cancellation of 
liability policies. Some companies re- 
quire that cancellation must be effected 
by written notice. Some agents, how- 
ever, follow the method in vogue by 
the fire companies in permitting the in- 
sured to cancel by surrendering the pol- 
icy. One of the companies in com- 
menting on this fact states that a great 
majority of the cancellations are ef- 
fected by the surrender method. Most 
policies sent in this way have not been 
paid for. This company impresses on 
its agents the necessity of sending in 
policies at once to the home office. If 
policies are in the office of the agent 
or broker while either is endeavoring to 
get the assured to change his mind 
and an accident happens during this 





time the assured is most sure to main- 
tain that the policy is in force. The 
controversy arising over such matters 
is annoying and do the companies no 
good. 





It has gotten to be almost a necessity 
for contractors to carry liability insur- 
ance for building operations. The 
surety companies and even the per- 
sonal sureties backing contractors 
should make this demand. The federal 
government, and in many cases states, 
counties and municipalities that let 
contracts, make this requirement. The 
insurance should be both employers 
and public liability. If the chief con- 
tractor lets out part of the work the 
former should have a contingent liabil- 
ity policy. There is always contingent 
liability on part of the chief contractor 
that cannot be escaped. Some con- 
tractors seem to think that all they 
need is an employers’ liability policy. 
They overlook the fact that there is a 
constant danger to the public from ac- 
cidents during the construction of the 
work. Full indemnity is only secured 
by having both employers’ and public 
liability contracts. 





Every agent should get a liability policy 
on the restaurants of his town. A restau- 
rateur caters to the public and numbers 
of people deal with him every day. Not 
long since a man sat down on one of the 
stools at a lunch counter. The top of 
the stool was loose and he fell to the 
floor suffering injuries. No _ liability 
policy was carried, but the restaurant 
man was called on to make good. These 
public places should make fine prospects 
for business. 





HEAVY TOLL OF DEATH AND 
INJURY CLAIMED BY HORSES 


The Accident Age gives the following 
record by states of accidents caused by 
horses, which shows not only the con- 
stant danger the public is in. but also the 
danger to horse and team owners, who 
may be called upon to pay for the dam- 
ages caused by their animals: 


Runaways. Deaths. Injuries. 
PN See uecsexiees 1,480 87 420 
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BED sbtevecsscosce vee 120 360 
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Indian Territory . 12 40 
Kentucky ....... > 68 412 
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Washington ......... 12 12 
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If some agents were to put as much 
energy into doing things as into plan- 
ning what they are going to do, their 
wives would not have to spend so much 
time making over old clothes to fit the 
children. 





Surety and Fidelity 


The laws of the different states vary as 
to the duties and obligations imposed on 
public officials and hence the liability of a 
surety ranges from nominal liability to a 
large hazard. Losses on such bonds have 
been heavy and hence the surety com- 
panies try to reduce the hazard to a 
fidelity basis so that the only probable 
loss will be by dishonesty. ; 

Companies therefore want agents to in- 
quire into the efficiency of an official. 
His ability and experience should be 
measured. Some of the politicians get 
their office by “pull” and their ability to 
administer the office properly is subject 
to doubt. He has heavy demands on him 
perhaps and “borrows” public money in 
his custody to make investments to re- 
coup his losses. Peer f, 

It is the duty of agents to inquire into 
the character, ability and experience of 
officials. If he is a hold-over, his ac- 
counts should be examined to see whether 
they are straight. An application for a 
holdover should be treated on its merits 
and nothing should be taken on the word 
of the official. 

Where officials have to deposit funds 
in banks and they are made responsible 
for the depository proper protection 
should be secured from the banks. 

Another feature to be considered is the 
responsibility of an official for his depu- 
ties. Where a_ shortage would be 
charged against the superior, a bond 
should be secured. 

The past record of the official and the 
methods of his campaign should be probed 
and the data submitted to the home office. 





One who brings against another an 
action for personal injuries must prove, 
in order to recover damages, not only 
that his injury was due to the careless- 
ness of the person sued, but also that 
he himself was not guilty of lack of pru- 
dence contributing to cause the injury. 

There is no good reason why this just 
principle of the common law, known as 
the doctrine of contributory negligence, 
snould not be applied to the employers of 
defaulting employes. In a large propor- 
tion of cases there would be no default 
if the employer were not guilty of con- 
tributory negligence in making it easy 
for the employe to go wrong. The em- 
ployer is under a moral obligation in this 
respect. It is his duty to keep a direct 
oversight of his people and to adopt 
reasonable safeguards in order to make 
wrongdoing difficult—Fidelity and Casu- 
alty Bulletin. 





The Metropolitan Surety in discussing 
some phases of public official bonds says: 

“Where an official is liable for uncol- 
lected taxes, the bond should not be 
written unless the official be a man in 
such citcumstances that he could save 
the company from loss in the event that 
he was charged with the taxes which 
he failed to collect. In all states the 
official is given more or less relief by 
statute from uncollected taxes. Aside 
from liability for uncollected taxes, the 
risk on an official collecting taxes is ma- 
terially increased over an official who does 
not collect taxes. A shortage in the ac- 
counts of an official not collecting taxes 
is more difficult to keep hidden than 
would be the case of an official collecting 
taxes. The receipts in the case of the 
former would be for the most part 
through regular channels known to the 
party making the examination, while in 
the latter case it would be very difficult 
to check up the tax duplicate and ascer- 
tain the taxes that had been paid, at 
least until the time allowed by law for 
paying such taxes had expired. The 
common method of hiding a defalcation 
is by applying money collected in taxes 
not in arrears to taxes that have been 
misappropriated and which are in arrears. 

“Tax collectors collecting taxes and turn- 
ing over the proceeds of such collection 
at a certain date, as a rule, are working 
on commission basis, and their bonds are 
not desirable, unless they have sufficient 
income for a livelihood other than that 
derived from their positions as tax col- 
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lectors. Great care should be exercised 
in seeing that they are compelled to make 
returns at certain intervals. A wide 
opportunity is given a tax collector to 
juggle his tax list to obtain temporary 
funds, turning in the taxes which he has 
collected, but not until the time has ex- 
pired when such taxes can be paid with- 
out a penalty. These bonds are generally 
small, but embody a considerable hazard. 

“Bonds on behalf of sheriffs, con- 
stables and marshals and their deputies 
embody an extraordinary hazard. These 
officials not only handle money, but are 
liable for errors of judgment and for 
any damage arising from defects in ser- 
vice of writs of execution. It is a safe 
rule to require that these bonds be exe- 
cuted only on condition that the applicant 
shows assets over and above all liability, 
at least 20 per cent more than the penalty 
of the bond, and that 25 per cent of these 
assets be in real estate. 

“A very careful investigation should be 
made of the official’s financial resources, 
as in some cases the conditions are such 
that the risk could not be reduced to the 
basis of an honesty guarantee. These 
conditions can very often be overcome 
by a good financial showing.” 





One of the companies in referring to 
bonds covering appeal, attachment, in- 
junction, replevin, etc., says they are by 
far the most hazardous of judicial under- 
takings. No bonds of this kind should 
be executed without cash collateral or 
negotiable securities. A bond company 
is advancing its credit in such bonds and 
desires to minimize as far as possible 
the element of chance. 

In commenting on such bonds, the com- 
pany says: 

“In many instances agents do not ap- 
preciate why a deposit of collateral is 
necessary when the applicant is a man 
of considerable financial strength, worth 
many times the amount of the bond re- 
quired. This question may be answered 
in several ways. 

“First: It is impossible to foresee what 
the applicant’s financial worth will be at 
the time when the company becomes 
liable on a financial guarantee. 
“Second: While one migat have suffi- 
cient responsibility to be in a position 
to pay he might just at the time have 
his funds so invested that it would be 
some time before he could convert them 
into cash. In the meantime the surety 
company would have used its own funds 
in payment of the claim. 

“Third: In many instances one might 
be amply responsible, but at the time a 
demand was made be impossible to locate, 
which would again place the company in 
the awkward position of having to make 
payment and subsequently to look to the 
applicant for reimbursement, though it 
might not ultimately incur a loss. 

“The agent should use great care in 
accepting collateral for these bonds. He 
should see that he has sufficient security 
to cover any possible liability which 
might arise and he saould know that the 
security which he has taken is in such 
form as to be convertible into cash at any 
time. Real estate is not considered de- 
sirable security, as it involves expense 
in finding a purchaser and a ready sale 
often cannot be made save at a sacrifice. 

“In brief, no security should be taken 
unless it be such as can be hypothecated 
with a bank for a loan. In accepting col- 
lateral a possible depreciation should be 
considered and some substantial excess 
of collateral received to cover fluctua- 
tions so that if liability arises and the 
collateral has depreciated, the then value 
of such collateral would be sufficient to 
save the company from loss.” 





When _ there is a defalcation in any 
community or any trusted employe goes 
wrong, it is the opportune time to push 
for fidelity. The example is before the 
community and has left an impression. 

here is business to get in every locality 


and the arguments for corporate surety 
are convincing. 





A mistake is an error of judgment. A 


Second edition of the same error makes 
a blunder. 





Miscellaneous Lines 


A claims man, who has to adjust some 
sprinkler leakage losses, expresses doubt 
as to the profitableness of this business 
from a company standpoint. Up to the 
present time it is considerable of a gam- 
ble,.as the volume is not large enough to 
give a good average. Compared to many 
other kinds of business, the number of 
risks is small, while the amount of any 
one loss may be very large. The inspec- 
tion service cannot be very thorough. It 
is impossible for an inspector to examine 
each of the thousands of heads on a big 
sprinkler system, and if he could examine 
them, he frequently could tell but little 
about them individually. It is one of those 
lines of business where most risks will 
show no loss at all, but some will wipe 
out all the profits made on hundreds of 
others. 

If the business is unprofitable for the 
companies it is the better reason why it 
is good for the property owner—he is 
getting more than his money’s worth of 
protection. 

Yet companies want the business and 
urge their agents to write it. That may 
seem paradoxical, but it is not. With a 
large enough volume companies can get 
an average and learn what rate is really 
necessary. Therefore it is good for all 
concerned for agents to write this busi- 
ness—the assured, the agent, and the 
company. 








It has been suggested with consider- 
able reasonableness that one reason why 
agents do not write more burglary in- 
surance is that they are overwhelmed and 
bewildered by the multiplicity of policies 
some companies issue. One manager said 
recently that he never found time to 
familiarize himself with all the burglary 
forms and consequently never pushed 
that branch of the company’s business. 
To the average agent only a few forms 
are of much value, as the number of 
risks in some classes is so small that the 
still fewer that could be written would 
scarcely pay for the time used. Agents 
in cities, however, could well afford to 
familiarize themselves with the few 
forms of which they could sell most. 





The Maryland Casualty Budget in 
commenting on the breakage of a 
broken plate, 120x144 inches, held in 
place at either end by being clamped 
to a small plate, says: 

“There are some things in connection 
with a risk of this sort which, we 
think, should be of ijinterest to all 
agents. In the first place, we contend 
that plates of this size should not be 
clamped at both ends, for it has been 
demonstrated time and again that while 
such a plate may be held in place by 
clamps while fair weather prevails, just 
as soon as the plate is subjected to the 
pressure of an ordinary wind storm the 
clamps will not stand the strain. In 
this particular instance two of the 
clamps were nearly torn from the holes 
before the breakage occurred. 

“Another feature of this illustration 
is the sacrifice of stability for appear- 
ance. It will be noticed that the 
goods on display are fixtures that are 
not over three feet in height, yet a 
plate ten feet high is used to show 
them. We fail to see the necessity for 
such an arrangement. 

“From an underwriting standpoint a 
risk of this character is undesirable for 
numerous reasons. There are only 
about eight cities in the country where 
a plate of these dimensions is carried 
in stock. This means that if this plate 
were to be replaced in any of the other 
numerous communities of this extensive 
land, it would have to be purchased at 
a factory and especially transported on 
a flat car to the required destination. 
The cost of transportation in this in- 
stance was 50 per cent of the cost of 
the plate. Had it been necessary to 
ship the light a greater distance this 
cost would range anywhere from 75 
to 150 per cent of the cost of the plate 
itself. Another difficulty was encoun- 





tered in hauling this plate from the sta- 
tion to the premises at which it was to 
be set, as there is only one wagon in 
the city on which the glass could be 
carried with any degree of safety. 

“These large plates are giving the 
plate glass underwriters considerable 
anxiety, for while their existence was 
formerly confined to the few large 
cities, where extensive stocks of glass 
were carried, they are now prevalent in 
a great many of the smaller towns. 
These lesser communities lack the facil- 
ities for handling large plates, espe- 
cially when they are clamped. This 
difficulty is no small contributor to the 
enlarged loss ratios which most, if not 
all, of the plate glass insurance com- 
panies will exhibit this year.” 


SOME HINTS ON SOLICITING 
FROM A MAN OF EXPERIENCE 


(By J. C. Bosworth, manager Fidelity & Cas- 
ualty, San Francisco.) 








Many times I have been asked by 
beginners: “When you find your 
‘prospect’ what do you say to him?” 
There are many ways by which your 
man may be approached. Personally, 
I am a firm believer in the efficacy of 
mailing a short letter or circular. It is 
an easy way of breaking the ice and if 
addressed as a personal letter it gen- 
erally reaches the “prospect” and 
arouses his interest. Then, if you get 
the interview, it is a very simple mat- 
ter to suggest that you will gladly ex- 
plain, with his permission, the exact 
character of the contract you have 
come to offer him. 

By all means when you are soliciting 
be careful that there is no odor of to- 
bacco or liquor about you. I know 
of an instance where a very alert so- 
licitor was ordered to leave a large 
wholesale house into the private office 
of which he had succeeded in enter- 
ing to solicit accident insurance, be- 
cause he lit a cigarette. He failed in 
his mission because his “prospect”— 
whom he otherwise might have writ- 
ten—simply would not “stand for” the 
cigarette. 

The agent I refer to was a personal 
friend of mine and he regretfully told 
me of the above incident, and added: 
“Take the advice of an old traveling 
man and never enter a man’s office to 
sell your goods if you are saturated 
with the odor of tobacco or liquor.” 
His remark set me to thinking, and 
from that day to this I have made it 
an inflexible rule to refrain from the 
use of either tobacco or liquor during 
business hours. 

” * * 


I believe that if an agent will sow 
his seed in fertile places (in the form 
of about five letters or circulars a day), 
then allow them to take root and 
sprout, and then cultivate the soil care- 
fully (by making personal calls upon 
the “prospect’’), he will find the results 
to be highly satisfactory. In mailing 
your circulars it is best to confine your 
work to a single block at a time. Work 
one block, or building, thoroughly and 
then proceed to the next. You don’t 
know how easy your next year’s work 
will be until you have tried this sys- 
tem. 

My experience has taught me that 
the merchant, the manufacturer, the 
agent, and the professional man are the 
most satisfactory and profitable classes 
for our lines of insurance. The first 
mentioned is particularly desirable, for 
if you can “write” the proprietor, you 
are almost certain to “land” others in 
the same establishment. 





An insurance policy is the same as 
money deposited in a bank; a reserve 
laid aside to use at the time when you 
need it most. Nice thing, isn’t it? Well, 
do you think of any way a poor man can 
lay aside a bank account so speedily as 
by taking an accident policy? Think this 
over. 





Accident and Health 


An accident manager said in a recent 
talk that the best time to get results is 
in the morning. When a man is busy he 
is keyed up to listen to plain business 
propositions. On holidays or after he is 
through with the labor of the day he 
relaxes and wards off the agent. The 
agent himself feels more vigorous in the 
morning. 

This same manager advises agents not 
to get wound up so tightly in talking 
that they do not know when to stop. 
Furthermore, this manager says: 

“Then sometimes I find I waste a lot 
of time over details that have no bear- 
ing on the case. For instance, I was in 
competition with another accident com- 
pany which had children’s insurance in 
the policy. Well. when the man sug- 
gested that he had seen one of those 
policies I commenced to argue him down, 
and we talked there and got into a heated 
argument about it for some twenty min- 
utes, and finally it occurred to me to ask 
him a question. ‘How may -have you 
got?’ ‘Children?’ says he; ‘why, I’m not 
married.’ So keep to the point and don’t 
get sidetracked.” 








One of the greatest drawbacks that 
confronts the accident agent is the poor 
excuses against insuring. The agent will 
give a thorough explanation of his con- 
tract only to have the prospect say, 
“There is no hazard connected with my 
daily duties. Why does a man in my 
place need accident insurance?” The 
greatest number of accidents occur to 
pedestrians. A man is not safe even at 
home and in bed, for it has happened 
that some over zealous contractor has 
put too much powder in a certain blast 
and blown rocks through windows, strik- 
ing a man in bed and killing him in- 
stantly. Another man at home runs into 
a half open door or a clothes line in the 
dark and injures his eye. loses his eye- 
sight and spends six weeks in the hos- 
pital, yet who can imagine a safer spot 
than the home. 

“T have lived forty years and never 
had an accident. Think of the money 
wasted if I had carried insurance all of 
this time,” says another, and perhaps the 
next week he shovels snow off his roof, 
falls and breaks his leg, is laid up three 
months and figures it out that he would 
have been 50 per cent ahead at that if 
he had only carried insurance. 

A man who keeps his fire insurance 
up year after year will give as an excuse 
for lapsing an accident policy that if he 
never gets hurt he will not receive any 
returns from his money, yet about nine 
times as many accidents per capita occur 
as fires and he keeps insurance on the one 
chance and leaves the nine to take care 
of themselves. The young man who has 
no one depending on him, yet saves little 
or nothing, will say he does not need 
protection. Show him how much better 
it will make him feel, should he get hurt, 
not to have to live on the charity of 
friends but to have a weekly income guar- 
anteed by a good company. 

“IT need all my spare cash to pay for 
life insurance,” is the excuse of some. 
Life insurance is an excellent thing, but 
in case of the loss of a hand, arm or leg 
it will not become payable, while acci- 
dent insurance will give one money to pay 
for the life insurance and doctor’s bills. 
to say nothing of food, while laid up. 





E. W. Goff, manager of the Travelers 
at Austin, Tex., says as to getting the 
premium with the application: 

“There is one more suggestion I want 
to make, that is, the collection of pre- 
miums in advance. I think it’s the most 
important of all. This is the way I do it, 
not always, but generally. 

“I go into an office with a policy in 
my hand and application blank, and while 
he is looking at the policy I am writing 
the application, and while he is signing 
the application I am writing a receipt for 
the premium. He signs the application 
and I hand him the receipt. ‘Why,’ says 
he, ‘what’s this?’ ‘Why, I say, ‘that is 
a receipt for your premium. I have my 
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policies written in Hartford and it takes 
a while to get them, and this receipt 
takes the place of the policy until it 
comes.’ And he hasn’t the gall to refuse 
to give me a check when the receipt is 
written out. It is the suggestion he acts 
upon, and you know it is the accident 
business that is full of suggestions.” 





It does not require much argument 
these days on part of the accident agent 
to convince people that accidents happen. 
He need not present statistics. The 
papers are full of all sorts of accident 
articles. They are the very best adver- 
tisers of accident insurance. The only 
talk the agent needs to give is on his 
contract and the indemnity it offers. 

Accident renewals are much easier held 
than ever before because of the accumu- 
lations. An agent therefore has guar- 
anteed almost the bulk of his expirations. 
The agent thus has a fine renewal busi- 
ness assured and can add to it by his 
efforts in getting new risks. 





When an accident agent goes about 
from office to office or writes to one 
company and another looking for a po- 
sition with a salary attached, experienced 
men are inclined to lose confidence in 
him. Apparently he has not full con- 
fidence in himself and wants some 
company to back him with a certainty. 
Except in executive capacities, compa- 
nies seldom pay a man in salary what 
he could earn in commissions. They 
may do so for a short time, but as soon 
as they find that he is not earning 
his salary he is likely to be let out. 
The kind of:a man that companies want 
to get on salary is one who can do so 
well on commissions that he is not 
anxious about going on a salary. If he 
really wants a position on salary the 
best way to get it is not to spend his 
time hunting for it, but in building up 
such a volume of business that some- 
body will want him because he has 
proved his ability. 

An agent writes this paper as follows: 

“The strangest and most repugnant 
thing to me about casualty insurance 
is the fact that some agents, and pre- 
sumably companies, persist in hitching 
it to a corner grocery, that is, in -offer- 
ing accident policies as premiums on 
purchases of groceries, dry goods or any 
other old thing that the public wishes. 
It seems to me that a little thought 
would cause anyone to beware of such 
agents and companies. They are ‘cheap,’ 
to say the least. 

“Personal accident and health business 
is rapidly growing.in favor, but it still 
lacks the dignity and character to which 
it is entitled. And _ responsibility for 
this rests with the companies and their 
representatives that make the business 
a sideshow as it were.” 


DISABILITY INSURANCE FOR 
THE YOUNG UNMARRIED MAN 


(From the Maryland Casualty Budget) 

A very large proportion of possible pur- 
chasers of disability insurance are men 
less than 25 years old, unmarried, and 
earning comparatively small salaries. The 
desirability of such prospects is not clear 
to some agents, and the difficulty of in- 
teresting young men in disability insur- 
ance makes other agents unwilling to at- 
tempt to sell them policies, 

In our judgment, young unmarried men 
are very desirable risks, and we wish to 
have more policies sold to young men. 
Granting that, because of the average 
small income, the policy generally taken 
by a young man will be small, this by no 
means proves that business of this class 
is less desirable and less worth working 
for than the patronage of successful men 
of middle age. There are three important 
facts which, in our opinion, more than 
overcome the disadvantage of selling poli- 
cies of small principal sum. First, there 
is very little competition to be met when 
soliciting young men. Lately there has 
been more attention than ever given to the 
placing of large policies, and some of the 











ablest men in the profession, partly from 
love of fight and love of gain, partly from 
pride, are devoting their best energies to 
the target risks, the men who are known 
to be able to buy large policies. This 
leaves the wider field, the vast body of 
privates in the industrial and commercial 
armies, more or less uncultivated. 


Again, there is among young men a 
more comprehensive comradeship than ex- 
ists among men of middle age. Success 
isolates a man to a certain extent, so that 
while the middle-aged man of affairs has 
a more numerous acquaintance than has 
the young man, he is very apt to have 
fewer friends, fewer men who know him 
well enough to influence his actions. Re- 
membering this, this agent will find that a 
disability policy sold to one of a set or 
circle of close friends, can be made the 
initial policy of several taken by others 
of the same circle, and these later policies 
will almost sell themselves. 

Finally, young unmarried men are de- 
sirable prospects for disability insurance 
because they will not always be young, nor 
will many of them be long unmarried. 
With the taking of a wife and the com- 
ing of the years a sense of responsibility 
inevitably develops, and this means that 
the disability policy will be increased from 
time to time. It seems clear to us that 
young men are yery desirable prospects. 


The problem of interesting young men 
in disability insurance is not difficult of 
solution. To prospects of this class the 
old and ever efficient arguments of hard- 
ships to self and family do not greatly 
appeal. Having no families, they are 
principally interested in themselves, and, 
being young, they have the buoyant, care- 
less faith of youth, and refuse to consider 
want until it comes. However, young 
men are ambitious, and quite eager to 
take any steps which will safeguard either 
their future careers or their present finan- 
cial solidity. Therefore, the practical wis- 
dom of carrying disability insurance must 
be explained to the young prospect, log- 
ically and in detail. First of all he must 
be convinced that disabling accidents and 
illnesses occur daily, to men of all condi- 
tions, and all ages. We believe it safe 
to state that any daily paper in any city 
of the country will furnish convincing 
proof of the frequency of disability, and 
this proof must be driven home. Then 
the prospect must be assured that the 
policyholders of the company are con- 
stantly reaping the benefits promised by 
their policies. It now remains to con- 
vince the prospect of his need for such 
protection. 

e = 

Most young men save, some method- 
ically, some spasmodically, but all are un- 
willing to draw upon this hoard. To some 
it means a future independent business, to 
others it means tuition and expenses at 
some school of law or engineering. It 
being admitted that disability of some 
kind is a daily occurrence, it at once is 
seen that the savings will be first attacked 
by the demands of sickness or injury. In 
addition to the usual expenses, the dis- 
abled man must pay the doctor and the 
druggist, and not seldom, the wages of a 
nurse, or board at a hospital. Also, it is 
by no means unusual for the man who is 
temporarily out of the game of business, 
by reason of illness or injury, to lose his 
position. In any long absence from the 
office, his employer will grow more and 
more unwilling to pay him and receive no 
value for the money. At any rate, whether 
he has only the additional expenses of 
disability, or these and the disheartening 
knowledge that he has lost his position, 
the slowly accumulated savings will dis- 
appear and with them the dream of satis- 
fied ambition. At such a time the sure 
weekly income derived from a disability 
policy will be more than welcome. 

Get after the young men. 





The chief requisite of a solicitor is 
talk. The power to talk easily and 
pleasingly is born in a man, although 
this power needs education quite as 
much as any other facutly. Mere flu- 
ency of language, it must be remem- 
bered, does not make a convincing 
talker. 





Industrial Disability 


Industrial disability agents should 
bear in mind that now is the accepted 
time to build up a business. The past 
few weeks in financial circles should 
be a warning to them. Had the flurry 
developed into a panic, they would 
have found their business affected in 
several ways all detrimental to them. 
When the last panic occurred this class 
of business was so little developed that 
it is difficult to point out from history 
what the results of another depression 
would be; but reasoning by analogy 
from the experience of industrial life 
insurance, it is safe to say that a panic 
would bring a heavy lapse, make busi- 
ness hard to write and bring many new 
agents into the field. 

When men are out of work or on 
half time many of them are bound to 
drop their insurance, especially if they 
have not had it long and learned its 
value by being sick or injured. For 
the same reason—scarcity of money— 
others will not insure readily. Men 
who are out of work flock into anything 
they can make a little money at, and 
insurance gets its full share of them. 
Many of them make insurance a tem- 
porary makeshift and do business in a 
way which is demoralizing. 

Furthermore, it is yet an open ques- 
tion whether real hard times will not 
appreciably swell the losses under in- 
dustrial disability policies. The tend- 
ency has been for companies to liberal- 
ize their policy forms and give all they 
can for the money. An increased loss 
ratio would necessitate a move in the 
opposite direction, which would make 
policies harder to sell even in good 
times. 

It would seem clear, therefore, that 
the far-sighted agent will push his busi- 
ness to the utmost now, while men are 
busy and making good wages, and build 
up as large a business as possible and 
get it sifted and seasoned against the 
less prosperous times which are almost 
sure to come sooner or later. 











Prospects come to no agent. He 
must seek them in the highways and 
byways of life. It takes digging. An 
agent must go out as a seeker if he ex- 
pects to find. He must make his busi- 
ness an every-day matter, followed up 
with persistence. Insurance is not 
something that can be written in an 
office, no matter how pretentious it 
may be. The wideawake agent leaves 
no stone unturned in the canvasses for 
material. 





The agent can never get away from 
himself. When he states his case, the 
prospect strikes the personality of the 
agent. There is that indefinable some- 
thing that counts for everything in the 
presentation of the subject. It may be 
the charm of manner, the grace of 
speech, the skill in hitting the strong 
arguments, the fervor of the talk, the 
frankness and honesty of the man— 
all or any one may be the turning fac- 
tor. The eternal you is always pres- 
ent. It is the sum total of the quali- 
ties of mind which make the real sales- 
man. One man can present a proposi- 
tion and sell it. Another may fail. It is 
up to the agent to cultivate the per- 
sonality that wins. It is called mag- 
netism by some. Whatever it is, some 
agents have the faculty of creating an 
atmosphere about them that influences 
prospects. 





If accident policies pay for partial 
disability, why not health policies? In 
Agents ability business, whe desire to 

locate in a field where the climate 
is congenial and business easy to get, can secure 


the best contract in states west of the Rocky 
Monntains by addressing 


S. E. HOGE & CO. 
2119 Bush Street, San Francisco, Cal, 





writing monthly payment dis- 





case of accidental injury, there is visi- 
ble and tangible evidence; in the case 
of illness, there frequently is none. The 
injury disables the assured in some 
particular definite way; the effect of 
illness is indefinite. Injury is less eas- 
ily simulated than illness. Such being 
the case, it is not practical (from an 
underwriting standpoint) to allow the 
insured sickness indemnity for any per- 
iod during which he may be attending 
to his business. Partial disability must 
not be confused with indemnity paid 
for the period of convalescence. Con- 
valescence indemnity is payable only 
where the assured is wholly disabled, it 
being distinguished from total disabil- 
ity only by the fact that insured need 
not be necessarily confined in the house. 
—Standard Bulletin. 





Industrial disability managers on the 
Pacific coast see the splendid field they 
have to work. The surface has just 
been scratched. Aggressive managers 
and their agents are making a strong 
olay for business and are getting it. 
Some of the managers are now seeking 
agents from other parts of the country 
to go into the Pacific coast field. There 
are no doubt splendid opportunities in 
this section where the soil is fertile for 
cultivation. Frequently an agent finds 
he has to go to a more congenial clime 
for his health or that of a member of 
his family. Taking advantage of such 
a situation, the Pacific department 
managers are offering good contracts, 
as there is much undeveloped territory. 





In answer to the question, Why limit 
the time in giving written notice to the 
company, the Standard Accident says: 

“A moment’s thought will satisfy any 
one of the necessity for such a provi- 
sion. The urgency of learning all about 
a possible claim is most immediate. 
Important facts can be gathered then 
that are often unobtainable later on. 
Litigation would find the company at a 
great disadvantage if it did not learn all 
it could about a case as soon as possi- 
ble. Delays in notifying companies are 
too often deliberate, and tracks are 
covered that could have been studied if 
earlier opportunity had been given. 
After a certain length of time it is al- 
most impossible for a company to do 
justice to itself in so far as an adequate 
consideration of an alleged claim is 
concerned. There is, moreover, no 
valid objection to such a demand. If 
the claimant is honest, he can have no 
reason for desiring to evade such a re- 
quirement.” 





Every fire insurance man in a small 
town has some leisure time. His hours 
are not all required to attend to his 
fire customers. He can employ his 
spare time to excellent advantage in 
soliciting industrial disability. It should 
be comparatively easy to show an agent 
how he can devote two hours a day or 
even less and earn not less than $10 
a week by doing this kind of work. 
Ten dollars a week to a country agent 
is a plum and even $5 a week would 
appeal to him. 

In the small towns the bulk of the 
business is on the industrial plan. These 
fire agents are good men to have in 
the villages where it is most difficult to 
= a man to spend all his time on one 
ine. 





There are some industrial life men who 
sell monthly payment disability insurance 
on the side and while they are not willing 
to give all their time to selling disability 
insurance, yet in some cases they are able 
to place a number of policies and fre- 
quently make a snug sum of money on 
the side. Some of these industrial life 
men find that they can make more out 
of the disability and hence transfer theit 
allegiance entirely to the disability com- 
panies. 





Some men are so proud of their per- 
severance that they keep on “sticking 
at it” even when they know they're 
wrong. 
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PRAISE AMERICAN SURETY 


FULL STRENGTH NOT CLAIMED 





Examination Shows Excellent Condi- 
tion in Every Way and Some Valu- 
able Assets Not Listed 





The report of S. H. Wolfe and the 
examiners representing the insurance 
departments of Minnesota, Maryland 
and Virginia of the examination of the 
American Surety Company of New 
York has been made public by Com- 
missioner Hartigan of Minnesota. The 
report shows the American Surety to 
be in an excellent condition and the ex- 
aminers are loud in their praises of the 
system of bookkeeping and accounting 
maintained by the company. 

The report states that the company 
was organized April 15, 1884, with a 
capital of $500,000. That this was in- 
creased to $1,000,000 in 1887, further 
increased to $2,000,000 in 1892 and 
raised to $2,500,000, the present amount, 
in 1895. Continuing, the report is as 
follows: 

Statement of Sept. 30 

Its annual statement was checked, and the 
results of our investigation indicate that it cor- 
rectly set forth the condition of the corporation 
at that time. In the belief that it would more 
satisfactory to you to ascertain the company’s 
condition at a later date, the examination was 
brought down to Sept. 30, 1907, the excellent 


system of accounts rendering this an easy mat- 
ter. 


STATEMENT SEPT. 30, 1907. 





ASSETS. 

Book value of real estate......... $3,148,837.64 
Book value of bonds and stocks.... 2,922,629.59 
Cash in company’s office .......... 2,500.00 
Cash deposited in banks..... . 656,370.38 
Deposited in insolvent bank. . 309.70 
Interest accrued on bonds.......... 23,282.78 
Interest accrued on other assets.... 4,550.00 
a ree 8,587.52 

Uncollected premiums, less than 
three months past due........... 171,455.77 

Uncollected premiums, less than 
three months past due............ 162,993.30 
oe eee $7,103,526.68 


ASSETS NOT ADMITTED. 
Uncollected premiums more 
than three months past 


OD. cistcetacadeaeeenen $162,993.30 
Depreciation in stocks and 
bond 





B ccvccecceccccsees 36,897.17 

Deposits in insolvent bank 2,309.70 
$402,200.17 
Admitted assets .............. $6,701,326.51 

LIABILITIES. 

SE SND nas oocncesedeneeud $ 559,896.03 
Unearned premiums ............+.. 1,126,652.37 

Commissions payable on uncollected 
SE 5.686 6:54 0000662050004 65 12,382.56 

Salaries, taxes, bills, etc., due or 
DE ctwiinekeesddninrsnnenee 99,063.22 
Return premiums ..........c000e 3,635.26 
Due Munich Reinsurance Company 1,594.39 
Exchange of checks ...........s0++ 2,347.77 
2, Se .. 2,500,000.00 
Surplus over all liabilities. . . 2,395,754.91 
ME. ktdbsrancussbivecmsed $6,701,326.51 


Real Estate and Securities. 


Real Estate.—The figure at which the com- 
pany carries its real estate holdings appears to 
be a conservative one, and it was deemed neces- 
sary to make no change in this item. 

Bonds and Stocks.—All of the bonds and stocks 
claimed were either exhibited or in their place 





receipts showing deposits with state or govern- 
ment officers. 

Cash in Banks—All of the bank accounts were 
reconciled and certificates obtained from all of 
the institutions with the exception of one in 
Texas, which did not respond to the letter of 
inquiry. As this balance amounts to only $100, 
it was deemed unnecessary to pursue the inquiry 
further. 

While the deposit in the insolvent bank has 
been disallowed, it seems reasonably certain that 
some salvage will be received on this amount in 
the future. The uncertain nature of it, however, 
has indicated the wisdom of disallowing it from 
this statement. 

Unpaid Losses.—The figure carried in this 
statement is the figure which the company uses 
in its books. This treatment is justified by a 
critical examination of the loss record of this 
company, which indicated that it has charged 
itself with a sufficient and adequate liability on 
this account in its various annual statements. 

Reserve Is Adequate 

Unearned Premiums.—An accurate tabulation 
was made from the expiration cards, with the 
result that a smaller liability was obtained than 
the one appearing on the books of the company, 
the cause for this apparently being that until 
definite advices of cancellation are received it is 
the practice of the company to continue the re- 
serve in its accounts. The figure used in the 
statement, however, is the one appearing in the 
company’s books. In connection with this it is 
worthy of mention that this company takes cog- 
nizance of the increased liability resulting from 
term business, and charges itself with a propor- 
tionate amount of unearned premium. 

Commissions Payable on Uncollected Premiums. 
—tThe small figure appearing on account of this 
item is due to the fact that the company pays a 
salary to most of its representatives, and this 
liability is an accurate calculation of the amounts 
still remaining unpaid on this account. 

Unpaid Bills Largely Taxes 

Unpaid Bills.—This item is unusually large, as 
it includes an item of $62,175.94 of real estate 
taxes which were paid by the ge | on Oct. 
7 on its New York city property. he comp- 
troller of the company has questioned the cor- 
rectness of this treatment of the item, claimin 
that only nine-twelfths of the year’s taxes shoul 
be considered as accrued on Sept. 30. The ex- 
act nature of this liability is difficult to deter- 
mine, and its correct treatment is open to de- 
bate; but inasmuch as the company paid this 
bill on Oct. 7, I have deemed it advisable to con- 
sider that the discounted amount of the taxes 
was due op Sept. 30, and have accordingly in- 
cluded this figure in the liabilities. 

Included in these unpaid bills is also an item 
of $12,500 of accrued rent for the Schermerhorn 
building. 

Your attention is respectfully directed to the 
fact that in the treatment of this item no credit 
has been given the company for numerous items 
to which it might justly contend it was entitled; 
for example, the unearned fire insurance pre- 
miums. he attitude of the officers of the com- 
pany, however, was that the most rigorous tests 
should be applied to it, and whenever a doubt 
existed it should be resolved against the com- 


pany. 
Some Other Items 


Exchange of Checks.—It was impossible to 
verify this item, resulting as it does from a 


‘ balance remaining in the hands of the compan 


upon transactions which have not been concluded. 
The company, in accordance with the terms of 
some of its bonds, may receive amounts to be 
subsequently disbursed, and this liability repre- 
sents the balances remaining in its hands and 
subject to withdrawal as soon as the parties to 
the contract can be located. 

Capital Stock.—The outstanding certificates 
were checked. Owing to the change in the cap- 
ital stock from time to time there have been a 
great number of certificates issued. 

It was not to be unexpected, therefore, that 
four cancelled certificates should have become 
lost. An examination of the books of the regis- 
trar of.the stock, the Morton Stock Company, 
was made, with the result that the examiner was 
satisfied as to the nonexistence of these certifi- 


cates. 
Methods Highly Praised 
Methods.—It would be difficult to imagine a 
more satisfactory condition of affairs existing in 
an insurance office than was found here. he 
company’s treatment of its policyholders is just 
and liberal; its bookkeeping methods are most 








AGENTS WANTED Identification-Insurance Service 





Our Perfect “IDENTIFYING CREDENTIAL” (Patent No 467,460), 
which is inserted in a handsome leather pocketbook, has been 
indorsed and is accepted by Banks, Hotels, etc,, enabling the 
bearer to cash money orders and checks everywhere. 

Our “REGISTRATION-NOTIFICATION” Service positively 
identifies in case of sickness, accident or sudden death. 


Each holder is also furnished a special combination 


$2,000 Accident and Health 


ff $15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
$15.00°Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies issued and Losses Pald Directly by the 
North American Accident Insurance Company,Chicago,!II. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352,422.55. 


identification Pocketbook, Insurance 
Policy, Registered Metal Key-Check } $5.00 Per Year 
important. If you are seeking a dignified method of increasing your earn- 


ings, write for sample policy, etc. More mo: can be mad 
handling a quick-selling $5 00 contract ma lle “, 


highest rate of commission, including renewal contract and exclusive territory 
IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
Department HOME OFFICE fn Been tek 
131 LA SALLE STREET, CHICAGO, ILL. 56 Pine 8t, New York 













Insurance Policy 


than a slow-selling $25.00 policy. We pay the 











excellent; the checks which the various depart- 
ments have upon the operations of each other 
are thorough and complete; the premiums charged 
are adequate and seem to be calculated with a 
due —— for scientific necessities. While an 
inconsiderable number of bonds were found in 
excess of the ten per cent limitation, it is the 
express intention of the officers to confine their 
future issues and renewals strictly along the 
lines of the present limitation laws. 

Every facility was attorded the examining 
a | for obtaining the information which it de- 
sired. 

Salvage Omitted From Assets 

Salvage.—The company has a large amount of 
salvage which it has received on its claims, no 
credit for which is given in this statement. 
These assets, which are not carried on the books 
of the company, amount to over $200,000. 

It seems that some method should be devised 
whereby corporations of this nature can receive 
credit for assets of this kind, and we respect- 
fully recommend that some rational rule be 
agreed upon by insurance departments for the 
treatment of this item. 





NOT WORRIED AS TO ITS BOND 


American Fidelity Declares the Worst 
Part of Brooklyn Navy Yard 
Dock Is Completed 


Although the Federal government has 
cancelled the contract held for severa! 
years by George B. Spearin, of New 
York, for the construction of concrete 
dry dock No. 4 at the Brooklyn navy 
yard, and will readvertise the work, 
Spearin’s bondsman, the American Fi- 
delity, is not at all worried over the 
development, its management profess- 
ing to be well protected with approved 
collateral against heavy loss. 

Approximately but 15 per cent of the 
work has been accomplished and by far 
the worst part remains to be done. In 
the process of excavation Mr. Spearin 
struck a hidden sewer, the presence of 
which materially affected his plans. 
Cognizance of this fact has been taken 
by the government authorities, who 
have come to an arrangement with the 
American Fidelity people upon the sub- 
ject. 

The surety bond is for $150,000 and is 
carried net by the company. It was 
written by Myron C. Long, at the time 
associate general agent of the American 
Fidelity at New York City, but no 
longer in the company’s service. Not a 
surety underwriter himself Mr. Long 
without conferring with those in the 
concern’s management familiar with the 
hazardous nature of the work, gaily is- 
sued the dry dock bond, and felt until 
he heard from headquarters, that he had 
performed a meritorious act. 

Trying to finish the Charleston, 
Mass., dry dock for Uncle Sam after 
the contractor had defaulted, caused the 
collapse of the City Trust of Philadel- 
phia three years ago. 





Federal Union Captures Line 
Andrew Smith, secretary of the Indiana 
Bankers Association, has sent out a 


letter to the members which reads, in 
part, as follows: 

Our executive council has contracted with the 
Federal Union Surety Company of Indianapolis 
for public depository bonds for our members. 
The arrangement as entered into will be most 
advantageous to the individual members as well 
as to the association. 

The Federal Union Surety will issue these de- 
pository bonds for one-fourth of one per cent, 
or $2.50 per thousand, the premiums to be paid 
when the bonds are issued, the attractive feature 
of our arrangement being that the company will 
rebate in excess of the average amount of the 
public funds which our members have had on 
deposit during the year, our members making a 
sworn statement of the average amount of the 
public deposit which they have had during the 
year. This will materially reduce the premium 
and be quite a saving to each of our members. 

We ey A urge you to take out your depos- 
itory and fidelity insurance with this company 
through our office, as the association receives 25 
per cent commission on all premiums paid, which 
goes into the protective fund of our association. 

The company is felicitating itself on 
having captured so large a contract 
while its competitors, who asked $2.50 
flat (without rebate) say it will prove a 


losing proposition for the company. 





At a special meeting of the directors of the 
Central Accident it was decided not to choose 
a successor to the late Secretary Butler at this 
time, but to continue with the présent executive 
staff in charge, viz.: J. K. Deming, assistant 
secretary; G. W. Wisner, head of the claim de- 
partment, and H. W. Bryan, nead of the agency 
department. 





EASTERN SURETY COMMENT 


WOLFE’S REPORT A NOVELTY 





Some of the Matters Eastern Bonding 
Men Are Interested in at the 
Present Time 





New York, Nov. 19.—(Special Corre- 
spondence)—S. Herbert Wolfe’s report 
on the American Surety is of interest, 
partly because of its novelty. It is a 
novelty for Mr. Wolfe not to find some- 
thing to criticise in a company which 
he examines. This is not because he is 
a “knocker,” for he is not, but because 
when he goes into a company he gen- 
erally finds out what is the matter with 
it unless it is absolutely sound. 

There is a strong suspicion that this 
report is not pleasant reading in all the 
surety offices in New York or elsewhere 
in the country. This is not surprising. 
Without much doubt the American 
Surety is the best hated company in the 
business. It has never done much to 
placate its competitors. Rather it has 
gone on in its autocratic way ignoring 
them or making things decidedly un- 
pleasant for them, and such a course is 
not calculated to raise up a host of 
friends, either for a company or an indi- 
vidual. 

Mr. Wolfe’s report tends strongly to 
confirm the opinion of men connected 
with the other companies, which they 
sometimes express in confidence, that 
the American Surety certainly does 
know its business. By its conduct it 
has not said as much for most of their 
companies, and they do not like to sing 
its praises too loudly, but fairness com- 
pels them to admit what they know to 
be true. . 

It ought to know the business, for it 
has been at it longer than any of the 
other United States companies, but 
some do not gain wisdom with age. As 
the colored brother said about the ele- 
phant, “It’s big enough to catch the 
mouse, but it can’t do it.” To a mere 
outsider it would appear that some of 
the other companies might well learn a 
few things from the practices of the 
American Surety. It has the reputation, 
deserved or not, of getting good rates 
for its business, of employing the best 
obtainable talent both at the home 
office and in the field and paying a rea- 
sonable price for it, and of being run 
purely on business principles. These 
things can not be said of every com- 
pany. 

Speaking of salaries, the surety com- 
panies, taken altogether, are notoriously 
stingy. While fire companies pay a 
state agent $2,500 to $4,000 to work in 
one state and be at home over Sunday 
and Monday, surety companies expect 
their specials to travel from Maine to 
Texas, be gone for weeks at a time, and 
in many cases for the princely salary of 
$1,500. If a man thinks he is worth 
more and asks for it, a company has 
been known to make him an “executive” 
special agent and the extra word was 
expected to satisfy all his longings. 

I know one splended fellow working 
here on a salary of about half what he 
is worth and hanging on till he can get 
a better position and adequate salary 
elsewhere. He is worthy of every cent 
of $3,600. Would the company pay him 
that? Not for the world; it would 
rather hire three men worth $600 apiece 
and pay them $1,200 each. That is its 
idea of economical management. 

Surety men are doing some wonder- 
ing as to what Edwin Warfield will do 
when his term as governor of Maryland 
expires. He was a candidate for United 
States senator from his state. Were 
senators elected by popular vote, he 
probably would have landed, for he has 
beaten the machine more than once 
when the people decided the question. 
But this time the machine has won and 
soon he will return to private life. 
Will he again assume active charge 
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of the Fidelity & Deposit Com- 
pany? He-has been its president all 
these years of his office-holding, but it 
has been in the hands of subordinates 
who have been letting it run by its 
own momentum, so to speak. It used 
to be a very live factor in the field and 
doubtless will be again if Governor 
Warfield sees fit to have it be. It is 
one of the two companies not seriously 
affected by the 10 per cent rule, so its 
future policy is of interest not only to 
its own men, but to others in the busi- 
ness. 

As one moves about among surety 
men he is surprised at the course some 
executives pursue. Certain of them re- 
semble theaterical stars who can not 
endure the presence about them of any- 
body of more than third or fourth mag- 
nitude, lest their own luster should be 
dimmed by comparison. Or one is re- 
minded of certain ministers who have a 
great faculty for gathering about them 
a coterie of women who never express 
an opinion without first getting the ec- 
clesiastical sanction and, if the fount of 
wisdom remarks, “It’s a fine day,” ex- 
claim, “What a precious thought.” A 
man who has ideas has no place in some 
of these companies. The man who gets 
to the front seems to be the one who 
carries everything to the chief and lets 
him have the only opinions there are in 
the establishment. 


President McCloskey of the Metro- 
politan Surety will be watched with in- 
terest.as he guides that institution. It 
certainly has sailed over troubled seas. 
It has relieved itself of part of the load 
it was carrying, but the opinion prevails 
in some quarters that it still has more 
work in the same line to do. Mr. Mc- 
Closkey is young, he has a pleasing per- 
sonality and energy and strength for 
the work before him. He has had some 
experience in the business and he ought 
to build up the Metropolitan into a 
sound, strong institution. 


Not much is heard about John J. 
Caullet and his proposed new company 
these days. These are not propitious 
times for promoting enterprises which 
require money. Moreover Mr. Caullet’s 
record with the Metropolitan Surety is 
not one greatly to help him. That insti- 
tution had plenty of money when it 
started beside strong backers with plenty 
more. It did not take long to exhaust 
its surplus and impair its capital, and 
this occurred while Mr. Caullet was in 
undisputed control of it. The fact that 
it is now in sound condition and bears 
a better reputation in the field is to be 
credited to others, not to him. 

The state treasurer of New York has 
just received from the National Surety 
$125,000, the amount of its depository 
bond guaranteeing the state deposits in 
the Borough Bank of Brooklyn, and 
from the Empire State Surety $100,000, 
being $75,000 under its bond on the 
Williamsburg Trust Company and $25,- 
000 under its bond on the First National 
Bank of Brooklyn. All these institu- 
tions closed their doors during the 
flurry, but the surety companies do not 
expect to lose any money on them. 

A few more calls like these would be 
very inconvenient for the companies, 
however, coming as they have just be- 
fore statement time. Unless the banks 
succeed in getting on their feet between 
now and the first of the year, the surety 
companies can scarcely get credit for 
the salvage they eventually will get out 
of them. Under the 10 per cent rule, 
any occurrence which depletes a com- 
pany’s surplus at statement time, even 
though it entails no real loss in the end, 
is not pleasant, as it curtails the com- 
pany’s writing capacity on bonds of the 
kind which it desires to write up to its 
limit. 





The Preferred Accident has reinsured its Brit- 
ish business in the Employers Liability and will 
new stick to the United States. 





AMONG CASUALTY AGENTS 


BANK BURGLARY STILL BOOMS 











Great Demand from the Country Towns 
and Small Cities for More 
Insurance 





Bank burglary companies still report 
a large increase in business during the 
financial stringency. Country banks, 
like a number of individuals, are holding 
tight to their cash. They are calling on 
city banks where they have accounts 
for currency. The result is that more 
cash is kept in their vaults than usual. 
Country banks. in towns of 1,000 people 
or less are carrying in some cases a 
burglary policy covering $25,000 in cur- 
rency. 

Where banks usually have a $5,000 
policy they are securing an increase, 
some taking a four or six months’ con- 
tract. Bank burglary general agents 
are taking advantage of the situation 
to gather in the plums. 

The companies are hard pressed to 
get reinsurance. In most cases their 
net lines on a substandard safe may be 
$3,500 and when a call comes in for 
$15,000 or more additional, the home 
offices are put to it to get rid of the 
excess. Where a company has foreign 
reinsurance treaties, a risk is automat- 
ically reinsured the moment the policy 
goes into effect, but such policies are 
usually for $25,000 or more. Where 
the policy is less than that, a home 
office is forced to go to other companies 
in this country. 





Grand Jury Is Probing 

The grand jury of Indianapolis is in- 
vestigating the operations of the Irv- 
ington Land Company, a supposedly 
real estate body that, it is alleged, was 
also doing a bonding business with 
city contractors. The interesting point 
is that some of the officers of the land 
company are city councilmen and so 
seemed to have the inside track over 
other bonding agents, when it came to 





dealing with contractors, plumbers, 
saloonkeepers and _ others needing 
bonds. It is a violation of the law for 


city officers to derive profit from any 
kind of contracts with the city, which 
brings in the contractors’ bonds on 
city work. 





Byrne Goes to New Company 
Harry S. Byrne, who has been gen- 
eral agent of the Fidelity & Deposit at 
Omaha, has been elected assistant sec- 
retary and manager of the surety de- 
partment of the National Fidelity & 
Casualty, recently organized in that 
city. Mr. Byrne received his early 
training in the home office of the Fi- 
delity & Deposit and a few years ago 
was sent out from Baltimore to take 
charge of the Omaha office. With both 
home office and field experience he is 
well prepared to give the new com- 
pany good service. 
John M. Gilchrist becomes auditor 
of the National Fidelity & Casualty. 








Will Enter the Northwest 
The Federal Union Surety, of Indian- 
apolis, is making preparation to enter 
considerable territory in the north- 
west. The states of Wisconsin, Minne- 
sota, North and South Dakota will be 
applied to immediately after Jan. 1. 





Mail Order Accident Business 

The Mutual Accident Insurance Com- 
pany, of Indianapolis, does its solicit- 
ing by mail, somewhat after the man- 
ner of traveling men’s companies. A. 
L. Sarran, president and manager, says 
that the plan is working successfully. 
The company was organized July 5 and 
now has 700 members, he says. Each 
person taking a policy is asked to talk 
insurance to his friends so as to re- 
duce the general cost. Recently letters 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liability, BY , Personal Bay my and Hi 
Automobile Polley imal. 


Cpecial inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, OLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds. 
Chartered Under Ohio Laws. 


$200.000 Doposited with Insurance Commissioner 











National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
When better Accident —_ Health policies can 


tracts in 
Producers address 


H. G. B. ALEXANDER 
President and General Manager 





1208 Michigan Ave., Chicago, Ill. 





FOR THE MAN 


who can produce and HOLD a good 
volume of Casualty Business (Personal 
Accident and Health) I have a sur- 
prisingly good proposition. Corres- 
pondence confidential. Write stating 
volume you can promise. Address 


me personally. 


M. G. NICHOLS, Vice Pres. 


THE PENNSYLVANIA 


CASUALTY COMPANY 


483 SPRUCE STREET, SCRANTON, PA. 








™ FRANKFORT 


Of Frankfort-on-the-Main, Germany 


United States Department - ° 


Marine, Accident « 
and Plate Glass ins. Co. 


od Established 1865 


- 100 William St., New York, N. Y. 





en 
and Industrial Accident. 


Debosited with Insurance De 


United States for protection of Policyholders 


rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 


s in the 


$600.000 .00 





M. J. GROGAN, Resident ? Cook Coun’ 


Branch, National Life Bidg., Chicago. 


tl. 
. M. ROBBINS, Resident Sec’y Ohio, New England Bidg., Cleveland, Ohio 
Agents Wanted For Unoccubied Territory 





OF LONDON 


LONDON GUARANTEE AND ACCIDENT CO0., Lta., Exctann. 


CHICAGO 
<< 


Manager 
Liability, Accident, Health 
and Credit 





CONKLING, PRICE &WEBB 
Genl, Agts., Ill,, Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 
Genl, Agt,, Michigan 
Majestic Bldg., Detroit 
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have been sent out to all the rural 
mail carriers of the state. Mr. Sarran 
was previously inspector of agencies 
for the Illinois Life. 


CANNOT WRITE IN MINNESOTA 








Companies May Not Issue Insurance 
Against Liability for Damage to 
Property by Automobiles 





That insurance against legal liability 
arising from damage to property by 
automobiles is not provided for by the 
laws of Minnesota and therefore can- 
not be written in that state, is the opin- 
ion of the attorney-general as given in 
the following ruling recently made in 
response to an inquiry by the insurance 
department: 

I have for acknowledgment your favor of the 
9th inst., in which you ask the opinion of this 
office on the following question; you state: 

“Certain insurance companies which are now 
authorized to do a general casualty business in 
this state are desirous of issuing policies whereby 
they insure owners against legal liability in case 


of damage done to the property of others by their 
automobiles.” 


You ask whether a policy of that nature may 
be legally written in this state. 

In answer thereto I would say that it is the 
opinion of this office that such a question should 
be answered in the negative. Section 1596, Re- 
vised Laws, 1905, inter alia, provides as follows: 

“It shall be unlawful for any insurance com- 
pany, or its agent, to solicit or make any con- 
tracts of insurance not authorized by the provi- 
sions of this chapter.”’ 

I have been unable to find any provision of the 
statutes ——— the writing of insurance of 
he kind mentioned in your letter, and in the 
absence of such authorization it is unlawful. 


The chapter alluded to gives a list of 
twelve different classes of risks which 
may be assumed by insurance com- 
panies, but this list does not include 
anything under which the insurance of 
automobile owners against liability for 
damages to property resulting from 
their operation can be classed. Under 
this ruling no such business can be done 
in that state until the legislature has 
amended the law so as to authorize the 
issuance of such policies. 


SPECIAL LIABILITY RESERVES 








Table Shows Figures Given Illinois De- 
partment on Pending Suits and 
Reported Inquiries 





The table presented herewith was 
prepared from information furnished by 
the various liability companies to the 
Illinois insurance department in con- 
nection with their last annual state- 
ments. The items covered in the vari- 
ous columns are as follows, the year 
being that in which the company began 
writing liability contracts: 

_ Column A—Number of suits or actions pend- 
ing on account of injuries reported prior to 
eighteen months previous to Dec. 31, 1906. 

Column B—Average cost of suits or actions as 

per experience. 
lumn C—Reserve for pending suits. 

Column D—Number of injuries under all the 
forms of liability —- reported within eighteen 
months prior to . 81, 1906. 

Column E—Average cost for each injured per- 
son as per experience. 

Column F—Reserve for injuries reported. 

Column G—Gross reserve. 

Column H—Payments made to and including 
Dec, 31, 1906, on pending suits included in col- 
umn A, on injuries reported prior to eighteen 
months previous to Dec. 31, 1906, including all 
Payments made on account or in consequence of 
the injury from which the suit arose, whether 
prior to or later than the date at which the suit 
was brought. 

Column I—Payments made to and includi 
Dec. 31, 1906, on account or in consequence a 
injuries included in Column D. 


Column J—Total deductions from gross re- 
serve, 


Column K—Net reserve. 





Effect on Liability Business 

The effect of the financial stress is 
being felt in liability circles. Contract- 
ors are forced to curtail operations or 
refuse to take further business. Money 
is tight and building operations are not 
active. Pay rolls are being reduced in 
certain quarters on different classes of 
business. ; 

With this decrease in business, how- 
ever, the companies find it easier to 
make settlements, as both claimants and 
attorneys are more anxious to get their 
money at once. 


“Our Company” 


The Title Guaranty & Surety has be- 
gun the publication of a company paper 
known as Our Company. The initial 
number appeared this month and con- 
sists of twenty pages of excellent mat- 
ter gotten up in good style. The com- 
pany expects this paper to act as a 
medium for the interchange of views 
between the home office and agents 
and the agents themselves. 


Will Push Fidelity Business 

Cecil Piatt, who has been manager 
of the surety department of the Fidelity 
& Casualty in Philadelphia for some 
time past, has become special agent in 
charge of the fidelity lines at the Cin- 
cinnati office, of which James R. Mil- 
likan is manager. Mr. Piatt made the 
change because he wished to return to 
his old home. The Fidelity & Casualty 
has not heretofore been active in the 
fidelity field in Cincinnati, but will now 
press for business. 











Garner Gets a Promotion 

Capt. Miletus Garner, of Columbus, 
who has been for several years district 
agent for the American Assurance 
Company, with central Ohio for his 
field, has been promoted to the posi- 
tion of home office special in Ohio, with 
the state for his field. Captain Garner 
has made a splendid record with the 
company and is one of its star men. 
He was formerly in the Ohio insurance 
department. 





Sue Federal Union Surety 

H. J. Hammond, receiver of the Mer- 
chants Refrigerating Company at Kan- 
sas City, which recently failed, has 
brought suit against the Federal Union 
Surety on various counts for the re- 
covery on a $25,000 bond issued by the 
surety company on the former man- 
ager of the company. The damages 
asked are in excess of the face of the 
bond. W. Wilkinson has also 
brought suit against the Merchants Re- 
frigerating Company and Federal Union 
Surety as surety for the sum of $2,100. 





Follows Progressive Methods 

The Pennsylvania Casualty is mailing 
a series of post cards to a selected list 
of agencies, with a view to interesting 
them in its various lines. 

Aside from being unique examples 
of design and typography, the cards are 
of especial value, as each one presents 
some fact or series of facts concerning 
the company, its policies or methods. 

The Pennsylvania Casualty entered 
Maryland the latter part of October, 
placing the state agency with the 
Maryland Agency Company of Balti- 
more. Under the vigorous manage- 








ment of President Leviness the Mary- 
land Agency Company has made a phe- 
nomenal record. With Maryland, the 
company is now operating in twenty- 
one states and the District of Colum- 
bia. 





Agency Changes 

The Title Guaranty & Surety pub- 
lishes the following list of agency 
changes which have been made in the 
middle west since Sept. 1: 

Indiana—Will A. Rundell succeeds D. C. 
Fisher at Fort Wayne; Wm. C. Thomas succeeds 
Wm. Witters at Logansport; Campbell & 
Butcher succeed Brush & Darnell at Lebanon. 

Wisconsin—H. A. Davis succeeds J. Yderstad 
at Ashland. _ 

Missouri—Jesse G. Long succeeds F. W. Nie 
dermyer at Columbia; John H. Walker succeeds 
Walker & Grey at Joplin. : 

lIowa—J ose Barber succeeds Henry Wilson 
at Rockwell — ‘ 

Minnesota—C. D. Holmes succeeds Benjamin 
Castberg at Detroit; T. O. Gilbert succeeds Ma- 
son W. Spicer at Willmar; Harrison & Jamar 
succeed Stark-Bennett Company at Duluth, 

North Dakota—The Thompson Agency _suc- 
ceeds George F. Rich at Grand Forks; T. G. 
Dahl succeeds J. R. a at Fargo; Treumann 
& Fraser Company succeeds A. E. Cobb at Graf- 





ton; Hope succeeds Charles I. Turner at 
Fessenden, 
CASUALTY APPOINTMENTS 


West Virginia 
Pa. Cas.—D. E, Driscall, Hinton. 
U. S. Health & Acc.—J. A. Woofter, Jack- 
sonburg; J. A. and Jack Buckley, Belleville. 
U. S. Cas.—L. Bruce Reynolds, Bluefield. 


Wisconsin 
Aetna Acc. & Liab.—F. C. Millard, Milwaukee. 
American Bank—J. lid +1 


WwW. H y, Mil 
Consolidated Cas.—F. A. Wolfe, Stockholm. 
New Amsterdam Cas.—W. . Willinger, 
Manitowoc. 7 

North Amer. Acc.—Albert Hundertmark, Clin- 
tonville; Herman Sturm, Mattoon; George Rigby, 
A. J. H. Chapman, Marinette. 

Standard Acc.—Grant DeFray & F. E. Fulty, 
Rhinelander. _ 

U. S. vas.—Miss S. C. Pamperin, Oconto. 

U. S. Health & Acc.—E. O. ton, Superior; 
James Paul, Ashland; Adellor Bennett, Saxon. 

Bankers Acc., Ia.—F. C. Stebbins, Kenosha. 

Continental Cas.—H. M. Older, Ripon. 

Kid. & Cas—A. C. Wagner, Edgar. 

Met. Surety—John Shepeck, Green Bay. 
— Amer. Acc.—J. A. Keyes, Grand Rap- 


ids. 

Phila. Cas.—O, E. Belscamper, Lancaster. 

Title Guar. & Sur.—H. A. Davis, Ashland. 

Time Indemnity—H. Michaelson, Darlington; 
W. D. Whittaker, Merrill. 

United American Life—F. O. Anderson, Su- 
perior. 

U. S. Ace.—R. J. Clark, Milwaukee. 

U. S. Acc. & Ben.—R. Werner, Milwaukee. 

U. S. Fid. & Guar.—R. B. Hart, Cumberland. 

Aetna Acc. & Liab.—H. D. Plimpton and F. C. 
Millard, Milwaukee. 

Atlas Cas.—J. F. Baehmer, Fairchild; C. J. 
Van Schaick, Black River Falls; S. D. Palmer, 
Tomah; Nelson, Sparta; T. H. M 
Reedsville; J. W. Graf, New Lisbon. 

Badger Protec.—John A a mag Woodville; 
O. D. Springer, Spring Valley; M. W. DeLud- 
veigh, Beloit; J. J. Liddy, Weston; A. C. Bur- 
geson, Menomonee. 

Bankers Acc.—F. C. Stebbiris, Kenosha, 

Chippewa Valley Cas.—Frank Hein, Tony. 

Continental Cas.—M. A. Passage, Milwaukee; 

. W. Davison, Beloit; F. W. Schmidt, Su- 


perior. 

Fid. & Cas.—A, C. Wagner, Edgar. 

General <Acc., Scot.—Anson omas, Madi- 
son; E. C. Getchel, Rib Lake; A. W. Joannes, 
Green Bay. 

London Guarantee—J. E. Rowland and Jobn 
Nelson, Racine. 

Natl. Cas —J. B. Ray, Madison; A. A. Hat- 
ten, Madison. 
_ New Amsterdam Cas.—W. M. Willinger, Man- 
itowoc. 

North Amer. Acc.—J. A. Keyes, Grand Rap- 
ids; Frank Lepow, Beloit; H. M. Older, Ripon; 
James Michelstetter, Milwaukee; J. H hap- 





man, Marinette; Albert Hundertmark, Clinton- 
ville; Herman Sturm, Mattoon; George Rigby, 
Athelstane. 


Time Indemnity—J. B. Delbridge, Kaukauna; 
W. D. Whittaker, Merrill; H. Michaelson, Dar- 
lington; T. J. Mathews, Merrill; F. Hor- 
nung, Norwalk; H. W. Barney and M. E. 
Greenberg, Necedah; J. A. r, Waupun; J. 
A. Swenson, Watertown; M. Van der Steen, 
Kaukauna. 

Union Acc. & Ben.—John Wood, Dorchester; 
E. C. McNamara and R. Werner, Milwaukee; 
John J. Voemastek, Rib Lake. 

U. S. Acce.—R. J. Clark, Milwaukee. 





SPECIAL LIABILITY RESERVES UNDER ILLINOIS LAW 











Company— i B Cc D E F G H J K 

i rr - 2,685.00 2,046 $29.44 $ 60,234.24 $ 62,919.24 $ 31,367.77 $.......-- $ 31,367.77 $ 81,651.47 
— cae: 1903 PY yr} 47,793.00 14,915 29.48 438,948.45 486,741.45 5,690.7 285,128.31 240,814.08 245,927.87 
Employers Liability.. 1886 271 555.3’ 150, 80,746 26.73 2,154,340.58 2,304,845.85 42,993.97 835,904.62 878,898.59 1,425,947.26 
Fidelity & Casualty.. 1888 692 634.29 438,928.68 41,109 $8.51 1,583,107.59 2,022,086.27 150,045.34 848,964.96 999,010.30 1,023,025.97 
owe Be, ctascreves BEED OS 509.97 191,288.75 21,935 $4.1 748,202.85 939,441.60 65,781.18 801,484.40  867,265.5 672,176.02 
General Accident. --. 1899 99 537.00 53,163.00 8,361 29.44 246,147.84 299,310.84 16,836.92 79,372.84 96,209.76 203,108.08 
London Guarantee... 1892 436 681.97 253,738.92 36,781 28.52 865,089.12 1,118,828.04 110,288.82 380,906.90 491,195.72 627,632.32 
Maryland Casual: . -. 1898 559 537.00 300,183.00 31,891 29.43 938,552.18 1,238,785.13 70,405.06 498,660.40 569,065.46 669.67 
New Amsterdam “as. 1899 105 537.00 6,385. 059 . 178,316.37 284,701.87 102,690.30 6,074.20 108,764.50 125,936.87 
Ocean Accident .......-- 194 537.00 104,178.00 29,398 29.43 865,183.14 969,361.14 ..... panes 453,087.69 453,087.69 616,273.45 
Pi lvania Cas....1899 19 537. 10,203.00 2,854 29.43 83,993,223 94,196.22 1,452.96 65,243.28 66,696.24 7,499. 
Philadel hia Cas.....1900 35 537.00 18,795.00 8,074 29.48 90,467.82 109,262.82 ..... obec 58,222.73 58,222.78 61,040.09 
Stand 3 Accident .. 1889 184 390.51 1,453.84 22,194 19.5: 433,448.82 604,902.66 ........- 240,467.09 240,467.09 264,436.67 
Travelers .......... 1889 1712 484.79 829,960.48 138,648 29.41 4,077,687.68 4,907,588.16 125,778.53 1,282,792.81 1,407,970.83 3,499,687.33 
U. S. Casualty .....1895 94 439.13 41,278.22 11,853 28.30 821,261.60 362,539.82 7,271.57 142,433.52 149,705.09 212,834.73 














Wis. Cas.—H. B. Harrison, C. M. Clark, Wm. 
Lucia, J. D. Shortt, W. A. Darling, R. Howlett. 
M. F. Goe, Charles Gorman, J. A. Glotchy and 
M. J. Conway, Wausau; J. C. 


Lake, 
Indiana 


Fid. & Cas.—C. W. Foulks, Goshen, 
Phjladelphia Cas.—C. G, Morris, Greenwoed. 
U. S, Cas.—P. M. Crume, Peru. 

Amer. Bonding—L. E. White, Peru. 
Federal Cas.—A. P. Smith, North 


ter. 

Fid. & Cas.—J. H. Lay, Gas City. 

Frankfort—Haas & Williams, Mt. Vernon; L. 
J. Brooks, Goshen. 

Phila. Cas.—T. E. Knotts, Gary; John Nea- 
ron, Elwood; O. M. Zinn, Logansport; W. A. 
Hayes, Worthington; A. W. Sprague, Owens- 
ville; S. B. Templin, Winchester; facob Briles, 
Fairmount. 

Ocean Acc.—H. F, Fromme, Washington. — 

Phoenix Preferred en T. Hall, Whitely. 

U. S. Fid. & Guar.—J. K. Chappell, Peters 


burg. 
Ohio 


Aetna Indem.—H. B. Hovey, Findlay. 

Amer. Assur.—E. C. Quick, Urbana; J. H. 
Goss, Columbus; G. N. Jaynes, Newark. 

Amer. Cas.—C. F. Gross, Springfield; G. W. 
& G. M. Watkins, Defiance. 

Continental Cas.—Everett Wolfe, Columbus. 


Bergeron, Rice 


Manches- 


Fid, & Cas.—G. W. Conrad, Troy; Herman 
Bice. C. E. French and G. T. Hoadley, 
oledo. 


General Acc., Pa.—Willis Stutson, Washing- 
ton C. H, 

Great Eastern Cas.—T. J. LaCroix, Akron. 

Maryland Cas.—W. T. Platt, Findlay. 

Metropolitan Sur.—J. W. Rock, Urbana. 

Phila. Cas—H. 1. Bourk, Lima; J. B. Me 
Mechan, St. Clairsville; J. W. Johnston, Coshoc- 
ton; Edward Damron, Columbus; J. H. Woolton, 
Mt. Vernon; M. R. Yingling, New Comerstown. 

United Surety—J. A. McDowell, Millersburg; 
™ E. Mathews, Newark; E. E, Baker, Zanes- 
ville, 

Amer. Cas.—Driver & Shaw, Lima; Fred Sut- 
hoff, Cincinnati; Cottrill & Johnson, Chillicothe. 

Fidelity & Deposit—G, - Conrad, Troy; C. 
E. Williams, Piqua. 

Frankfort—J. C. Fetzer, Wooster; Columbus 
Casualty Underwriting Co., Columbus; Rudolph 
Pullwitt, Cleveland. 

Fid. & Cas.—M. C. Clark, Portsmouth; Chas. 
M. Wertz, Bryan. 

General Acc., Pa.—W. M. Dorian, Youngs 
town. 

Great Eastern Cas.—Harman C. Vernier and 
Lonys Westerman, Toledo. 

etropolitan Surety Co.—J. C. Sloan, Ash- 
land; H. A. Mackay, Mt. Vernon; H. N. Thom- 
as, Bellefontaine; Mark O. Bovee, Elyria. 

Maryland Cas.—D. J. Davis, Mansfield. 

Nat’l Cas.—J. Bellinger, Toledo. 

, ~ aor Amer. Acc.—Ladisland Ulmer, Cleve- 
and. 

Penna. Cas.—Ed. B. Brooks and Howard 
Seabury, Columbus; Henry B. Hoffman, Tole- 
do; J. M. Friddle, Johnstown. 

U. S. Cas.—P. Ball, Canton; S. F. Stam- 
baugh, Shelly; Thos. F. Williams, Youngstown. 
2s & Cas.—Stream & Rimer, Mt. 


ernon; 
C. Green, Wilmington; T. L. Flattery, 

Wooster. 

Md. Cas.—T. M. Harkness, Ashland. 

Nat’l Cas.—A. F. Brown, Ashtabula. 

Nat’l Surety—C. A. Lamberson, Coshocton. 
P. ew Amsterdam Cas—D. H, Holloway, 

ron. 


U. S. Health & Acci—W. T. Bishop, Marion; 
W. J. Chapin and Arthur Hoblitzel, Toledo. 

United Surety—L. S. Hubbell, Chagrin Falls. 

Michigan 

Continental Cas.—O. A. Whitlock, St. Johns. 

_General Acc., Scot.—G. J. Haller and Eugene 
Fisher, Ann Arbor; & A. Clark, Grand Rapids 

Natl. Cas.—J. B. Webber, Detroit. 


worth Amer. Acc.—James Michelstetter, De 
troi 





CASUALTY NOTES 
_ The Columbian National Life is contemplat- 
ing in future establishing an accident and health 
department. 

The American Bonding has issued notice to 
brokers in New York that it will now issue the 
vogeee conference form of residence bu 
policies at the standard rates, also that it 1 
— mercantile burglary lines at the regular 
ariff. 

J. G. Robin, president Washington Savings 
Bank of New York; W Keener, ex-Judge of 
ane Court; Liston L. Lewis, attorney at law, 
and Chas. C. Dickinson, vice-president of the 
Carnegie Trust Company, have been elected di- 
rectors of the Aetna Indemnity. 

Col. Nelson J Edwards, who for the 
five years has been in London 
ager of the Preferred Accident, 
service of the same compan 
pacity as manager at Cincinnati, the cempany 
aving retired from England. 

It has been discovered that the bond furnished 
the Woodmen of America by Frank Crocker, 
former cashier of the First National Bank of 
Chariton, Iowa, who was entrusted with $350,000, 
is a as gi Several men whose names are on 
the bond have declared that their signatures are 
forgeries, but this question will probably be set- 
tled in court. 


WANTED: 


An experienced solicitor for personal ac- 
cident business at Columbus, Ohio. Must 
be reliable and give Al references. 


of 
A. 


as English = 
will resume the 
in his former ca 








Address E 12, care Western Underwriter, 
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IN LIFE INSURANCE CIRCLES 


VANDIVER ON GREAT WESTERN 
Superintendent Explains Reasons for 
Examination of Kansas City Com- 
pany by His Department. 








Superintendent Vandiver, of Missouri, 
has been in Kansas City in connection 
with the examination of the Great 
Western Life, which has just been com- 
pleted by his department. The exam- 
ination for the Missouri department 
was made by Maj. J. J. Brinkerhoff, 
actuary of the Illinois department, and 
James A. McVoy, of the Missouri de- 
partment, and Fred Lamb, special ex- 
aminer. Superintendent Barnes, of 
Kansas, was also present during the 
examination. ‘ 

According to his statement given to 
the newspapers, Mr. Vandiver is seek- 
ing to determine through this examina- 
tion what is to be done with the money 
received by the company from the sale 
of its so-called annuity certificates. 
These certificates entitled the holder to 
a share in the future earnings of the 
company, based upon a pro rata of $1 
per thousand on all business written by 
the company. Mr. Vandiver stopped 
the sale of this contract last August, 
holding it was not a contract which 
could properly be issued by a life insur- 
ance company. Mr. Vandiver gave the 
following statement to the press in 


Kansas City: ; ; 

The sale of these annuity certificates was in 
no way connected with the life insurance busi- 
ness. I questioned the right of the insurance 
company to engage in the sale of these certifi- 
cates, and it was stopped. Now the question is, 
if the sale of the certificates was not legal, what 
is to be done with the money received from the 
sales before the date of discontinuance? If the 
certificates are legal, what is the liability of the 
company? These are the questions which will 
have to be determined. The insurance commis- 
sioner is also investigating the feasibility of the 
company’s plan to create a fund to be distributed 
among the holders of the first fifteen million 
dollars of insurance by setting aside $1 on every 
thousand issued. In other words, the policy- 
holders contribute this $1 per thousand, contri- 
butions to this class being confined to the first 
$15,000,000 written, and participate at the rate 
of $1 per thousand on all business written by 
the company up to the year 1918. The new con- 
tract written by the company, since the com- 
pletion of the $15,000,000 class of policyholders, 
entitles the policyholder to participation of 25 
cents per th on all busi written by the 
company for the next fifty years. The fact that 
the benefits are confined to the holders of these 
two classes of insurance has raised the question 
about whether it is a discrimination against other 
policyholders, who contribute the net rate but do 
not derive special benefits from this feature. 
Another grave question is whether or not the 
company has made its net premium rate sufficient 
to stand the fixed charges against it, by reason 
of the amnuity certificates and special income 
policies. 

I served notice a year ago that these special 
contract features would not be allowed, but the 
Great Western Life places the special contract in 
the body of its policy, which may be legal if it 
can be shown there are no discriminations. This 
is one of the questions to be decided. As super- 
intendent of insurance, I cannot express any 
opinion, in advance of the fiung of the report 
of the examiners, as to the legality and sound- 
ness of the company’s methods. The examination 
will be a thorough one. My paenee pen | 

sche 





special contracts, board mes and stock 
schemes and all such devices is too well known 
to need r ition. I have been trying for two 


years to ri 
im insurarice. 


The report of the examiners will be 
made soon, and the several matters re- 
lating thereto will doubtless come up 
for a ruling of the department. 


the state of all questionable methods 





Hearing in Federal Case 

Commissioner Beedle of Wisconsin 
held a hearing on the complaint against 
the Federal Life at his office on Mon- 
day. The company is charged with vio- 
lating the law in issuing “advisory re- 
newal costracts.” Under the recent 
decision of the Wisconsin supreme 
court, special board contracts were de- 
clared illegal and the court held that 
the compasgies could not continue to 
pay anything under these contracts to 
the holders. The case involved the con- 
tracts issued by the Conservative Life 
which was reinsured in the Pacific Mu- 
tual. The Federal Life issued some 
special contracts in Wisconsin which 





were later discontinued. It claims that 
these contracts differ from those in- 
volved in the supreme court decision. 
The Wisconsin department .in its 
charges alleged the contracts were dis- 
criminating, giving certain policyhold- 
ers advantages over others. The com- 
pany contended that these contracts 
were not discriminatory, that they were 
written in good faith and with the 
knowledge and consent of the former 
insurance commissioner and attorney- 
general. The company was represented 
in the hearing by President Hamilton, 
Vice-President C. A. Atkinson and Sec- 
retary R. M. Wilbur. 


SEEKING TO REDUCE TAX RATE 








Cleveland Life Underwriters Devote 
Much Time to This Serious Ques- 
tion and Seek Co-operation 





The Cleveland Association of Life 
Underwriters is making an heroic ef- 
fort to secure a reduction in the taxes 
charged by the state of Ohio from 2% 
percent to 1 percent. In this the 
agents of Toledo, Columbus and Day- 
ton are aiding and the force from Cin- 
cinnati is expected to lend a strong 
helping hand. Only a few days ago 
Secretary T. M. Norris of the Cleve- 
land association appeared before the 
state tax commission and read a paper 
in which he gave the best of reasons 
for making the proposed reduction in 
this tax. A week ago, at a meeting of 
the association, further plans of opera- 
tion were discussed. For six months 
nothing else has been done at these 
meetings but talk over the matter and 
discuss them for the purpose of plac- 
ing the matter properly before the 
legislature at its meeting the coming 
winter. 

The tax was originally placed on the 
premiums to aid in paying the expenses 
of conducting the insurance depart- 
ment, and the supposed intention at 
that time was that the tax rate should 
be decreased as the business produced 
greater aggregate amounts, but  in- 
stead, in order to increase the funds 
of the state, the rate was made higher 
until the tax is taking an extraordinary 
amount of money from the policy- 
holders. Agents think that if the com- 
panies pay 1 percent, the same rate 
that outside or foreign industrial con- 
cerns do, it is as much as they should 
pay. 

It is pointed out that the Ohio com- 
panies are being taxed 2% percent on 
their premiums in nearly all states un- 
der the retaliatory laws, which works 
a great hardship on them in competi- 
tion with other companies not so bur- 
dened. 

The argument is presented that life 
companies do not receive the same 
service and protection from the state 
as fire, accident, plate glass and lia- 
bility companies do. They require no 
fire departments; very seldom does po- 
lice interference benefit them; their de- 
tective service is furnished by their 
own offices, and it is not often that 
they take the time of the courts. 

If Ohio takes this action, then other 
states now having a high rate will 
probably follow suit. Such a general 
action would enable the companies to 
either make a reduction in premium 
rates or an increase in dividends. More 
likely the latter course would be taken. 

Life agents throughout the state 
should take this matter up and go to 
their senators and representatives with 
it. They are all reasonable men, and 
will listen to arguments from those 
who know them. Many of them have 
thought that the companies are mak- 
ing millions for the officers, but the 
past two or three years have disillu- 
sioned many and they will now see 
things in a different light. 


Will Show Increased Surplus 
Despite the depreciation in securities, it 
is said the Columbian National Life will 
show an increased surplus over that of 
January 1. The company has marked 








down its assets at the end of each month, 
for its own information, at the market 
value then existing. At the close of Octo- 
ber it had marked off $75,000, which is 
only 7% per cent on its capital. The 
Columbian, however, holds a fine block 
of real estate mortgages and short term 
notes which are not affected. Again it 
has in bank a large amount of cash, 


WANTED 
*Aiguhalltt olf 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W. B. LANE, Vice-President 
66 Broadwav, New York 


A.Good Contract 


is offered to Agents by 


Prudential 


to write its NEW 
Low-Cost a 



















which speaks for 
and practically Sells 
Itself. 
A Good Policy—well advertised and at 
the Right Price. 
" W le 
ee ian ve * Managers. 


THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 


Incorporated as a Stock Company by the State) 
of New Jersey 
JOHN FP. DRYDEN, Home Office, 
President. NEWARK, N. J. 








We Are Different 


From most insurance organizations—we 
need but few field men. One hustling 
representative secures a dozen members 
and these members bring him a hundred 
more. Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 


COMBINATION ‘OFFER 


TO ACENTS 


National Life Annnity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, Jacksonville, Ill, 


Endowment Life, ‘Accident 
And Health Insurance 





Ona Plan Everyone can Afford. Contracts Up-To" 


| Date. One Agent can represent both Companies 


giving him a complete equipment. 
Address the Home Office 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 








Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 





Exceptional Inducements are effered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 








DO YOU BELIEVE 


in MASSACHUSETTS life insurance on 
the NON-PARTICIPATING plan with a 
DISABILITY CLAUSE? 


But One Company 
combines these three great advantages. 


For terms of District Managers 
and Agents write to 


The Columbian National Life 
Insurance Company 
176 Federal Street BOSTON, MASS, 








Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illineis 


1S 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bldg. 
CHICAGO 











AUTHORIZED CAPITAL $500,000 
e 
The Ohio 


will appreciate the advantages. 


To the agent contemplating a 





THE VERY NAME 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the ceuntry. The business getter 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


THE COMPANY, Columbus, O. 


State Lufe 


permanent connection, address 
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hich it has been waiting to invest. As | to designat hat t of th P nee Creme a oe 

mich it ha been wating to loves As| to. designate what percent of che =-! TF you want to connect with a company whose 
have held back from making any pur- 


chases and thus the bank deposits have 
risen to quite an amount. As one officer 
put it: “By allowing our funds to re- 
main in bank, we have been making 
money by not turning it into securities.’ 


WISCONSIN PROBLEMS KNOTTY 








Companies Do Not Know Where They 
Stand Under the New Legis- 
lation Passed 





While no definite, official expression 
has been given by the Mutual Benefit 
as to whether it will retire from Wis- 
consin or not, the chances are that it 
will do so. It feels that the new laws 
will put it on practically a preliminary 
term basis in that state. Again, while 
the present commissioner may be lib- 
eral toward the companies, some de- 
clare future commissioners may prose- 
cute them for violation of the law, 
which the present official might over- 
look. The penalties for violation are 
severe. F 

Furthermore, some companies openly 
stated that if the present laws were 
passed, they would retire from the 
state. They feel now they should make 
good or suffer other states to impose 
all sorts of onerous measures. 

The companies seem to think the 
Wisconsin department has failed to 
make clear what the companies can or 
can not do under the new statutes. All 
possible combinations are being figured 
on and the legal and actuarial depart- 
ments are puzzling over the various 
points endeavoring to reach conclu- 
sions. 

“If you can tell us where we are at 
in Wisconsin,” said one company officer 
“you will confer a great boon. Frankly, 
I can get no light on the subject that 
satisfies me. We are simply up in the 
air.” 





To Report on Paid-for Basis 

President Wise, of the Commercial 
Life of Chicago, says that its report of 
business for the year will be made on 
a paid-for basis. He figures it will be 
$3,500,000 or more since the company 
started last April. The Commercial has 
concentrated most of its effort on Chi- 
cago and has secured a fine lot of 
business. 





Must Quit Endowment Business 

The Bankers’ Endowment Associa- 
tion, a fraternal, located at 612 Ash- 
land block, Chicago, has been notified 
by the Illinois insurance, department 
that it must discontinue the issue of 
policies providing for a surrender value 
at the end of twenty years amounting 
to one-half the face of the policy. The 
Illinois fraternal law does not author- 
ize societies to issue such contracts. 





Holds Tight Rein on Fraternals 

The Indiana law defining a fraternal 
beneficiary society reads: “A fraternal 
beneficiary association is hereby de- 
clared to be a corporation, society or 
voluntary association formed or organ- 
ized and carried on for the sole benefit 
ef its members and their beneficiaries 
and net for profit.” 

Jehn C. Billheimer, auditor of state, 
believes in applying this law to the fra- 
ternal societies seeking license to oper- 
ate in the state. The law requires ap- 
Plicants to file their articles of asso- 
Clation, a copy of by-laws and policy 
er certificate of benefit, etc. These 
are closely scrutinized. He has re- 
cently turned down many applications 
both from home and outside associa- 
tiens of preposed associations. A com- 
mor fatal omission is failure to pro- 
vide fer an increase in rates as the 
mortuary liabilities grow, or increased 
assessments when the mortuary ex- 
pemses demand it. Some by-laws fail 





and what for mortuary benefits. Some 
of the associations retreat when the 
department proposes to make an exam- 
ination before passing on the applica- 
tion for admission. Others have doubt- 
ful provisions as to the methods of 
electing and keeping in power their 
officers or give to them too much au- 
thority. So it comes about that many 
promoters of fraternalism get up 
against it in Indiana. 





Trouble in New Life Company 

Trouble has broken out among the 
stockholders of the Mississippi Valley 
Life, which is being organized at St. 
Louis. A committee of three business 
men of St. Louis has sent out an appeal 
to purchasers of the stock not to pay 
any more subscriptions until an inde- 
pendent investigation of the company is 
made. The committee appeals to the 
subscribers to contribute one-half of 1 
per cent of the amount of their stock 
subscriptions to meet the expense of 
forcing an accounting. 

The company was incorporated last 
June with $150,000 capital paid in and 
an equal amount of surplus which is 
still to be paid up. The organizer was 
C. A. Greenamyer, formerly general 
agent of the Reserve Loan Life, while 
Herman B. Kramer, former manager of 
the Pacific Mutual at St. Louis, and 
W. D. Wittenberger, former general 
manager of the Occidental Life, and a 
number of business and professional 
men were associated with him. 

The stockholders of the company 
are to hold a meeting this week to 
consider reducing the capital stock. It 
is now stated that only about two- 
thirds of the capital has been sub- 
scribed and part of that paid in. 

According to Mr. Greenameyer, Mr. 
Kramer is no longer officially con- 
nected with the company. Mr. Kramer 
has been charged with being behind 
the circular calling for an accounting, 
but denies that he had anything to do 
with it. 





Kansas Association Organized 

The Kansas Association of Life Un- 
derwriters was organized last week at 
Topeka. The prospects for a large 
membership are good. Officers were 
elected as follows: 
President—S. E. Barber, Topeka. 
First Vice-President—H. C. an Atchison. 
Second Vice-President—]. M. anon. Wichita. 
Secretary—Charles A. Moore, Topeka. 
Treasurer—John P. Moss, St. Marys. 








Northwestern National Gets Men 


The Northwestern National Life an- 
nounces two important agency appoint- 
ments in North Dakota. John Bidlake 
becomes general agent of the company, 
having charge of the southwest portion 
of the state. W. F. Mautz becomes 
general agent for southeastern North 
Dakota. 

Both of these men are residents of 
long standing in North Dakota, and 
are men of force and ability. The com- 
pany will probably rank number one 
this year among companies writing in 
North Dakota. It has already an- 
nounced the fact that one North Da- 
kota agent has personally written 
within his territory $500,000 of insur- 
ance this year. 

F. A. Dole has been appointed gen- 
eral agent for the Northwestern Na- 
tional Life in Iowa, with headquarters 
at Mason City. Mr. Dole is well known 
as a general agent, having achieved 
success in such capacity with two 
prominent companies. 

Henry Clay King, of Kansas City, 
has just been appointed by the North- 
western National as agency director 


for the southwestern department, 
including Texas, Oklahoma and 
Arkansas. Mr. King brings to the 


Northwestern National nineteen years’ 
practical experience as a successful 
organizer and manager. He has re- 
moved to Dallas, which will be his per- 





management is alive, whose policies are up- 
to-date, whose agents are appreciated, whose 


policies are sellers, with everything and every- 
body right, address 


United States Annuity & Life Insurance Co. 


Heyworth Building, - - CHICAGO 
YOU HAVE A RIGHT . 


to expect your company to furnish you policies to sell that give tothe insured 
a SQUARE DEAL, to wit: A policy with GREATEST possible BENEFITS, 
LEAST possible RESTRICTIONS. 


YOU ALSO HAVE A RIGHT 


te expect for yourse/fa SQUARE DEAL, to wit: A contract with LARGEST 
possible COMPENSATION, LEAST possible RESTRICTIONS. 








We give BOTH to our agents. 


The Lincoln National Life Insurance Company 


OF FORT WAYNE, INDIANA 
ARTHUR F, HALL 


THEO, F. RUHLAND 
Secretary and Manager 


Supt. of Agencies 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 
ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 
CAPITAL, $125,000.00 








A Legal Reserve Company 


CLEVELAND LIFE 
INSURANCE COMPANY 














W. S. SHELTON, SECRETARY P. W. WaRD, PRESIDENT. 


ISSUES ALL FORMS OF POLICIES ON STRICTLY 
NON-PARTICIPATING PLAN 


WILBUR WyNAnT, AGENCY DIRECTOR 


HOME OFFICE: ROCKEFELLER BLDG., CLEVELAND, O. 





Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT MANAGERS AND AGENTS 


7 hout the states ef Illimois, Indiana, Ohie, Pennsylvania, Maryland, Virginia, 


. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, W 
and Texas. 








WE ARE NOW READY to make the most liberal renewal centracts ever devised. 
THIS COMPANY sells only nen-participating insurance, and has the mest attractive 


forms ef pelicies ever put en the market. D MEN who can produce business 
can get an UNUSUAL CONTRAOT, Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG®@ 
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manent headquarters, and has begun an 
aggressive campaign for a_ strong 
agency organization. Mr. King was 
for some years with the Security Mu- 
tual, of Binghamton. 





STOCK SCHEME MAN ARRESTED 





President of Interstate Fiscal Agency 
Company Charged with Use of 
the Mails to Defraud. 





J. C. Wilson, president of the Inter- 
state Fiscal Agency Company, of Kan- 
sas City, has been arrested by United 
States Marshal Durham on a warrant 
sworn out by Postoffice Inspector Mc- 
Kee charging him with using: the mails 
to defraud. Mr. Wilson was later re- 
leased on a $5,000 bond. 

The government officials allege that 
over $200,000 has been collected by the 
Interstate Fiscal Agency Company in 
Oklahoma, Kansas and Nebraska since 
last January for stocks sold to some 
200 persons, mostly agents of the com- 
pany. The formal charge against Wil- 
son is that he misrepresented facts to 
get business. Forty percent profits 
were asserted to be earned. 

+ ” . 


Last January Wilson formed the 
Interstate Fiscal Agency Company for 
the stated purpose of conducting a gen- 
eral agency for insurance in all lines. 
He held an agent’s contract for the 
state of Kansas for the Kansas City 
Life and a contract with the General 
Accident of Perth. He obtained from 
A. L. Davis an assignment of his Kan- 
sas City Life contract for Oklahoma 
and from H. J. Egan an assignment 
_for his Nebraska contract. These three 
men pooled their issues and organized 
the Interstate Fiscal Agency Company. 
They fixed their stock at $500,000, 
claimed to be operating under an all- 
paid, nonassessible Arizona charter, 
and, as the information before United 
States Commissioner Nuckols reads, 
under the protection of the Kansas 
City Life. The three organizers then 
voted themselves 300,000 shares of the 
500,000 shares of stock and began sell- 
ing it. The stock had a face value of 
$15. At the top of the company’s paper 
were the names of J. C. Wilson, presi- 
dent; A. L. Davis, vice-president; C. 
L. Davis, secretary, and J. B. Adams, 
treasurer. “Controlling general agents’ 
contracts with the Kansas City Life 
Insurance Company in Oklahoma, Kan- 
sas and Nebraska” was prominently 
printed on the stationery. ‘ 

Letters in the hands of the United 
States district attorney show that there 
was no regular market price for the 
stock of the company. Roland Hughes, 
an attorney of Norman, Okla., was of- 
fered a job lot at reduced prices. The 
Hughes correspondence fell into the 
hands of Postoffice Inspector McKee. 

The district attorney summoned Wil- 
son and the other promoters and asked 
how the agency company could afford 
to pay Mr. Hughes or any other stock- 
holder 40 percent dividends when the 
company was not making a dollar in a 
legitimate way. Lengthy explanations 
were offered by the promoters. Attor- 
ney Hughes stated that a dividend had 
been sent him and a bundle of litho- 
graphed letters of thanks. He was 
asked to immediately acknowledge re- 
ceipt of the 18 percent half-year’s divi- 
dend and use his own letterhead in or- 
der that the company might have it 
photographed and copies of the letter 
sent to the field agents to show to 
prospective buyers. It was admitted 
that the 40 percent dividend was not 
earned. A warrant was then sworn out 
against Wilson. 

Wilson came to Kansas City in 1905 
from Freeport, Ill., where he had been 
connected with the Cosmopolitan Life 
me secretary. 

* * * 

The Kansas City Life Insurance 

Cempany abrogated its contract with 





Wilson Sept. 17. On Oct. 26 the Inter- 
state Fiscal Agency entered suit against 
the Kansas City Life for $200,000 for 
cancelling its general agency contract. 
J. B. Reynolds, president of the life 
company, stated that the contract was 
abrogated “for good and sufficient rea- 
sons” and that the suit of the agency 
company against the insurance com- 
pany was absolutely without merit. 





Policyholders to Seek Relief 

Policyholders of the Mutual Reserve 
Life, holding policies amounting to 
over $1,000,000, have appointed a com- 
mittee at New Orleans to look after 
their interests and learn the true con- 
dition of the company. Counsel will 
be retained in New York and an effort 
made to get relief for the old assess- 
ment policyholders or a receiver for 
the company. Policyholders are re- 
quested to contribute one-half of 1 per 
cent of the face of their policies to- 
ward expenses. 





Busy Examining Forms 
This is Commissioner Barry’s busy 
season. The new Michigan law re- 
quires all life companies to submit for 
his approval all forms of policies issued 
and specifies thirteen distinct clauses 
that must be incorporated, besides pro- 
hibiting the use of half a dozen others. 

The law goes into effect Jan. 1. 





To Enter Southwestern States 

The increase of deposits with the 
Indiana department by the Lafayette 
Life to $100,000, though the amount 
required from it at present is only $45,- 
700, is to enable the company to enter 
some of the southwestern states, where 
the law requires the applicant for li- 
cense to have not less than $100,000 
on deposit either in its home state or 
the state it desires to enter. The com- 
pany was organized in 1905 and in 1906 
wrote over $5,000,000 of business. 


Changes in Inter-Southern 

C. W. Dorsey, fourth vice-president 
and general manager of the Inter- 
Southern Life, has resigned to take 
effect immediately, and his resignation 
is followed by that of Houston Shaw, 
of Dallas, superintendent of agents 
for Texas. Mr. Dorsey’s plans for the 
future are not matured, but the prob- 
abilities are that he will engage in the 
insurance business in Louisville. The 
Inter-Southern began writing business 
in April and has put $1,500,000 on its 
books in that time. 

Mr. Shaw, whose headquarters are in 
Dallas, has engaged with the Indiana 
National Life and will in the future 
represent that company. 

The directors of the Inter-Southern 
Life have undertaken a complete re- 
organization of the company. 





Fraternals Want to Merge 

A proposition has been submitted to 
the Nebraska insurance department 
looking toward the consolidation of the 
Fraternal Life Insurance Company of 
Hastings and the Loyal Mystic Legion 
of the same place. The rates of the 
Fraternal Life are lower than those of 
the Legion and Insurance Deputy 
Pierce is said to have demanded that 
its rates be increased before the fusion 
is effected. Some time ago, the Ameri- 
can Order of Protection of Lincoln 
made a proposition to unite with the 
Fraternal Life, but this consolidation is 
thought to have failed entirely. 





LIFE NOTES 

The Bankers Reserve Life of Omaha has been 
admitted to Illinois. 

Harry C. Boeke of Freeport, Ill., becomes - 
eral agent of the Franklin Life. _ 

I. K. Umbar of Mansfield, Ohio, becomes 
general agent of the Reliance Life. 

The Chicago Life Underwriters Association 
will hold its November meeting Friday evening 
of next week. 

The Illinois insurance d 

der 





“AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 











ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets ee oe ee + «  1,602,743.18 
Surplus Security to Polic; Molders 307,924.34 
Insurance in Force e e 19,325,570.00 


Deposits with the State of Indiana, as required law, nonspeculative securities in an amount ex- 
ceeding entire reserve liability to policyinolders. seihica ae 


Co. aoe Agents desiring liberal contracts for exclusive territory should write today direct to the 


The Most Popular Up-to-Date Policies 
CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 


Splendid opportunity for men of to makes t connection with a well-known Company 
crganived under the laws of Ohio and oubject to rigid annual examinationa 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 
progressive company. Address 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 











THE WoORLD'S RECORD. 








am Insurance in Fores Admitted Assets. be 1 tabi toy 
1909.2... SoabOsaye sean suchas oan, 
1901....... $33,615,656 $1,015,072 $699,418 $815,654 
1902....... 9,541,688 $1,527,036 $1,176,249 $850,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... $60,148,904 $3,160,083 $2,615,498 $544,585 
1908.. .... $74,440,588 $4,126,682 $3,521,731 $605,317 
1906 $81,047,860 $5,353,744 $4,674,118 $679,626 
ep a esa se a TY 
penny ef weeny A ALA peediaeoann 
1860 47th Year 1907 
Home Life Insurance Company of New York 
GBORGE B. IDE, President 
Assets, $19,009,550.82 LIABILITIES, $17,925,901.84 
wees OO eee 
Insurance in Force, ° . 86,1 13,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 
New York Sun, 12-18-@g 


THE YEAR 1906 SHOWS LARGEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
PRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 








Writes all forms of participating and non- icipati: lici d th deposit of their 
0 wine b oo 4 cosuthion with the Gute of loon Tub te Le. A ccrtifcete from ths 
Seate Auditor wi 


A policy. 
Rate of interest earned 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bidg., Canton, O. 


Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


B. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 
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proportionately at the payment of each quarterly 
or semi-annual premium. 

The Majestic Life of Indianapolis last week 
increased its deposit with the Indiana depart- 
ment $16,800. 

Examiners from the Illinois department are 
mag all the fraternals with home 
offices in Illinois. 

Alfred Thomas, district agent of the Travelers 
at Sioux eg Towa, goes to Springfield, IIl., 
as manager of the Equitable of New York. 

H. N. Gardner, who has been with the New 
York Life at Bowling Green, Ky., has been pro- 
moted to a better position at Evansville, In 

F. S. Withington, a Des Moines actuary, has 
completed a rate book for the Pioneer Life of 
South Dakota, and the copy is now in the hands 
of the printer. 


O. W. Carpenter, general agent of the Union 
Central Life at Cleveland, Ohio, has been elected 
member of the board of education in Lakewood, 
a suburb of the city where he resides. 

The meeting of the Life Underwriters Asso- 
ciation at Grand ids was stponed until 
Nov. 30 on account of the inability of President 
C. J. Edwards of the national body to be present 
on the earlier date. 

C. H. Reeve, formerly manager of the Pru- 
dential at Chica and more recently in the 
life business in ifornia, has returned to Chi- 
cago and gone with the B. F. Cummings 
Perforating Company. 

The Home Life of Wilmington, Del., has 
passed into the control of Philadelphia parties. 
W. Y. Irwin becomes second vice-president and 
superintendent of agents. Executive offices are 
at 420 Walnut street, Philadelphia. 


George J. Moore and Owen H. Gregory, two 
Denver life agents arrested on the charge of sell- 
ing life insurance under a misrepresentation, 
which in Colorado constitutes a crime, have been 
held to the district court at Greeley, Colo. 


J. I. Behling and John A. Sullivan are to 
leave the Milwaukee agency of the Northwest- 
ern Mutual Life after fifteen or more years’ as- 
sociation with it, to take higher positions in the 
state. Mr. Behling will be associate general 
agent at Racine and Mr. Sullivan associate gen- 
eral agent at Oshkosh. 

A dispatch from Warsaw, Mo., states that 
Charles Kullman, who disappeared in July, 1901, 
and the payment of whose life insurance of 
$5,000 was contested by the Modern Woodmen 
of America and Maccabees on the ground that he 
was still living, has been found to be alive and 
was arrested in Oregon City, Ore. 


Owing to ill health, Actuary a? J. Barker, 
of the Penn Mutual Life, will retire Jan. 1, 
after thirty-three years in the company’s service. 
J. Burnett Gibb, who has been assistant actua 
of the company for the past seven years, will 
succeed Mr. Barker as actuary, while George R. 
White and Oliver W. Perrin have been appointed 
assistant actuaries. 

The circuit court of Kansas City has just had 
another suicide case against a fraternal associ- 
ation, and the jury brought in a verdict that the 
association was not liable under the law. It was 
the case of Hord vs. Court of Honor. The 
plaintiff set forth that the Court of Honor was 
an old line institution by virtue of its prac- 
tices, but the jury thought otherwise. 


The Kentucky court of appeals has affirmed 
the decision of the Kenton county court giving 
ga for $2,000 in favor of Mrs. Catherine 

ilet against the Hartford Life. Her husband 
had a $4,000 policy and had asked to have it re- 
duced to $2,000. Pending adjustment of this 
matter he died, and the company claimed the 
$4,000 policy had lapsed and he was not in- 
sured. The $2,000 policy was delivered to the 
widow a few days after her husband’s death. 


Whether certain by-laws of the Woodmen of 
the World were filed in the Nebraska insurance 
department in September, 1891, or the next 
February, is the point on which hinges the col- 
lection of a policy of insurance by Mabel P. 
Ogden of Omaha. ‘ Her husband held the policy, 
and on his death his widow sued for the insur- 
ance under the old by-laws. The society an- 
swered that the new by laws had been filed in 
September, 1891, and collection, if any, should 
be under them. But the most diligent search has 
failed to disclose the filing of the by-laws in 
September, 1891. 

The Hartford Life is about to open the state 
of Washington, and for this purpose has trans- 
ferred H. H. Seeley from Ann Arbor, Mich. 
Mr. Seeley will have charge of the state, with 
headquarters at Spokane. second office of the 
ou N has been opened in Minnesota, with 
S. R. N. Jameson general agent, at St. Paul. J. 
C. Bennett of Detroit has been transferred to 
Dayton, Ohio, to take charge of the southern 
Ohio field, while Marshall W. Diggs, who has 
heretofore represented the company at Dayton, 
goes to Montpelier, Ohio, his former home, 
opening a new general agency at that point. 


LIFE APPOINTMENTS. 
Onio 


Sites Gooape Clark, Norwood. 

Berkshire—C. J. Lilienthal, Cleveland. 

Conn. General—C. V. Priest, Newark. 
Equitable, N. Y.—C. F. Austin, Conneaut. 
Lincoln Natl—T. S. Williams, Forest; F. C. 
aas, Zanesville; D. E. Brumbaugh, Antwerp. 
Mut. Benefit—Edwin Shockley, Hew Vienna. 
National, Vt.—C. F. Whipple and C. W. Wes- 

ton, Cleveland. 

N. W. Mut.—Edwin Austrian, Cleveland; S. 
fie, deere tie Saar 
° rdon, Morral; es iller, $ 
D. Heckert, Fostoria. 2 gs 
Wirpel, Cleveland, 


New York—Aaron 
Penn. Mut.—J. S. Wood, Cincinnati. 
O. Smith, Cedarville; 


Provident L. & T.—O. 
Sm Marshall, Cincinnati. 
. , Defiance; C. A. 





ravelers—J. 
racy, Malta. 





Coy, Westminster. 

Mutual, N. Y.—W. O. Atwell, Ashland; Ed. 
F Ott, Norwalk; Geo. E. Strock, Mansfield; H. 

. Maxwell, Lexington. 

. W. Mut.—Rollo, C. Pifer, Toledo. 

New York—Jos. F. Kegelmayer, Columbus; 
James Cockrell, Sunbury; Brooks & Dickman 
and J. Leo Grueter, Cincinnati; L. B. Codding, 
Prospect. 

North Amer.—W. O. Alwell, Ashland. 

Reliance—D. A. Davidson, Lisbo 


isbon. 

Royal palae3,_)- Brandt, Carey. 

State Mut.—J. W. Worden, Akron. 

Travelers—J. Hess, Oak Harbor. — ‘ 
Bankers, Iowa—F. E. Latto, Unrichsville. 
Canada—Hiram Tyler, niey. 

Equitable, N. Y.—Edith Charlesworth, Cleve- 
land. 

Lincoln Nat’l—E. E. Workman, Bellaire; W. 
Cc. Grant, Greenville. . 
Mut. Benefit—Willis Stutson, Washington 
- 





GENERAL AGENTS’ PROTEST 
(CONTINUED FROM PAGE 1.) 


fore were able to corral considerable 
brokerage. 
* * 

General agents feel that the very best 
they can do now is 5 per cent, it repre- 
senting the amount many companies 
allow for expenses. It simply means 
the general agent is paying the ex- 
penses out of his own pocket and giv- 
ing the subagents the amount the com- 
pany contributes toward expense of the 
office. 

Since most general agents have cut 
on the brokerage, that class of business 
is going elsewhere. Some of the gen- 
eral agents had banked quite a little 
on their brokerage business to help 
them out, but it is only another of the 
continual disappointments of the year. 

* * 

I am told that in some of the big 
cities there have been some conferences 
among the general agents on commis- 
sions. The effort has been to establish 
a scale of renewals according to vol- 
ume. For instance, put the minimum 
at $20,000 a year. Such an agent would 
get one renewal. Then the amount 
would be graded up to $100,000 with 
one renewal added each time until a 
man produced $100,000 and above and 
he would get the full number of renew- 
als. The first year’s commission would 
be the same all through, the only differ- 
ence being in renewals. 

* * & 

The Penn Mutual has made a new 
rule as to term policies. It will not 
accept any term policy with a premium 
less than $19.12. That will shut off a 
lot of small policies which some of its 
agents, it is said, have been writing. 
For instance, with a 15-year term on a 
$1,000 policy a man would have to be 
aged 40 to get a policy of that denom- 
ination. 

The reason, as I understand it, for 
the action, is that the loading is too 
small to meet the Armstrong require- 
ments. The expense of medical serv- 
ice, inspection and the like, together 
with the commission, have more than 
eaten up the loading. A number of 
men have been taking short term $1,000 
policies and the game is not worth the 
candle. 

* * «* 

Speaking of the Penn Mutual, I heard 
in this city the other day that it would 
increase all its values on Jan. 1 and 
thus put a very desirable contract on 
the market. As I understand it, the 
full reserve is to be paid at the end of 
the fifth year instead of at the end of 


the tenth. It contemplates other 
changes of less magnitude. 
+ . 


It is generally known here that some 
of the old stand-bys will increase their 
values on Jan. 1 by throwing off the 
surrender charge at an earlier period. 
The report that the Mutual Benefit 
will increase its rates is not correct. 
It will maintain its same dividend scale 
for next year. 


A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, offering 
a Permanent rantee of cost. Only one kind oi 
Policy is issued to both men and women on ages 
from 18 to 55, in amounts from one to five thousand. 
District M ted in Michigan, Indi- 


gers are 
ana, lowa, Missouri, Oklahoma, Kansas, Nebraska- 
X Wisconsin, North and South 





Colorado, Wyomi 


Dakota, Texas, Tennessee, nia and West 
Vi ja, Utah, Pennsylvania, New Jersey and 
Delaware. 


If you are interested in selling Mutual Life 
Insurance under the Most Liberal Renewal Interest 
Contract ever offered, write the Home Office at 
once for full particulars. 


National Life Association 
DES MOINES, 10OWA 


TWENTY YEARS IN BUSINESS 








Maturing contracts above estimates. 
Selling limited pay policies $4.00 a 
thousand under eastern companies. 


One of the cleanest life insurance 
companies in the world, 








if you want an Agency write 


BANKERS’ LIFE INSURANCE COMPANY 


LINCOLN, NEBRASKA 





THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 


Capital and Surplus, 





$312,000.00 
¢ 


wanted in Middle, 
to sell the most 
policy issue) today. 


MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
—=—99 years— 


Our agents are representative citizens of 





their respective communities. 





EVERY POLICY A SQUARE DEAL 


MICHIGAN STATE LIFE 
INSURANCE COMPANY 


Home Office, Detroit, Michigan 


C. A. Goodale, President 


Our record is that we organized and were writing busi- 
ness within 90 days without the aid of board contracts 
or stock-jobbing schemes of any kind. 

Our policies are exceedingly liberal, easily understood 
and will stand rigid inspection. 


Over 200 stockholders, py. bankers, stand ready 


to assist a representative of t 


is Company. 


If you believe in keeping Michigan money in Michigan 
get in touch with this up-to-date home Company. 

We have special facilities for making successful insur- 
ance solicitors out of men who have nof been failures 


in other lines. 


If you have a clean record and desire to increase your 


income write today to 


FRED APPS, Director of Agencies 


633 Majestic Bldg., 


Detroit, Michigan 








WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN, 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 


Pittsburgh Life and Trust Co. 


ENDORSED AT HOME 
Insurance in force in Pennsylvania over 
$10,000,000 
W. C. BALDWIN, President 


Solleitors’ Contracts Direct with the Company 


NO CENERAL ACENTS 
Assets Exceed Total Serpette by More Than 





PITTSBURGH LIPB BUILDING 





Pittsburgh, Pa. 


The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never lived Special Contracts, 
Never Issued “Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 











FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
Indianapolis 





Massachusetts Mutual 
Life Insurance Co. 


SRRINGFIELD, MASS, 
Incorporated 1851 


General Agency Opportunities 
for a few Al Personal Writers. 


New policies, splendid annual dividend record, 
low expense ratio, 


Isaac B. Snow, Superintendent of A 
316 Merchants Loan and frest, Ch 
Chicago A , L. Brackett Bishop, 
By . oe P, Manager 





Columbus Agency, 1003 Outlook Bullding 
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Solvency or Insolvency? 
(CONTINUED FROM PAGE 10.) 


the air, or the amount of rainfall per 
annum over any state. Nevertheless, 
the legislatures, in their wisdom, have 
seen fit to decree that the market val- 
ues of securities held as reserves shall 
govern in making up statements of 
assets and liabilities. 
+ * * 


In many states the values of securi- 
ties are by statute fixed as the market 
values, but I believe that in future 
years the statutes will take cognizance 
of the terminal value of securities 
(bonds, not stocks, of course) in the 
same way that they allow today the 
valuation of a mortgage on real estate 
at its face value, assuming that the 
mortgage will be paid in full upon 
maturity. 

As a definite example of this, take 
a mortgage for $10,000 placed three 
years ago at 3% percent on a certain 
parcel of real estate in the city of Bos- 
ton, and which, if owned by an insur- 
ance company, would be held at $10,- 
000, its face value under the statute; 
but if the insurance company today en- 
deavored to cash in that mortgage by 
sale to an outside purchaser, they would 
not be able to obtain more than say 
$8,750, which would net the purchaser 
4 percent, a depreciation of $1,250 on 
that one mortgage. 

This of course is an extreme case 
and represents a forced sale of the 
mortgage to an outside purchaser for 
immediate cash, and does not, of course, 
take into account the ability of the 
borrower to borrow elsewhere at a 
higher rate and pay off the face value 
of the mortgage. But if the mortgage 
were a listed security, it would not sell 
at par, which is the main point that I 
desire to bring out. Why, then, should 
the legislatures discriminate between 
first mortgages on real estate and 
bonds of railroads, which are in effect 
first mortgages on the real property 
of railroads? And yet, such is the sim- 
ple fact, strange as it may seem. 

” * * 


Now I contend that the legislatures, 
taking into consideration the fact that 
insurance companies are not banks of 
deposit and do not have to meet their 
obligations on demand, but by the 
terms of their contracts are extended 
over many years, should, in justice to 
insurance companies, allow the values 
of securities at their terminal values, 
or redemption values on dates of ma- 
turity. 

At the present time many first mort- 
gage bonds of railroads are selling be- 
low par, and yet even the purchaser 
who buys them at say 80 percent of 
their face value does not for a moment 
believe that the railroad which issues 
such first mortgage bonds will not pay 
the principal sum upon maturity. Did 
he so believe, he would not buy the 
bond, nor would anyone else, and the 
price would decline to the value of a 
bond, the interest on which has been 
defaulted. 

This remedy, viz., the remedy that 
bonds shall be taken at their terminal 
value, is, to my mind, a very pertinent 
one at the present time, but cannot be 
made immediate use of because the 
present statutes do not take any cog- 
nizance of any such terminal values, 
and the great body of insurance com- 
panies need some quick remedy for the 
present situation, which remedy, as 
given below, I believe can be applied 
very promptly. 

« + * 

The legislatures of the various states 
have in general enacted a 3% percent 
reserve standard and by this act they 
have legislated the companies into 
technical insolvency. Now the legis- 
latures, in their wisdom, perhaps fore- 
saw, at the time this percentage was 
fixed, that, when the time was reached 
that their act had put the companies 
into technical insolvency, they would 
be called upon to vote a different basis 
of required earning power for the re- 





serves, say 4 percent, to take effect on 
all business not already on that basis 
and thereby legislate the companies 
back into solvency. The trick is a sim- 
ple one and merely requires the vote 
of any legislature to fix up the situa- 
tion in that state. 

Last year the interest earnings of all 
the life companies was approximately 
$112,000,000. Now the difference in 
the capital sum required to produce this 
interest at 4 percent and the capital 
sum required to produce the same at 3% 
percent amounts to approximately 
$400,000,000 and a large part of this 
sum would be released from reserves 
and put into surplus by the general 
enactment of a 4 percent reserve stand- 
ard. This amount would not be lost to 
the companies, but would be merely 
transferred from reserve to surplus; a 
mere bookkeeping entry, and yet one 
that would make the companies per- 
fectly solvent. 

There is nothing mysterious or secret 
about the process; it can be done in 
a day’s time by any legislature, by 
merely pointing out to them the power 
which they possess, with the request 
that it be exercised; but of course if 
they have a knife out for any particular 
company, they may exempt that com- 
pany from the new law which they 
may enact, and leave that company in 
an insolvent condition. 

* * * 


The legislatures of several of the most 
important states meet before the annual 
reports of the companies have to be 
published, and it would be a very gra- 
cious act upon their part to legislate all 
the companies whose interest earnings 
give the required percentage re- 
turn back into solvency again, and in 
many cases give them a greater surplus 
than they had hoped to show. 

Just here let me say that legislative 
enactments regarding terminal values 
would be of value to both life and fire 
companies, but the enactment of a 4 
percent reserve standard would not be 
of any particular value to fire com- 
panies, as their method of fixing re- 
serves is altogether different. 

I submit this remedy as simple and 
easy of accomplishment, and I can see 
no just reason why the legislatures 
should not be called upon to meet the 
situation. 

They certainly must meet it in this 
or some similar way, or be responsible 
for disastrous and unmeasured injury 
to many companies and their policy- 
holders, not to mention the widespread 
calamity to the business world which 
would follow upon the failure of a half 
dozen of the well-known companies. 


MANY FIELD MEN PRESENT 
(CONTINUED FROM PAGE 2.) 
writing world in the next century save 
the local agents. Every field man pres- 
ent began to sigh with the thought in 
mind that beginning with the year 2000, 
he would be without a job. 

These Also Spoke 

Impromptu remarks were made by 
R. S. Odell, N. E. Briggs, F. B. Luce, 
W. A. Cavanagh, G. A. Richards and 
L. S. MacEnaney. 

L. S. MacEnaney, of the Dixie; W. 
C. Boorn, of the Hartford, and J. F. 
Joseph, of the North British, repre- 
sented the general agency offices at the 
banquet. 

Outside Locals Present 

Outside local agents present were 
B. F. Hertz, of Reddick; Louis Du 
Charme, of St. Anne; F. B. Whittum, 
of Herscher; W. H. Harvey, of Man- 
teno; Amos Ball, of Gibson City; J. L. 
Leclaire, of St. George. 

Field Men Who Responded 

The field men present were E. G. 
Frazier, Springfield; F. T. Wise, Home; 
Geo. A. Ahrens, North America; H. 
H. Rassweiler, North America; J. A. 
Struck, Citizens; R. M. Bennett, New 
York Underwriters; F. B. Luce, Phoe- 
nix of Connecticut; H. B. Fargo, Citi- 
zens; W. A. Cavanagh, London & Lan- 
cashire; Guy A. Richards, Commercial 





INSURANCEH COM PAN Y 





We want good men and are 


CENTRAL LIFE 





H. W. JOHNSON, President 


solicitors and prospects alike. 
Let us show you, if you mean business. 


Home Office 


Ottawa Banking & Trust Bldg. 
Ottawa, Illinois 


offering contracts that attract 


SION TI‘I’711I AO 














first-class, Pe as general agents 
Indiana, Iowa, Nebraska, Minnesota, 


but we'll 


territory t insures success, 


where the hustler is at a premium, 


159 LA SALLE STREET 





.WE WANT AT ONCE 


We will not send you into a desert and ex 
ive you the active influence of the 


Our company is young but it is not selling stock to ‘io pay expenses—the 
fact is it has no stcckholders, but plenty of —_— All policies registered 
and the reserve deposited with the State of 
We will give you a renewal contract which has no stri 

it and which gives you WHAT YOU THINK YOU 
want to connect yourself with a young, sturdy and aggressive company, 


SCANDIA LIFE INSURANCE COMPANY 


ow cane sate -Bieth, 
Michigan and Pennsylvania. 


t you t k pond lilies, 
“Tlome Ofice nnd the kind of 


Illinois, 
attached to 
ET. If you 


CHICAGO, ILLINOIS 














Incorporated 1851 


Berkshire Life 


INSURANCE COMPANY 
PITTSFIELD, MASS. 


James W. Hutt, President 
Lae L. ALLEN, Secretary 
. Leg, Actuary 
Ropert H. DAVENPORT. Ass’t Sec’y 
All potteies now issued by the BERKSHIRE give 
to the insured all the advantage of _ perfected 
Non-Forfeiture Law of Massachusetts 
Before insuring your life or taking an 
amine the new Td contract now bei: 
the BERKS 
A. K. Hannan, Gaal & ent Northern Ohio 
Williamson Bidg., Cleveland 
Joun A. meant t Gen’! 4 Agent Southern Ohio 
arew Bidg., Cincinnati 
Wittram D. Wraan, ( Genii A nt for Illinois 
eskington St., Chicago 


an agency, exe 
ng roms} by 


THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 


because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 

LIABILITIES, 53,794.524.89 

JESSE R. CLARK, B. P, MARSHALL, 
Vice-President 


ALLAN WATERS, Sup’t of Agents 








NATIONAL LIFE INSURANCE COMPANY 

















of the United States of America 


CHICAGO 





ESTABLISHED 18658 





ALBERT M. JOHNSON, President 


ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Tressuree 
ROBERT D. LAY, Secretary 


Insurance in Force December 3 1st. - $47,656.411.21 
RECORD Gain in Surplus for Year, - - ~=- 60.790.75 
OF 1906 Gainin Assets - - = = = 1,014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL Ist, 1907, $50,000,000.00 





THE MINNESO 
LIFE INSURA 


TA MUTUAL 
NCE COMPANY 


ST. PAUL, MINN. 


If you are honest, and employ 


successful business methods in 


writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


5 FRANK E. HITOHOOX, 
D JUGLAS PUTNAM, — WM. D. 2nd V. Pres. and Gen’! Counsel 
H. W. COOHNOWER, Actuary and DR. CHARLES D. PIPER, Directer 
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Union; C. L. French, Springfield; W. 
L. Bennett, Hartford; W. Baker, 
Royal; Wallace Mink, State of Illinois; 
J. E. Knapp, L. & L. & G.; Harry B. 
Doten, German of Indiana; J. R. Hyde, 
Dubuque; N. E. Briggs, N. B. & : 
R. S. Odell, Phenix. 

Resolutions were passed on the death 
of Noel Brosseau, the Kankakee local 
agent. 


INCOMPETENCY IS VERY PLAIN 


72 








South Bend Agent Shows Danger of 
the Assured Dealing with In- 
capable Men 





Ernest A. Matthews, the local agent 
of South Bend, Ind., calls attention in 
the Tribune of that city to the neces- 
sity of the assured being properly pro- 
tected in his policies. He says he has 
found many evidences of carelessness 
and incompetency in the drawing up of 
the policy forms. Commenting on this, 
he says: ; 

Indirectly I have come across many insurance 
policies in this county which to my _ surprise 
were invalid because of omissions which were 
absolutely important to the validity of the con- 
tract and other policies where only a portion 
of the items the assured intended to have cov- 
ered are protected. Should South Bend have a 
large fire, then the assured will find what kind 
of insurance has been m out to him and for 
which he has paid the regular premium required. 

There must be a reason for this demoralized 
condition so evident in the poor underwriting 
of these insurance policies. South Bend has 80 
authorized fire insurance agents and about that 
many more solicitors, The —- business man 
will admit that Tom, Dick and Harry had solic- 
ited him for his insurance. This man offers to 
trade insurance for groceries, dry goods, shoes, 
hardware and most any commodity. The mer- 
chant presupposes the agent to be panne gg J 
familiar with his requirements with regard to 
the correct arrangement of the wording of his 
policy as well as covering the exact items and 
clauses his case deman: 

Some agents, in addition, offer rebates on pre- 
miums, thus cutting off a living profit which the 
competent agent is entitled to. Other agents 
will promise — favors to the assured in 
turn for their urance risks. I verily believe 
that the people of South Bend would have better 
protection and better service rendered to them 
if this list of insurance agents were reduced to 
20 or 30 firms. As it now is the practical insur- 
ance agent cannot hope to compete with the agent 
who handles the insurance business as a side 
issue or merely for convenience. Fi 

If the insurance companies were legally liable 
for the carelessness or incompetency existent 
among their agents in the underwriting of these 
forms of riders, I fear that fully 50 percent of 
the South Bend agents would be asked to resign 
at once. Knowing as I do the exact conditions 
existent as they are, I feel the general public 
should profit by this by looking well into the 
contracts they form for insurance in the future. 





Joshua Now in Los Angeles 

Joshua E. Youtz, sometime local agent 
at Canton, Ohio; erstwhile mutual mag- 
nate at Cleveland; recently would-be or- 
ganizer of one or two companies at Pasa- 
dena, Cal., is now doing the needful for 
the people of Los Angeles. He is re- 
ported to be letting numerous enterpris- 
ing citizens in on the ground floor on a 
beneficent proposition to “keep the money 
at home.” No wonder the sun gets spots 
on his face when Joshua gets busy. It 
will be remembered that Joshua is the 
only person recorded to have made the 
sun stand still. 





Indiana Agency Appointments 

Atlas—E. C. Schuetz, Brazil. 

Dixie—J. T. Wachowski, Gary; Gregory & Ap- 
pel, Indianapolis; W. G. Zerface, Elwood. 

Firemens—W. G. Vanarsdall, Lebanon; Mer- 
cantile Trust & Savings Company, Evansville. 

Fidelity—W. H. Palmer, Linton. 

Glens Falls—Hile & Baker, Elkhart; Daugh- 
erty & Emmons, Hartford City; Chicago, Gary 
& Southwestern Realty Company, Gary; Hallo- 
well-Thomas Company, South Bend. 

Hanover—A. B. Titus, Bloomfield. 

Home—E. _R. Moore, Barnard; Thompson & 
Bowman, Edinburg. 

Humboldt—E. i. Metcalf, Shelbyville, 

Mick. G et ey ty 

‘oml.—J. raven oomfield; O. L. 
Cook, Waveland. 62 sa 

National, Pa.—P. K. Barr, Kendalville; A. V. 
Hitch, Veedersburg; Carmi Stroup, La Grange; 

. & >, Bloomington; Citizens Trust Com- 
See 4 Ft. Wa me; H, L. Hall, Peru; Sherwood 

anley, ichigan City; John E. Godman, 
Lafayette. 

- B. & M.—Union Savin - 
pa Bluffton. aS Sep am 
Me orthwestern F. & M.—Sherwood & Hanley, 

ichigan City; W. C. Rhea, Martinsville; Hiit- 
ad & Gilbert, Muncie; Citizens Trust Company, 


t ayne. 
Royal—J. D. Baker, Windfall. 








POINTERS 


FOR LOCAL AGENTS. 


Fire Marshal Creamer of Ohio in 
commenting on chimney fires gives 
some information of value to agents to 
impart to the assured. He says: 

“Fires frgm defective chimneys, us- 
ually being in the attic, get a good start 
in the dryest of wood before the alarm 
is raised. Attics being difficult of ac- 
cess to one with a water bucket, the fire 
is likely to get beyond control. 

“The settling of its foundation may 
open a crevice between the bricks or 
stones, so that sparks can escape. 
Sometimes a new chimney in settling 
forms a crack because one side of it 
is held by floor timbers. 

“A chimney built up from joists or 
brackets is always a source of danger 
because of the liability of cracks from 
springing of the timbers. Chimneys so 
built often have as their base a plank 
whose only protection from sparks and 
heat is a layer of mortar on it. Many 
fires result from this practice. 

* * * 


“Salmon-tinted bricks disintegrate. 
Poor mortar crumbles out, leaving 
openings. Nails driven into brick chim- 
neys are likely to come out leaving 
holes. A joist end should not rest in 
a chimney wall. Tile chimneys of all 
sorts are unsafe because’they are very 
likely to crack off at the level of the 
roof where cold air strikes them. A 
hood should make no offset to hold 
soot. The chimney top should be in- 
spected and soot swept down and re- 
moved from below. 

x . + 


“Stovepipes must be cleaned. Jarring 
the soot out is not enough; a scraper 
should be used inside it to remove 
scales. Then it should be inspected sec- 
tion by section for rust holes which 
might permit sparks to fly outward in- 
stead of upward. See that the pipe 
when up is spark-tight throughout and 
is not pushed into the flue so as to 
choke it. 











* * * 


“A number of persons have been suf- 
focated by fumes from burning gas as 
a result of the small pipes from gas 
heaters becoming choked by falling 
mortar. Natural gas, like other fuels, 
is changed in burning to steam and 
carbon monoxid and dioxid gases which 
are poisonous to animal life. But in 
the burning of coal and wood small 
particles of carbon escape and form 
soot, which protects the mortar from 
the action of the carbonic gases. The 
use of natural gas in the state has re- 
duced the number of flue fires 42 per 
cent, because gas smoke is sparkless. 

+ * + 
_ “An elbow in a stovepipe lessens the 
liability of particles of kindling or fuel 
being drawn from the chimney top and 
alighting still redhot on the shingles. 
If such sparks are given elbow room, 
they are likely to bump in making the 
turn and fall back harmless. While a 
fire is burning the air in a chimney 
travels up at the rate of 3 to 6 feet a 
second. Unplugged and ragfilled stove- 
pipe holes caused six fires in Ohio dur- 
ing 1906. 
_ “A stovepipe should not pass where 
it can not be seen, as through a lath 
and plaster partition, or through an 
attic or unused room, because open- 
ings in it may occur from rust or the 
parting of a seam or joint. And, too, 
in such situation the pipe becomes cov- 
ered with a fluff, which is liable to 
ignite; neither should a pipe pass 
through roof, window or siding—even 
of a summer kitchen, for it is liable to 
become redhot. 

* * * 

_ “No flue should be smaller than 8x8 
inches, which is the length of a brick. 
f any green wood is used, the flue 
should be 8x12 inches. 

“The effective way to deal with this 
enormous loss from defective flues is 





through a state building law similar to 
that of North Carolina, which controls 
the building of chimneys and many 
other details of architecture. This 
would cure the evil in fifty years.” 


QuEsTIon.—What risks may be written 
for three year terms? 

ANSWER.—It is easier to state the 
classes which should not be written for 
more than one year, and they are the 
following: Frame, frame-metal clad, 
brick veneered or hollow block concrete 
buildings, stocks of merchandise, manu- 
facturing risks or special hazards, mine 
risks, tobacco stemmeries and tobacco 
prizing and rehandling houses, livery 
stables, meat slaughtering and packing 
establishments, electric lighting, heating 
or power plants, buildings occupied en- 
tirely for printing, lithographing or book 
binding work. 


Question.—What are meant by “stop 
rates”? 

ANSwER.—Stop rates are rates where 
if the schedules were applied strictly the 
rate would be somewhat higher than pub- 
lished tariff. But owing to the positive 
refusal of the assured to pay or similar 
reasons the tariff is somewhat modified 
at the discretion of the inspector in charge 
of the district. 


Question.—Is the three-fourths value 
clause mandatory in unrated towns of 
Illinois on frame stores and stocks? 

ANswerR.—While the companies usually 
require the clause, the Western Union 
rule makes it optional as to whether it 
shall be used. 


QueEstion.—Will you please inform me 
if there are any fire companies writing on 
iron oil storage tanks of about 30,000 gal- 
lons capacity, such as are used through- 
out the different oil fields for storing 
crude oil. 

Answer.—In our opinion nine-tenths 
of the standard agency companies will 
take this business at tariff. The main 
hazard, of course, is lightning, but com- 
panies regard it as rather desirable. The 
rates vary in different states, ranging 
from 14 to 4 percent. 





Prominent Chicago Agents — 
Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 
RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
oa et Amedtomn, ea hm am 
Spring Garden Semmetty, Ss Goaetv. Pa.; 


Camden; Teutonie, La.; estern Re- 
serve; Commercial Union; Commonwealth. 

















@. J. ULLMANN ©. A. NEWTON 
J. ULLMANN & CO. 
159 La Salle St., Chicago 
Agents for 


NEWARK FIRE <- - 
CAPITAL FIRE - - 


Concord, N. HH. 











ARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943.948 Century Bldg, St. Louis 


Correspondence solicited. Commissions paid non-resi 

dent agents and kk dist telephones. 

phia U Lanta Videitty Teanecten asuiiven 

e . 

Star, Delaware, Austin Frankfort, N. ¥., Plate Glass, Col 
umbta, and U. &. Fidelity and (naranty of Md 








CHURCHILL WHITTEMORE CO. 


a Successors to Wall & Whittemore 


118-120 North Fourth Street - - ST. LOUIS 


Commission allowed non-resident agents 
on insurance on 8t. Lous properties. 


UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 








Want Column 


One dollar per insertion. Limit, five lines. Ad- 
ditional lines, 20 cents each, per 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicaen. 











ee ee agency work for union 
company in northern Ohio, by competent local 





agent on per diem only. Address T 6, care 
WESTERN UNDERWRITER. 

Ww. xecutive position with pro- 
gressive lif 


'e company, by ‘youn 
man who is a qualified actuary with ae etre 
experience in Home office work, last five in 
oficial capacity. Associate member Actuarial 
Society of America and British Institute of 
Actuaries. Has met with success in handling 
agents. Now connected with prominent eastern 
company. Replies treated as strictly confidential. 
Address Secretary and Actuary, care Western 
UNDERWRITER. 





WAETED—Position as special agent or 
assistant, with a good fire insurance y 
Can devote all or part time. Best of references as 
to character and ability. Address W 22. 


WANTED—Cook Coun’ Sgectas ent 
by an old established roan ust As an 
extensive brokerage acquaintance. M 21. 








Experienced accident men can get the best 
agency contract, and the best accident policy to 
sell by applying to the Im Accident Insur- 
ance Company, 189 La lle street, Chicago. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 LA SALLE STREET 
CHICAGO, ILL. 


FEDERAL LLOYDS 
159 La Salle St., Chicago. 


Cash Assets December 3ist, 1 
$167,011.44. ay 


Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 














Actuartal. 





M M. DAWSON, F. I. A. 

s OONSULTING ACTUARY 
Member of the Actuarial Society of A 

Fellow of the Institute of Actuaries, Member o 

the Deutscher Verein fuer Versicherungs- Wissen. 

echaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D. 


(in mathematics) 





Consulting Actuary 





1312 Geddes Avenue - Ann Arbor, Mich. 
J H. NITCHIE, 
- ACTUARY, 
153 La Salle Street, CHICAGO 
919 Association Building 
TELEPHONES: Central 789. Automatic 8999 








Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors atLaw 
M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 








Hartwell Cabel. 
CASSELL & KOHL 
Attorneys at Law 


830 First Nat'l Bank Bidg., Cincinaati, O 


Special attention given to insurance cases, 


J. Louis Kohl 








THE WESTERN 


UNDERWRITER. November 21, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptions! inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress THz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





GHE 


Provident Life an Trust Company 


OF PHILADELPHIA 
Insurance in Force, | Sat ne 00 —* 
The NEW porsene of the Providen The premium rates of rovident are exceed- 
conciseness and simplicity of a tom ingly low low and are still further reduced by large 

for adaptability and liberality in all essentials. ual dividends. 


CORRESPONDENCE WITH eeEnTS SOLICITED 
6 Sarrovo, Genera General eg ee Western Ohio - A Union Trust Building, Cincinnati, Ohio 


Assets, $61,639,537.56 





Sarroip Eastern Ohio a 710 Garfield ttt" Betling, Tae. land, Ohio 
W. Ja Janney, General Ascrt ty; oe ae 396 Margustie Bull so, iit 
‘AMES A “Sa ae he ae 
asseTt & Reese, General ne, - «© « « « « 4 Home Bank Building ading, Chicas Mich 





The “Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


incerporated by the State ef New Yerk—Steck Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015,04 
Proof of Public Confidence The Daily Average Business During 1906 
This Company has more premium-paying busi- 412 per day in Number of Claims Paid. 6,163 per 
ness in force in the United States than any other OY very of — a and Paid . 4 
Company, and for each of the last thirteen years has $1,320,403.09 per day in New Insurance os 
’ and Paid for. $138,909.09 per day in payments 
had more New Insurance accepted and issued than to Pelicy-holders and addition to Reserve. 
any | other Company in America. $81,465.58 per day in Increase of Assets. 








Ghe 


of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 
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Maryland Casualty Company's ABC Series 


IABILITY to the public for personal injuries sustained by reason 
of the operations of your business, or the condition of your 
property, is an established principle of law. The visitor to 
your establishment or the person passing by is entitled to pro- 
tection at your hands. Public Liability Insurance relieves 
you of the danger of financial loss, by assuming your 
liability in consideration of a moderate premium. The Perfect Form 
of Public Liability Insurance Policy, issued only by 

the Maryland Casualty Company, is by long 

odds the best on the market. 


ARYLAND ~ VALTY, 
ERITS \OMPLETE 








OMPANY 
ONFIDENCE 

















THE 


Metropolitan Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS 


Che John Hancock Mutual 


Life Tusurance Co. 
of BOSTON, MASS. 


8. H. Raopzs, Pres. Ro.anp O. re Vice-Pres’ 
2 _ Watrox L. CrockEr, Sec 





. « — ‘ssues the most desirable forms of Life, En- 
Pp | ' dowment, Term and Ey ——- Annual 
Q IcleS Dividends. Cash and Paid Up Values. 





PERSONAL ACCIDENT 
AND HEALTH enn, aon liberal conditions of any policy in 
of the Most Approved Forms See our policies and terms before engaging 
elsewhere. 


Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


Sta‘ Ageni for Ohio and West Virginia nia, Board of 
¥rade Building, Columbus. 


EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-President 
S. Wa. BurTon, Sec’y 
ALonzo G, Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 














Liability Accident 
Boiler Disability 
Plate Glass Fly Wheel 


Tusurance 
Casualty Company 
of America 


HOME OFFICE, NEW YORK 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 














the ‘6 vast resources—greater man illions than those of any other compan 
in the world—now fy invested in the most Be ny Bem consistent Ay 
With an economy of t ty few and enectiod bay nous, aaniatnine ite place fo 


the front rank held by it for sixty-four years as, 
The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 
GEORGE T. DEXTER, Second Vice-President 
THE MUTUAL LIFE INS, CO. OF NEW YORF 
34 Nassau Street, New York, N. ¥ 





WM, D. FAIRBANKS CHAS. F.MANSFIELD LORISTON M. FAIRBANKS 
President Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - - - $182 836.65 
Tetal Liabilities, except capital, 47,675.27 
*Net surplus - - - 35,161.38 


*Net surplus over all wort tow reinsurance reserve computed on full 
pro rata basis, $ 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 








